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Home’s Novel Way 


Of Telling Stock 
Holders Results 


Annual Financial Statement Pre- 
sented With Brief Editorial 
Explanations 


MESSAGE WITH DIVIDENDS 
President Tyner Takes Company 
Owners Into His 


Confidence 








The Home of New York has sent out 
its annual financial statement to stock- 
holders in a new form this year, each 
important item being explained in such 
simple language that the importance and 
significance of these items can be 
grasped easily by the layman. On the 
cover of the statement President C. L. 
Tyner says: “You are entitled to know 
the material facts regarding the business 
of which you are the owners. Here they 
are.” 

The statement begins with a_ brief 
summary of the principal figures for 
1926 which are as follows: 

YEAR 1926 


Net amount received for Pre- 

Itiums ... 

Net amount paid 

for Losses ....$27,110,704.00 

Commissions and 

all Expenses in- 

cluding Taxes... 18,494,593.31 
oe ea OS 207°51 


$48,157,362.18 





et Incomes s:ciseswens ses $2,552,064.87 
Excess of Income over Dis- 
bursements as above......... $2,552,064.87 
anges in Reserves: 
npaid losses, in- 
Re $44,017.00 
Unearned Pre- 
Miums, In- 
ee 1,643,717.00 
: a 1,687,734.00 
Underwriting 
MIN “sce pcene nnceaab ok. $864,330.87 
Which may be briefly sunimarized and ap- 
owe terms of Underwriting terminology as 
$ 


remiums ¢ ee eee Sree ee 
Losses inc; rred...$27,154,721.00 
enses_ incurre 

including Taxes.. 18,494,593.31 


$46,513,645.18 


45,694,314.31 


Leaving Underwriting gain. . $864,330.87 
A Summary 

The Teport then gives bird’s-eye edito- 
tal views of the various items as fol- 
lows : 

Premiums Earned: This represents 
Sur entire premium income on risks writ- 
ten less return premiums and premiums 
for al Teinsurances amounting to $48,- 
157,362.18, From this is deducted the in- 
“ease in unearned premiums on out- 
Standing business at the end of the year 
Ver the amount of the unearned pre- 
e ae at the end of the preceding year. 

'S Increase amounts to $1,643,717.00, 
* tesult being the premiums actually 
“med during the year. 

Ses Incurred: This represents the 
(Continued on Page 32) 









Assurance Company, Ltd. 
of London 


















100 William Street, New York 


A corporation which has stood the test 
of time! 145 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 


123 William Street, New York 




















HE national advertising of the Insurance Company of North 

America—the practical appeal it makes on the score of Fire 
Prevention—typifies the spirit of public service that has motivated 
this oldest American fire and marine insurance company throughout 
its long career. 


Dea a a i it 


Insurance Company of North America 
Philadelphia = 
and the 


Indemnity Insurance Company of North America write practically 
every form of insurance except life. 

















‘A New Day Beckons to a Newer Shore” 


This year the wondrous year shall surely be 
To such as have the gift to hear, to see! 


All recent years have been wondrous years, but, unless all signs fail, 1927 
is to be the most wonderful year that life insurance has ever known. 


The PENN MuTuAL had in 1926 its most successful year in every respect, 
but every branch of the Company’s organization is hard at work on a still 
larger program and a farther goal for 1927. Policy equipment, net cost, agency 
helps, personal relationships between Home Office and Field, important 
agency appointments,—all of these, together with general business pros- 
perity, justify our ambition and our faith. 


We have room for men and women who have ideals, ambition,— 
industry! 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
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Insurance Aids 
Fine Citizenship, 


Says A. T. & T. Chief 


Annual Report of Bell Telephone 
System’s President Discusses 
Employes’ Finances 


DATA ON PENSION SYSTEM 


Paid $4,099,863 in 1926 Because 
of Disability or Death From 
Sickness 


The annual report of the president of 
the American Telephone &- Telegraph 
Co., one of the most important corpora- 
tions in América, and one in which 195,- 
000 employes own stock purchased on 
the instalment plan, is always interest- 
ing to insurance men by reason of com- 
ments on insurance, pension plans and 
savings. Incidentally, there are 17,574,000 
telephones in the United States. The 
Bell system now owns 6,297,000 miles of 
toll wire. One can telephone to London 
or Hawaii from this country. The total 
assets of the American Telephone and 
Telegraph Co. and associated companies 
are three and a quarter billions. 


President Gifford’s Report 

In his report to the directors Presi- 
dent Walter C. Gifford of the American | 
T. & T., says about the subject of inter- 
est to the insurance fraternity: 

“Progress has been made in develop- 
ing a plan whereby employes may obtain 
from certain life insurance companies 
any of the standard forms of life insur- 
ance policies on a monthly premium pay- 
ment plan, the premiums to be deducted 
in regular and uniform installments from 
their pay and forwarded to the insur- 
ance company. Under such arrange- 
ments, the employe will be relieved of 
the inconvenience and some of the dif- 
ficulties of accumulating the necessary 
sums against his premium payments, 
which he would experience if he under- 
took to make them on an annual basis. 
It is believed that the advantages of this 
general thrift program, to be further de- 
veloped and improved as opportunity 
offers, will be very real to those em- 
ployes who take advantage of it, and 
that the program is consistent with 
sound citizenship. 

“The companies of the Bell system 
have maintained since 1912 a plan for 
employes’ pensions, disability benefits 
and death benefits. This plan aims to 
aid employes in cases of sickness and ac- 
cident, to give temporary aid to their de- 
pendents in cases of death, and to assist 
them by pensions after retirement from 
active service. ; 

“The fourteenth year of operation of 
this plan was completed on December 
31, 1926. On that date there were 1,08 
retired employes on the pension roll, a 
net increase of 176 during the year. The 
total payments under the plan during 
1926 amounted to $5,652,276, of which 

(Continued on page 10) 
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THE GROWTH OF 
THE TRAVELERS 














The Travelers was founded in 1864. 
For that year the total cash income was 
$179,500. Assets $372,122; capital and 
surplus, $363,200. Accident insurance was 
the only line written. 












In spite of all additions and alterations 
a new building was necessary to house 
the rapidly growing institution. This 
home was occupied in 1907. That year 
the assets had increased to $56,468,344; 
the cash income to $17,306,000, 
and the executives and employees 
totaled 482. 
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Lack of space 


necessitated the 

*s 18725 () erection of another 

f building in five short 

Consistent growth years. The new 
of the Company building was com- 
necessitated larger pleted and occupied 


quarters in 1872. 
This entire building 
was owned and oc- 
cupied by The Trav- 
elers. The total 
cash income for the 
year was $1,192,- 
149. Assets in- 
creased to $2,231,- 
708 and capital and 
surplus $615,736. 
The Travelers then 
wrote life and ac- 
cident insurance. 


in June, 1913. This 
year saw the assets 
of The Travelers 
rise to $87,767,387; 
the total cash in- 
come reached $26,- 
446,000; while the 
Home Office per- 
sonnel numbered 
955. 


Jeti, saath sala ia asa SS 


Even this impressive group of buildings does not 
comprise the whole present Home Office plant. In ad- 
dition to these are the printing establishment, the larg- 
est and finest in New England, and the training school. 

The cash income has long since passed the 
$100,000,000 mark. At the end of 1925 over $3,000,- 
000,000 of life insurance was in force and the Com- 
pany led all competitors in accident, automobile, 
liability, burglary and compensation lines. 

A feature of interest to all Travelers representatives, 
present and prospective, is that the growth of the busi- 
ness of thousands of our agents has steadily kept pace 
with the amazing growth of the Company. 


THE TRAVELERS 


THE TRAVELERS INSURANCE COMPANY 


HARTFORD, 


Mes 


= 
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THE TRAVELERS INDEMNITY COMPANY THE TRAVELERS FIRE INSURANCE COMPANY 
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he Union Labor Life 
Soon to Start Writing 


ALL POLICIES PARTICIPATE 





_D. Maddrill, General Manager; Trade 
Union Secretaries to Be 
Licensed as Agents 





J.D. Maddrill, who has been appointed 
ice-president and general manager of 
he new Union Labor Life Insurance Co. 
of Washington, D. C., told The Eastern 
inderwriter this week that the company 
vill probably start writing business. this 
onth. The field force will consist of 
about 30,000 local trade union secretaries. 
Vhile all of them of course are not ex- 
nected to produce business many of them 
vill, and judging by information reach- 
ng the company so far a tremendous 
ot of business is ready for the company 
hs soon as it begins operations. The lo- 
al trade union secretaries who intend 
owrite insurance will be licensed by the 
nsurance Departments. Mr. Maddrill 
ill go to Washington in April. He has 
een working for the company in this 
ity since his appointment. R. B. Rob- 
bins, vice-president and actuary, is al- 
ealy in Washington. = 
Closes Stock Subscriptions 


The company was incorporated in No- 
rember, 1925, and has now closed sub- 
criptions to stock and surplus at $750,- 
0, all paid for except about $20,000 now 
mn course of payment by instalments. 
Subscriptions are half to stock and half 
jo surplus, the shares, of par value $25, 
being sold at $50. The authorized limits 
in capital are from $300,000 to $1,000,000. 
he expense of organization has been 
xceptionally low. 
Wide distribution of stock ownership 
as been secured not only by its ‘sale in 
he United States and Canada, but by 
miting the amount purchasable by any 
dividual or group. The stock has been 
Id only to trade unions and trade 
nonists affiliated with the American 
ederation of Labor or to groups or in- 
viduals approved by the Federation; 
d trade union control is assured by 
¢ company’s reservation of the right to 
epurchase the stock for its own use or 
tsale on thirty days’ option. Earnings 
nm contributed stock and surplus are lim- 
ed to 6%. 
All policies will participate. Organi- 
Rtion for the writing of insurance is 
taring completion by Woodward, Fon- 
iller & Ryan, consulting actuaries of 
tw York. The company plans to op- 
ate in all the states and provinces of 
nada. It will write ordinary and group 
blicies designed to meet the insurance 
teds of wage earners, trade unionists 
(trade unions. Ordinary business will 
f written in four classes, according to 
wards of occupation; and group poli- 
ts will be either contributory or non- 
ntributory, for issuance to trade unions 
employers, 

Matthew Woll President 


Matthew Woll, vice-president of the 
erican Federation of Labor, president 
several international trade unions, 
tsident or director of other labor or- 
izations, and long a prominent and 
We leader in the labor movement, is 
isident, and George W. Perkins, for 
a years president of the Cigarmak- 
creternational Union of America, is 
vraty-treasurer, These and the fol- 
ng prominent heads or secretaries 
National and international unions are 
" directors : Luther C. Steward, 
tea F, Flaherty, Elmer E. Milliman, 
*: Maloney, Thomas E. Burke, 
atin Foe c ashen James M. Lynch, 
Toh - Ryan, W. D. Mahon, William 
Se nston, Joseph N. Weber, A. A. 
it Morris Sigman, Joseph C. Orr 
Mr - ickert. 
if faddrill received his education in 
mia, taking college degrees in 1903 
of and after five years in the serv- 
os c International Geodetic Asso- 
am ecame instructor in statistical, 
the u and engineering mathematics 
Miversity of California. From 
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Extending a Most Cordial Welcome to 


JAMES A. 
Our New Superintendent of Agents 


FULTON 


J. Roy Robbins 
Russell M. Simons 
John H. : Scott 
John N. Egan 


General Agents 


HOME LIFE INSURANCE COMPANY 
NEW YORK CITY 








1913 to 1917 he did special analytic and 
editorial work at the home office of the 
Travelers for the actuarial and agency 
departments. During the next three 
years he assisted in the organization of 
the program and procedure of the War 
Risk Bureau, and made the actuarial val- 
uations of Senate and House bills. for 
the retirement of U. S. Civil Service em- 
ployes, later serving for four years on 
the board of consulting actuaries pro- 
vided by the existing Retirement Act. 
He 'was one of the five ‘original super- 
intendents of the Rehabilitation Board 
under Director Prosser, collaborating in 
the general organization of that service 
and the complete organization of the 
western district comprising California, 
Arizona and Navada. From 1920 to 1925 
he carried out reorganization work for 
the Pennsylvania companies and was em- 
ployed in 1925 and 1926 for the reorgani- 
zation of the Hartford Accident and In- 
demnity Company home office and 
agency system of controls over risk se- 
lection. In 1926 he was engaged by 
Woodward, Fondiller & Ryan on the 
work of organization of this company. 
Mr. Robbins’ Career 

Mr. Robbins received his education in 
Indiana and at Harvard, with collegiate 
and graduate degrees. From 1914 to 
1921 he taveht mathematics at Harvard, 
Yale and Michigan, returning to the lat- 
ter institution for another vear, in 1922, 
as assistant professor, of actuarial and 
statistical mathematics, on leave from 
the Insurance Department of New York, 
of which he had become assistant actu- 
ary in 1921. He returned to the New 
York Department in 1923 and has been 
continuously connected with it since that 
time. 


ee 





LIFE LIBRARIES IN SCHOOLS 

The Sacramento, Cal., Life Underwrit- 
ers’ Association will place life insurance 
libraries in the Sacramento high schools, 
junior college, and the state and city 
libraries. 


NEW GROUP MANAGER 


Carl N. Crispin Appointed Dept. Head 
for Continental Life, St. Louis; Medi- 
cal and Accident Offices Enlarged 

Edmund P. Melson, president of the 
Continental Life of St. Louis, has an- 
nounced the appointment of Carl N. 
Crispin of Columbus, Ohio, as manager 
of the group department of the com- 
pany. 

For five years Mr. Crispin was secre- 
tary of the Chamber of Commerce of 
Columbus. His connection with the or- 
ganization brought him in close touch 
with corporate interests and he became 
interested in the social phase of life in- 
surance. He has met with much success 





- with group cases, having represented a 


large company in the capacity of special 
group men. : ; 

The Continental is also enlarging its 
group and accident departments accord- 
ing to President Melson. In order to 
provide additional space for the office 
force of the accident and the medical 
departments have been moved from the 
Continental Life building to the Ozark 
building. The accident department has 
shown an increase in premium income 
of 124% in 1926 over the previous year. 

With the rapid development of acci- 
dent and group business along with the 
organization of new agencies for the life 
department in the 36 states in which the 
Continental operates, the outlook for a 
continued growth of the eompany is very 
bright. The company expects to pass 
the $100,000,000 mark of insurance in 
force during this year. 





ADDRESSES BOOSTERS CLUB 


James A. Giffin, sales promotion man- 
ager of the Phoenix Mutual, gave a prac- 
tical selling talk to the members of the 
Boosters Club of the United Commer- 
cial Travelers at its second monthly lun- 
cheon held on Saturday, March 5, at the 
Bond Hotel, Hartford. 











John H. Scott 








THE PROGRESSION OF POLICIES 


In the Home Life is ideal. 
Every life insurance man should know about it. 
Successful men always niivéatligati. 
Communicate immediately with 


JOHN H. SCOTT 


General Agent 


HOME LIFE INSURANCE COMPANY 
177 Montague Street, Brooklyn, N. Y. 


Telephone Triangle 1912 














Frank Berthold Hires 
J. F. Connor As Counsel 


WAS GOV. SMITH’S SECRETARY 





President of Life Underwriters Faces 
Insured in Policy Changing Case 
at District Attorney’s 





Frank A. Berthold, the New York in- 
surance agent who paid for $4,000,000 
last year and who has been up before 
the Life Underwriters’ Association busi- 
ness practice committee on charge of un- 
ethically changing policies, has engaged 
as his counsel Jeremiah F. Connor, for- 
mer counsel of the New York State In- 
dustrial Commission, and former secre- 
tary to Governor Smith. The insured in 
the case is Edward A. Ashdown, a New 
York accountant who lives in Bronxville, 
N. Y. The business practice ‘committee 
engaged as special counsel Judge Alfred 
J. Talley, who called Mr. Ashdown to 
the office of W. R. Collins, president of 
the Underwriters’ Association, and exam- 
ined him about the transaction. 

A few days ago Judge Talley and W. 
R. Collins went to the District Attorney’s 
office and while there heard Mr. Ash- 
down examined. Mr. Ashdown in the 
District Attorney’s office denied that 
there was any rebate. 

Statement by Attorney Connor 

At the District Attorney’s office this 
week The Eastern Underwriter was in- 
formed that no decision had been ar- 
rived at yet as to whether there had 
been a misdemeanor, which will be the 
charge against Mr. Berthold if the case 
reaches the magistrate’s court. Mr. Con- 
nor said to The Eastern Underwriter: 

“This case looks to me very much as 
if the Life Underwriters’ Association is 
trying to make a mountain out of a 
molehill and endeavoring to put out of 
business one of the best insurance agents 
in New York. I have made inquiries and 
find that Mr. Berthold stands well with 
a number of insurance men. His repu- 
tation was good enough for him to have 
been invited to address agency meetings 
in this city and he was a good enough 
underwriter to lead one of the great life 
insurance companies in production last 
year. 

“Mr. Berthold has been a friend of 
Mr. Ashdown for many years. Both live 
in Bronxville, N. Y., and Mr. Ashdown 
had frequently discussed his private af- 
fairs with the insurance agent. He was 
about to take an office next door to Mr. 
Berthold’s and their relations have been 
close for sometime. Mr. Ashdown need- 
ed some money and it was at his request 


(Continued on page 7) 





P. G. W. ANDERSON ADVANCED 





Made Supervisor of Agency Field Serv- 
ice for Travelers Fire; Was Spe- 
cial in Eastern Field 

Further extension of its educational 
facilities and advisory service to agents 
in the field has been announced by the 
Travelers of Hartford in the appoint- 
ment of P. G. W. Anderson as super- 
visor of agency field service for the 
Travelers Fire. Mr. Anderson will join 
with Daniel J. Bloxham and John H. 
Eglof, supervisors, respectively, for ‘the 
life, accident and group departments and 
for the casualty lines. They will act as 
liaison officers between the home office 
rs a Travelers and the agents of the 

eld. 

Mr. Anderson is qualified for his new 
duties, having had more than fifteen 
years’ experience in the insurance busi- 
ness. Part of this time was spent as 
an independent service engineer. He 
joined the Travelers Fire as special agent 
for eastern Massachusetts, Rhode Island, 
Maine and New Hampshire, and soon 
thereafter was transferred to the home 
office to organize a course of training 
for special agents. His efforts in this 
were so successful that the Travelers 
Fire decided to give its agents in the 
field the benefit of his long experience 
and advice. 
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Are women less intelligent than men? Do all women waste or lose the money they inherit? turn 
Is it true that a widow who receives a round amount of insurance money is sure to waste it in oh 
five or six years or lose it in speculation, or sink it in get-rich-quick swindles? that 
done 
, ' re Ge 
No. It is true that the insurance money inherited by many women does not last very long, fb 
but in such cases these women are seldom to blame. Their husbands are the ones who are to | 
blame, because the amount of insurance left by themjhas been inadequate. Consider mem 
the case of a man without capital whose income will be cut off at his death, and who could easily ee" 
afford to carry $50,000 of insurance. That amount if safely invested would keep the wolf per- wale 
manently from the widow's door. But if this husband had taken only $5,000 of insurance, the poh 
amount would be insufficient for investment, and the money would necessarily be used for current Mis 
expenses. And such a widow will exhibit prudence and care if she can support herself and her Bs 
children on a few thousand dollars for five or six years or longer. pivte 
and | 
The insurance companies now offer insurance payable in the form of an income. But be 
it is not recommended on the ground that women are inferior to men. Wives are as intelligent Dt 
and often more prudent than their husbands. They are more efficient than men in managing the - 
household, in bringing up children, and in caring for the sick. Nor are they more likely to be Italy 
victimized by get-rich-quick sharpers than preachers, artists, doctors, teachers, writers, and other ei 
men who lack business training. end 
7 he w 
| It is because women are usually the beneficiaries under insurance policies that they are fol- di 
lowed up so closely by get-rich-quick sharpers. But they are quite as diligent in following up cago 
men who lack business training and have capital to invest. re 
~ exhil 
Professional men who are experts in their own professions often invest their savings foolishly ch 
because they are not expert financiers. Successful business men often lose the savings that they fence 
take out of their business because, although expert merchants or manufacturers, they are novices a 
in choosing investments. en 
or t 
" : r ‘ i - ‘ 1895 
Why, then, do the insurance companies advise those who invest in life insurance for the pion 
support of their wives and children to stipulate that the money shall be paid to the beneficiary in 9 

the form of a monthly income for life? It is not because these beneficiaries are women; nor be- 

- cause women are extravagant; nor because they are more easily victimized than men. It is be- He 
cause they are not experienced financiers. It is because many investments that appear to be sound ee 
are not. It is because sound investments often deteriorate in value. It is because the advice of grea 
friends and neighbors is often injudicious. It is because it is hard to refuse to lend to relations and a 
neighbors who are in need of money. It is because it is not fair to burden a widow with unfamiliar Geor 
responsibilities at a time when she is perplexed by many new and difficult problems. 
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Well Known Swordsman 
With Eureka-Maryland 


HE ONCE TAUGHT ROOSEVELT 





Prof. Pavese Made Superintendent at 
Baltimore; Has Had Picturesque 
Career; Fought Several Duels 





Professor Generoso Pavese, of the 
Eureka- Maryland, who was recently ap- 
pointed assistant superintendent at Bal- 
timore, has had an interesting and pic- 
turesque career. In addition to being a 
successful insurance man, he is one of 
the greatest masters of the art of fenc- 
ing in either Europe or America. He 
joined the Eureka-Maryland in June, 
1926, and has been in the insurance busi- 
ness ever since. To have been able to 
turn from swordsmanship and the rigors 
of army life to a successful insurance 
career is nO mean accomplishment; yet 
that is just what Professor Pavese has 
done. 

Generoso Pavese was born in Vallata, 
near Naples, Italy, on January -30, 1865. 
He went voluntarily into the Italian 
amy at an early age and became a 
member of the celebrated Nineteenth 
Cavalry. Afterward he devoted himself 
to the study of fencing and was grad- 
uated with high honors from the Magis- 
tral School at Rome, where he was the 
favorite pupil of the well known teacher, 
Masanicllo Parise. 

After being graduated from the Mag- 
istral School, Pavese became at once the 
fencing instructor of his old regiment 
and at the same time continued his study 
0: the sword. 

Fought Several Duels 

During the years of 1889, 1890, 1891 
and 1892 he attended and took part in 
all the principal fencing tournaments in 
Italy, France, Spain and Austria and 
gained distinguished honors at every ap- 
pearance. During this time, too, he 
tought a number of duels, in all of which 
he was the victor. 

In 1893 he came to the United States 
of America on the occasion of the Chi- 
cago Exposition and was determined to 
make this country his home. In 1905, 
however, he returned to Europe and gave 
exhibitions in the principal cities of 
France and Italy, also entering into a 
number of contests with the leading 
fencers of those countries. He is a 
wonderful master of the sabre as well 
as the foil and has defeated every 
lencer who has crossed swords with him 
lor the past thirty years. In the year 
1895 he won the “Police Gazette Cham- 
pionship Belt” and in 1897 the cham- 


gg for endurance as well as for 
SK1l, 


Was Roosevelt’s Instructor 

He instructed the late President 
Roosevelt in the use of the foil and was 
highly thought and spoken of by that 
Seat lover of athletics. Prof. Pavese has 
been honored by a number of European 
scvereigns among whom are King 
George and Mussolini. He holds the 
(ecoration, “Order of the Garter,” as 
well as “Order de Chevalier.” 





$11,000,000 MERGER 
A union of insurance companies with 
a total fund of $11,500,000 is announced 
y the \WWisconsin insurance commission. 
When the United Order of Americans 
and the Order of Yeomen were given 
Permission to unite. 
he consolidation is as of March 1. 





THE FRATERNALS 
Some fraternal writings of 1926 follow: 
Ins. Written 


‘ In 1926 
Aid Ass'n., Lutherans..... $11,050,000 | 
he Maccabees ........+. 27,737,250 
BPPOTIANG oes as Pies 9,159,250 
Noodmen Circle ......... 13,402,698 





es A. Witherspoon, Jr., of the Nash- 
‘ile branch of the Missouri State Life, 


sone of the leading producers of that 





Family takes unusual pride. 


in 1926 than in 1925. 


Founded: 1867 


SIXTY YEARS OF SERVICE 


to agents and policyholders has builded a record of outstanding achieve- 
ments in which every member of the great Equitable Life of Iowa Agency 


Agents of the Equitable Life of Iowa are loyal, satisfied, happy 
agents, proud of the company they represent and anxious to carry out 
the company’s program of enduring service. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 





At the Sixtieth Anniversary, insurance in force totals $475,000,000 
and 63.7% of all the insurance written in these sixty years is still in force. 
During the past ten years more money has been paid in dividends to pol- 
icyholders than in death losses. The paid-for production was 26.9% more 


Home Office: Des Moines 

















NEW INSURANCE EDITOR 





George A. Miller Formerly With New 
York Commercial to Run Insurance 
Dep’t of New York Evening Post 


George Alexander Miller is the new 
insurance editor of the “New York Eve- 
ning Post,” one of the most important 
newspapers in the country. He is a Har- 
vard man who came originally from Ar- 
kansas and for some time wrote financial 
and business articles for the “New York 
Commercial.” For several years he was 
in charge of publicity for the leather in- 
dustry. That Mr. Miller is a hustler is 
indicated by the fact that on his first 
day on William Street he saw thirty- 
eight people. 

The “New York Evening Post” is 
owned by Cyrus H. K. Curtis, publisher 
of the “Saturday Evening Post,” the 
“Ladies’ Home Journal,” the “Country 
Gentleman” and the “Philadelphia Public 
Ledger.” 


REJUVENATION OPERATION 





Hungarian Life Agency Heard About It 
and Cancelled Annuity Contract; 
Suit Follows 

Budapest, Hungary, March 5—Wheth- 
er a man deliberately has a right to 
prolong his life is at issue in the courts 
here. The Hungarian Insurance Co., is 
being sued for cancelling an annuity 
contract because the beneficiary under- 


went a “rejuvenation” operation. It is 
the contention of the company that its 
calculations on how long the man would 
live did not contemplate “rejuvenation.” 





MADE DIVISION SUPERVISOR 

W. F. Eastham, manager of the Port- 
land office of the Retail Credit Co., has 
been made supervisor of the Pacific 
Coast division, including the Portland, 
Vancouver, Butte and Spokane offices. 











An increase over 1925 gain of over 
5 Million Dollars 


Admitted Assets increased over ° 


3 Million Dollars 


An increase of 


Bonds, 
Railroad, Public Utility, ete 


First Mortgage Loans (City and Farm) 
Collateral Loans - - - - - 
Policy Loans ~ - - - - 

Real Estate . - . - - - - 

Premiums, Due and Deferred - - - 
Cash on Hand - - ~ - - - 
Interest Due and Accrued and Other Assets 


Total - 


Reserve on Policies - - 
Death Claims Due and Unpaid - - 


ments . - 


Total + 








NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, President 
Minneapolis, Minn. 
PROFIT SHARING INSURANCE—LOW NET COST 
42nd Yeor—A Year of Progress 


Gain in Paid-for Insurance in Force, over 


22 Million Dollars 


New Insurance Written. Paid-for basis, over 


44, Million Dollars 
21, Million Dollars 


Financial Statement—December 31, 1926 
ASSETS 


Government, State, County, and Municipal.............. $3,146,701.90 
Twedenmasce aeues 4,156,691.55 


“LIABILIT 


Claims Reported but Proofs of Loss not Received 
Present Value of Death, Disability, and Other Claim 


Fe « ° < oi 4 ° - - - 337,609.18 
Premiums and Interest Paid in Advance - - - - - - 163,422.38 
Reserve for Taxes Payable in 1927 - - - - - - - 191,774.00 
Profits Payable to Policyholders in 1927 - - - - - - 999,223.78 
All Other Liabilities - - - - - - - - - - - 135,405.57 
Reserve for Real Estate Depreciation, and Mortality, Disability, and 

Investment Fluctuation - - - - - - - - - - 312,496.71 
Contingency Reserve - - - - = “ ° : - - - 400,000.00 
Unassigned Surplus - - - - - - - - - - - 1,322,646.65 


234 Million Dollars Insurance in Force 


10% 
30% 
15% 


6% 


$ 7,303,393.45 
- 9,281,138.38 
- 228,402.15 
- 4,244,766.95 
- 1,542,829.45 
- 1,088,834.00 
= 622,344.11 
- 564,757.30 


$24,876,465.79 


S 
- $20,792,335.00 
N 


mal 
<> 


one 
é . - 221,552.52 
Payable in Instal- 


oe Va we ot ee ue 











- - $24,876,465.79 














Newcomer Pays for a 
Million in 1% Years 


A. H. ALLEN OF E. M. MCMAHON 





A Large Part of This Busi Produced 
Cold Canvass; Features Income, 
Estate and Business Insurance 








Although he has been in life insurance 
for only a year and a half, Andrew H. 
Allen, of Edward M. McMahon & Asso- 
ciates, of New York, has paid for up- 
wards of a million and is going strong 
this year to make even a better record. 
A large part of his business has been 
produced cold canvass in the downtown 
financial section of New York. The to- 





ANDREW H. ALLEN 


tal is made up entirely of individual poli- 
cies written separately on individual 
lives. 

Mr. Allen was new to life insurance 
selling when he joined the McMahon 
office, his previous business experience 
having been in executive and selling po- 
sitions with machinery and metal manu- 
facturing concerns. During the war he 
served two years in the army, spent a 
year with the A. E. F. in France, and 
rose to the rank of major. He is a na- 
tive of Virginia. 

After thoroughly schooling himself in 
the McMahon training school, Mr. Allen 
started out with the idea that the possi- 
bilities of modern life insurance selling 
methods were particularly applicable in 
Greater New York. The New Yorker, 
hé felt, probably averaged more life in- 
surance per individual than men in any 
other part of the country. With this in 
mind he canvassed systematically, mak- 
ing lots of contacts and selling all classes 
of life insurance. Soon he found that 
three forms of insurance seemed to get 
the biggest reaction—income, estate and 
business insurance. Accordingly, he 
started to specialize on these forms. 

Service to Benefit Client 


In Mr. Allen’s opinion, nothing is so 
important as service to the client, but 
it must be rendered so that the client 
is first convinced that it is for his bene- 
fit. Conscientiously he applied himself 
to a study of individual needs, making no 
recommendations until he was convinced 
that they were along the right lines. 

Looking back over his initial experi- 
ences in the business Mr. Allen is con- 
vinced that the successful New Yorker, 
who has come up from the ranks, has a 
broader viewpoint and is quicker to rec- 
ognize the need for life insurance than 
business men elsewhere. Most of the 
men he has sold have been strangers. 





_ Boston has been selected for the meet- 
ing place of the next annual convention 
of the National Fraternal Congress. 





March 11, 19 

















Annual Statements 
January 1, 1927 


7Etna Life Insurance Company 


Life, Accident and Health, Liability and Workmen’s Compensation Insurance 
Life, Accident and Health Group Insurance 


AND AFFILIATED COMPANIES 


Etna Casualty & Surety Co. 
Automobile Insurance Co. Standard Fire Insurance Co. 


Automobile, Fire, Marine, and General Casualty Insurance—Fidelity and Surety Bonds 
HARTFORD, CONN. 
MORGAN B. BRAINARD, President 


77th Annual Statement 


fEtna Life Insurance Company 


Capital Stock $10,000,000 


(To be increased to $15,000,000 by vote of stockholders. 
Received on capital stock account $4;657,850.00.) 


Assets $300,408,821.00 
Liabilities. . . ~ $266,057,053.49 
Surplus to Policyholders $ 34,351,767.51 


Life Insurance Paid for in Payments to Policyholders 


1926 $ 966,792,044 During 1926 ; $ 51,720,114 
Increase in Life Insurance Paid Policyholders Since 

in Force . 435,278,852 Organization 629,979,727 
Life Insurance in Force . 2,931,020,467 Payments for Taxes in 1926 . 3,074,170 
Premium Income 93,363,014 Increase in Assets 


26,214,171 


14th Annual Statement 


Automobile Insurance Co. 
Capital Stock $5,000,000 


20th Annual Statement 


/Etna Casualty & Surety Co. 


Capital Stock $2,000,000 


Assets . $27,672,539.89 Assets . $25,214,448.96 
Liabilities 18,038,057.09 Liabilities 17,848,175.49 
Special Contingency and Special Contingency 

Security Reserve Fund 500,000.00 Reserve Fund 750,000.00 


Surplus to Policyholders 9,134,482.80 Surplus to Policyholders 6,616,273.47 


17th Annual Statement 
Standard Fire Insurance Company 
Capital Stock $1,000,000 

$3,148,893.45 


1,414,110.82 
1,734,782.63 


Assets 
Liabilities. = ae 
Surplus to Policyholders . 
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The Wife As Business 
Policy Beneficiary 


SANBORN SOUNDS A WARNING 





Name Them Only If Active Participants 
In the Business; Credit 
Data Imperative 





Ralph Sanborn of C, W. Anderson & 
Son, State Mutual Life general agents, 
who has written a book on “Business 
Life Insurance” soon to be published by 
FE. S. Crofts & Co., gave an instructive 
talk on that subject at the Sales Con- 
gress here at the Astor this week. 

He began by asking how mary present 
had written a business case and then 
how many of the agents present had had 
a death claim on a business case. He 
said many put business life insurance in- 
to operation but few have seen it 














RALPH SANBORN 


through to a satisfactory conclusion, 
which only a death claim proves exists. 
tis waiting for that final test which 
wil prove that the operation was suc- 
cessful or unsuccessful. 
Business life insurance is used to pro- 
tect the creditors of corporations, part- 
uerships and firms. “It proves a com- 
pensation fund for the loss of any valu- 
able human’ asset in corporations, part- 
tetships and firms,” he continued. “And, 
astly, it is used to create funds with 
Which to liquidate a stock interest in a 
Crporation, to liquidate a partner’s 
Stare in a partnership, or to liquidate 
the entire holdings of a firm owner.” 
Agents Should Be Posted About 
Credit Conditions 

After making the above statement Mr. 
inborn said that the most important 
ng is credit. All plans whether they 
ae good or whether they are mediocre 
are subordinate to the credit adjustment. 
* Msurance agent cannot aid his client 
‘arryin.: out his plans unless he knows 
al about his financial situation. 

















. ere are nine points to have in mind 
“lore business insurance can be correct- 
Y written. They are: 

Amount of protection 


Pol cy form 
remium payment 
Beneficiaries 
Assignments 
Agreements 


Trusts 
Cash Values and dividends 
Taxation 


D; Strong for Ordinary Life 
b, ‘Scussing these nine points, Mr. San- 
said in part: 
bea pmount of protection must be 
eed as: in personal insurance by the 
™ $s determined by working formulas, 
alte amount of credit obligation, 
ni of stock, worth of the man in the 
direct compensation, etc.” 
or the type of policy, he is strong 











dinary Life, although he advocates 


- made this statement: 


endowment for the retirement of an in- 
terest or an obligation. 

Relative to beneficiaries he said in 
part: 

“Be sure that the béneficiary nomi- 
nated will receive the proceeds as intend- 
ed so that he or they may in turn direct 
the money to the destination agreed 
upon. 

“This may seem trivial or the wail of 
a bachelor’s warped mind, BUT don’t 
name wives as beneficiaries in a business 
life insurance case unless those wives 
have been active participants in the busi- 
ness. Use trusts—name the ‘estate’-—do 
anything—but don’t name wives. 

“Always use the corporation form of 
policy if it is issued by your company. 
If not, use the standard form of bene- 
ficiary clause.” 

Mr. Sanborn recommended that the 
agents be sure to release all assignments 
as soon as possible. The assignee has 
no rights after the assignor has fulfilled 
all. obligations. 


Don’t Usurp Lawyer’s Work 

Discussing agreements he said the 
agents should not butt in by giving ad- 
vice on law as agents do not want to 
hear a lawyer expatiate glibly on life 
insurance. 

“Don’t submit specimen agreements to 
— if you can possibly help it,” he 
said. 

As to cash values and dividends, he 
“Remember that 
in a partnership the deceased partner has 
an interest in the cash value of the sur- 
vivor’s policy, unless it has been previ- 
ously agreed to the contrary. They are 
assets of holder of ‘right and title’ under 
the policy. 

“The irrevocable beneficiary clause is 
not an asset. One cannot touch without 
consent of other.” 


Berthold Hires Conner 


(Continued from page 3) 


that Mr. Berthold looked at his policies. 
He bought from Mr. Berthold one policy. 
for which he paid cash and another policy 
for which he gave a note. It is the note 
around which the allegation of rebating 
centers. - 

“Mr. Ashdown arranged to get a loan 
from the Travelers on the insurance and 
later told Johnson & Collins, Travelers’ 
general agents, that he wanted to drop 
his insurance in the Travelers. This was 
his own idea; was not at the suggestion 
of Mr. Berthold; no rebate was prom- 
ised to Mr. Ashdown by Mr. Berthold; 
nor did Mr. Berthold suggest that he 
drop his insurance in the Travelers.” 

Collins Quotes From Letter 

When seen by The Eastern Under- 
writer this week President Collins of the 
Life Underwriters said: “The association 
is not making a mountain out of a mole- 
hill in the Berthold case. We went to 
the District Attorney’s office after re- 
ceiving a letter from the insured ex- 
plaining this entire transaction. In this 
letter, written February 10, Mr. Ash- 
down said that he nad given his poli- 
cies to Mr. Berthold for examination and 
then followed with this paragraph: 

“‘Mr. Berthold presented me with a 
summary or schedule of these policies 
showing the cash values and suggested 
that I could collect the cash values ,in 
these policies, take additional new poli- 
cies to cover the protection which I de- 
sired; and could use the money by in- 
vesting it, the income to help pay the 
premiums on the new policies. This idea 
seemed rather inviting so I agreed to let 
him do this.’ 

“Mr. Ashdown also quoted Mr. Ber- 
thold as saying that the latter would de- 
duct $100 from the premiums of one of 
his policies.” 








SHIRAS MORRIS DEAD 

Shiras Morris, president and treasurer 
of the Hart & Hegeman manufacturing 
Co., died suddenly recently at his home, 
5 Highland avenue, West Hartford, 
Conn. Mr. Shiras was a director of the 
Connecticut Mutual Life and the Hart- 
ford Steam Boiler Inspection and In- 
surance Co, ss 














SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 




















THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over $51,000,000 
Insurance in Force, Over $300,000,000 
Payments to Policyholders in 1926, Over $3,500,000 
Total Payments to Policyholders Since Organization, 


Over $43,000,000 
JOHN G. WALKER. Chairman of the Board 


BRADFORD H WALKER, President 





—— = 








Triangle 7560 





L: 


Write it in the Atma 


Call 


GRAHAM and LUTHER 


176 Montague Street 


General Agents Brooklyn and Long Island 
AETNA LIFE INSURANCE COMPANY 


“A POLICY FOR EVERY NEED” 














—1926— 
ANOTHER ONWARD MARCH YEAR 


Total of new Life Insurance issued, increased and restored 
(paid for) for 1926: 


$158,331,102 


Last year was the eighth consecutive year in which this 
Company has shown a gain in new paid-for business over 


the preceding year. 


. 


The total of life insurance in force on December 31, 1926, 


was: 


Ca eae al 


GERARD S. NOLLEN, President 


Established 1879 


Des Moines, Iowa 
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National Life of U.S. A. 
Gets Michigan Mutual 


IMPORTANT MERGER IN WEST 





Chicago Company Now Has $300,000,000 
Insurance in Force; Career of 
Chairman Albert M. Johnson 
Albert M. Johnson, president of the 
National Life of the U. S. A., has pur- 


chased the stock of the Michigan Mutual . 


Life of Detroit, which makes -another 
link in his large organization. Accord- 
ing to its latest reports it now has $300,- 
000,000 of insurance in force and more 
than $50,000,000 in assets. 

At the end of last year the National 
Life of the U. S. A. had more than $170,- 
000,000 of insurance in force. The Michi- 
gan Mutual had $125,000,000. 

Mr. Johnson is a graduate of Cornell 
and began his career by working in min- 
ing and railroad camps in Missouri. For 
a time he fired locomotives and served 
as a railroad ticket agent in a small 
town. He went to the National Life as 
treasurer in 1902, later becoming presi- 
dent. In January, 1925, he was made 
chairman of the board, at which time 
Robert D. Lay, long his associate, was 
made president. 

The president of the Michigan Mutual 
is John J. Mooney, who has been with 
the company forty years working his 
way to the top from the position of 
agent. He became state agent for Ohio, 
superintendent of agencies, vice-presi- 
dent and then president. 





SPILSBURY HAD GOOD IDEA 





Agent of the Wells-Connell Agency In- 
creased Man’s Insurance from 
$43 to $100,000 

Raymond G. Spilsbury, who is known 
to his agency associates as “Deacon,” is 
a producer for the Wells-Connell Agency 
of the Provident Mutual Life. A little 
over two years ago he received the card 
of an old policyholder who had lapsed 
his policy and whose relationship to the 
company was represented by a _ small 
paid-up policy of $80 with a cash value of 
$43. Notations on this card showed that 
agents who had followed it up previously 
considered it a dead proposition. 

Spilsbury immediately called upon the 
man and suggested to him that he use 
the small cash value to start a new pol- 
icy with. The man seemed to like the 
idea and, two months later, he took out 
a $10,000 policy. Spilsbury then worked 
out for him a program which involved 
$100,000. The following year he bought 
$22,000 additional insurance and in De- 
cember, 1925, he invited Mr. Spilsbury 
to lunch. When the lunch was finished 
the prospect himself opened the discus- 
sion about life insurance and a $68,000 
application resulted from it, thus com- 
pleting the program which had been ar- 
ranged for him. 

This shows what can be accomplished 
in the life insurance field by an agent 
who is resourceful and intelligent enough 
to grasp an opportunity. 





NEW COLLEGE ENDOWMENT 
PLAN 


A variation in college endowment is 
making its appearance, the plan being to 
insure the life of the president of the 
institution. Premiums are _ pro-rated 
among the members of each class in each 
year, the allotments being payable with 
the tuition, if that is agreeable to the 
student or his parents, or guardian, or 
else to be paid by him separately. Since 
the premiums are payable during the 
presence of the students at the college, 
it is believed that lapses will be fewer, 
says the Penn Mutual’s News Letter. 


CHANGE CLUB MEETING PLACE 

On account of disturbed conditions in 
Mexico, the Missouri State Life has 
changed its plans for holding the Quar- 
ter Million Club convention in Mexico 
City, and arrangements have been made 
to hold the convention in Montreal, from 
August 1 to 3. 








123 William St., New York 





More Agents—Better Service 


Since the first of the year we have materially increased 
our agency force, as well as making a corresponding in- 
crease in our facilities for handling more business. 


This means a broader opportunity for us to serve you 
on surplus or brokerage lines. 


FENSTER-FLEISHMAN AGENCY 


Lester J. Saul, General Manager 
General Agents—Life Department 


THE TRAVELERS INSURANCE COMPANY 


Let’s work together. 


Beekman 2140-4 








HALEY FISKE’S 75TH BIRTHDAY 





More Than 1,000 Home Office Veterans 
Of the Metropolitan To Have Him As 
Guest of Honor at Dinner 
The 75th birthday anniversary of Haley 
Fiske, president of the Metropolitan Life, 
will be celebrated on March 16 at the an- 
nual banquet of the home office veterans 

of the company. 

More than 1,000 men and women will 
be present. Of these 157 have been with 
the company thirty-five years or more. 

Frederick H. Ecker, vice-president of 
the company, will be toastmaster. John 
Wilson, chairman of the veterans’ execu- 
tive board, will give a talk. 





LEASES NEW OFFICES 
The Metropolitan Life has leased for 
a term of years space for the North 
Newark branch in the building located 
at 1 Bloomfield Avenue occupied by the 
North End Trust Co. 


NEW CAMDEN MANAGER 

The Jefferson Standard Life has ap- 
pointed John T. O’Brien, Jr., manager 
for southern New Jersey with headquar- 
ters at Camden. He was for four years 
affiliated with the insurance saving de- 
partment of the West Jersey Trust Com- 
pany, two years with the Metropolitan 
Life Insurance Company and for the 
past four years with the J. L. Shannon 
agency of the Girard Life. 





E. W. CAMERON APPOINTMENTS 

State Agent E. W. Cameron of the 
Equitable of Iowa for Minnesota has 
made a number of appointments. A. C. 
Lesch is district manager for the Minne- 
apolis territory; Orlando M. Wanvig is 
manager for Duluth; A. C. Andérson, 
Fred Hazard and Clarence E. Kelley are 
special representatives. Mr. Wanvig is 
president of a bank. 

















Some Results in 1926 


A marked increase in the interest rate. 
A favorable death rate. 


The continuation of the extra dividend declared 


in 1926. 


Insurance in force over $300,000,000. 


Home Life Insurance Co. 











256 Broadway 











New York City 


















































Michael Gold, Age 82, 
Goes to Work Daily 


INSURANCE MAN FOR 34 YEARS 


Head of Stanford, Gold & Clain; Pa 
Gold Writes $1,250,000 on 
Partola Man 


Every day Michael Gold, who has been 
in the insurance business for thirty-four 
years, goes to his office at 56 Pine Street, 
iNew York, and sometimes when he is 
not in his office he writes insurance be- 
cause it is hard to break the habit ofa 
quarter of a century. However, he has 
turned many of his clients over to his 
sons. Mr. Gold is eighty-two years old, 

At the present time Mr. Gold is presi- 
dent of Stanford, Gold & Clain. Qn 
September 1 Michael Gold & Co. was 
consolidated with Stanford, Clain & Fish. 
The merged offices occupy half a floor 
at the Pine Street address handling all 
kinds of insurance. Joseph M. Stantord, 
an insurance man of wide experience, is 
vice-president and treasurer. ‘Two of 
Mr. Gold’s sons are in the firm of Leroy 
and Paul Gold. Leroy has been in the 
insurance business about fifteen years 
and Paul about twenty years. Also, in 
the firm is J. Hyde Clain, who has been 
in the insurance business twenty-one 
years and was formerly with the Book- 
staver agency of the ‘lravelers. 

Paul Gold a few days ago wrote a 
policy of $1,250,000 on the life of Dr. 
N. C. Partos, manufacturer of “Partola’ 
and a man who also made a fortune in 
the real estate business. Stanford, Gold 
& Clain have handled the Partola bus- 
ness for some time. 
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MISS DITZLER AT COLUMBUS 


Miss E. H. Ditzler of the Fraser 
Agency of the Connecticut Mutual Life, 
who is one of the leading women pro- 
ducers in the country, addressed the Co- 
lumbus (Ohio) Life Underwriters’ Asso- 
ciation, at their sales congress on Thurs- 
day, March 3. The subject of her talk 
was “The Protection of the American 
Home.” During the month of February, 
Miss Ditzler established what is believed 
to be another world’s record, for a wom- 
an producer. During the month she sub- 
mitted thirty-four applications, _ thirty- 
three of which were prepaid. This 
probably the best month that Miss Ditz 
ler has enjoyed since she entered the 
life insurance field. 
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CLEVER MIMEOGRAPHING 


One of the cleverest mimeograph pub- 
lications in the business is that of the 
Memphis Life Underwriters’ Associatiot. 
This paper is called “The Tattler” aml 
is already starting to give publicity 
the annual convention of the Nationd 
Association of Life Underwriters which 
is to be held in Memphis. Edward J. 
McCormack, who represents the Minne: 
sota Mutual Life, Metropolitan Casualty, 
National Union Fire of Pittsburgh and 
the Superior Fire of Pittsburgh, is et 
tor of the publication. Harry Allen § 
president of the Memphis Life Under 
writers’ Association. Incidentally, Georg’ 
W. Ayars, vice president of the National 
Association of Life Underwriters, was ™ 
Memphis recently looking over conver 
tion possibilities. 
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THE NEW WORLD LIFE 


Reduction in rates on several forms ot 
policies and addition of new _ featurt 
which makes all its policies endowmen!s 
at the age of 85, have been put into © 
fect by the New World Life, Spokatt 
Cost of term insurance policies has bee! 
materially reduced, a comparison shows 
with provision for writing them on tH 
one-year, five-year and ten-year plat 
Rates also have been reduced on the te! 
and fifteen payment life and ten al 
fifteen-year endowment forms. 





Hampton Jones of the Equitable So- 
ciety, Oakland, Cal. has been matt 
manager for the Union Mutual Life # co 
San Francisco. 
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Deferred Annuity 
For School Teachers 


POLICY MEETS REQUIREMENTS 





Massachusetts Mutual Life’s Selling 
Talk for Agents Tells Where 
Contract Is Strong 





A school teacher’s life program is quite 
different from that of people engaged in 
other professions and walks of life in 
these respects, says the Massachusetts 
Mutual : 

1, Her calling is one of real unselfish 
service to humanity, underpaid and 
toa great extent unappreciated. 

2, She knows that she is never going to 
make a lot of money. After she has 
decided on a life of “single blessed- 
ness” she can see further ahead into 
her financial life than most individ- 
uals. 

Her physical life has a tendency to 

settle down into regular fixed habits, 

which fact seems to result in longer 
life. 

. The teacher’s temperament is inclined 

to be idealistic, and she is apt to lose 
touch with problems of finance and 
investment. This has resulted in the 
loss.of much money through risky in- 
vestments. 

In the majority of cases her primary 
financial objective is to solve her own 
old age problem. 

A teacher who carefully analyzes her 

financial future finds that her objective 
is income to provide: 

1. Personal maintenance—food, clothing, 
shelter, etc. 

. Liquid funds for a “rainy day,” sick- 
ness, disability, etc. 
A definite and regular income to com- 
mence at retirement and to continue 
as long as she lives. 
In planning a program to guarantee 
the carrying out of these objectives by 
eans of life insurance, the agent should 
ot assume the premise that a teacher is 
first interested in creating an immediate 
estate or in the accumulation of capital. 
er first consideration is for income as 
ong as she lives. 


~ 


rey 


or 


crey 





The Massachusetts Deferred Annuity 
contract is just built for school teachers! 
Let us see how well it fits. 

Uncertainties Deferred Annuity 


of Life Provides 
1, Permanent and to- Guaranteed income as 
tal disability. long as_ disability 
lasts. 


Loan values and divi- 
dend accumulation. 
Loan values and divi- 
dend accumulation. 


2% Loss of position. 


3. Need of cash for 
sickness or similar 
emergency, 

4. Personal mainten- 
ance and comfort 
in old age, 


A generous and ade- 
quate income guar- 
anteed as long as 


5 life lasts. 

’. Estate left to pay All money deposited 
debts or to provide plus dividend  ac- 
Money for the cumulations is paid 
benefit of named to the beneficiary if 
beneficiary, the annuitant dies 


before the contract 
matures, At'matur- 
ity date, the annui- 
tant can elect to 
leave an estate, by 
choosing one of the 
options that pro- 
vide for 120, 180, 
240 or no. pay- 
ments certain, to 
the beneficiary in 
case of death after 
E income starts. : 
ora teacher or any individual who is 
ot interested in leaving an estate, the 
acted Annuity contract cannot be 
aten, 











TRI-STATE LIFE CONGRESS 


tt 1S expected that’ more than 2,000 
Ri. underwriters will attend the Tri- 
oe Life Congress which will be held 
4 bs Bellevue-Stratford, Philadelphia, 
Friday, March 25. The meeting is in 
oe a fieldmen’s congress and $75 in 
ey will be awarded for the best suc- 
i ul methods of prospecting, the ap- 
Wes , the selling idea, meeting objec- 
"Ns and the closing of the contract. 
Contest will be conducted during the 
‘toon session. 

















Fidelity Mutual Made 
Substantial Gains 


COMPANY IS 48 YEARS OLD 





Has Assets of $70,865,040; Insurance In 
Force Now Totals $343,055,376; 
Mortality 57.69% of Expected —~ 


The 48th annual statement of the 
Fidelity Mutual shows that 1926 was a 
very satisfactory year for the company 
Its-insurance in force now totaling $343,- 
055,376 and covering 113,929 policies, is 
nearly twenty-five million dollars great- 
er than the corresponding figures in the 
1925 statement. 

A comparison with its statement of 
five years ago shows a 54% gain in in- 
surance in force, a 51.3% gain in the 
income for the year, a 49.2% gain in 
assets and a 110.1% gain in surplus 
which now totals $4,002,667. The new 
paid business in 1926 amounted to $53,- 
041,352. 

Its admitted assets total $70,865,041, 
but the company carries its securities at 
their amortized value. The statement 
shews that the market value of their 
securities would increase their assets to 
$72,100,916 and their surplus to $5,238,543. 


Paid $96,636,000 to Policyholders 


The Fidelity has paid to policyholders 
$96,636,195 since its organization in 1878, 
and has paid or holds in trust for its 
pclicvholders the great sum of $167,- 
139,510. 

The mortality experience was favor- 
able during 1926, being but 57.69% of 
the expected. As usual, heart disease 
accounted for by far the largest number 
of deaths. 

The company’s new head office build- 
ing located on Philadelphia’s beautiful 
Parkway at the entrance to Fairmount 
Park and directly opposite the great new 
municipal art gallery, is rapidly nearing 
completion, and it is expected that the 
ae convention will be held there this 
all. 

The Fidelity Mutual increased its in- 
surance in force to $343,055,376. The Fi- 
delity’s new paid business in 1926 
amounted to $53,041,352. A summary of 
the statement follows: 





LIABILITIES 

Reserve to mature Policy Con- 
it Pe Orr ror cer rere $60,578,557.90 

Reserve or Policy Claims awaiting 
bg ERP OE EE 383,517.38 

Dividends Payable to Policyhold- 
era Waris: T1927 ii bike Bok cies 2,938,654.19 
Reserve for Deferred Dividends. . 904,531.70 

Dividends due Policyholders and 
left on deposit at interest.... 1,442,931.34 
Premiums and Interest Prepaid.. 239,308.35 

Federal and State Taxes Accrued 
WUC ME DINE Sic bch cieeades 286,482.52 
Miscellaneous Liabilities ........ 83,390.29 


plus) 4,002,667.32 


$70,865,040 99 


Valuing all of the company’s securities 
at their market value would increase the 
assets to $72,100,916.26 and surplus to 
$5,238,542.59. 


NEW ASSOCIATION 
Association of Medical Directors and 
Their Associates Formed in Hart- 
ford; Has Twenty-nine Members 


The latest organization in the insur- 
ance business is the Association of Med- 
ical Directors and Their Associates, 
which had its initial meeting in Hart- 
ford on March 3. Dr. Lawrence G. 
Sykes, medical director of the Connecti- 
cut General Life, was elected chairman. 
There are twenty-nine members repre- 
senting these companies; Connecticut 
General, Travelers, Aetna Life, Connecti- 
cut Mutual, Phoenix Mutual. 

The purpose of the association is to 
discuss problems of mutual interest in 
the work of medical officers of life com- 
panies. The next meeting will be in 
April. 





URGES .GREATER EFFICIENC¥ 


Greater efficiency in the office man- 
agement of insurance companies is 
being urged by W. H. Leffingwell, presi- 
dent of the Leffingwell-Ream Company 
of New York, in a message to all life 
men. 

Mr. Leffingwell believes that at present 
the offices are getting approximately 
50% of the possible work done. There 
are about three million clerks in this 
country, receiving an average wage of 
four dollars a day. This makes a daily 
wage bill of $12,000,000, and according to 
Mr. Leffingwell’s figures, a loss in po- 
tential of $6,000,000 a day. He points to 
the effect that modern management has 
had on the factory worker, and suggests 
that if one-half the loss were cut down, 
a yearly saving’ of over $1,000,000,000 
would be made. 

Mr. Leffingwell rates the efficiency in 
the various divisions as follows: clerical, 
48.5; personnel, 53.8; stock keeping, 
63.2; arrangement, 65. 





PENN MUTUAL LIMITS 


The Penn Mutual’s new limits are now 
as follows: 
Ages 14-16 Inclusive 
Age 17 
Age 
Age 









D. S. COLEBROOK DEAD 
Daniel S. Colebrook, 37 vears old, as- 
sistant manager of the Buffalo office of 
the Metropolitan Life. died in the Buf- 
falo General Hospital following an opera- 


tion. He entered the insurance business 
about five years ago. 





Massachusetts Mutual 
Springfield, Massachusetts 





A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 


This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company—Home Office, 
Field Force, and Policyholders—into an organization whose 
reputation for stability and fair dealing is universal. 


Joseph C. Behan, Superintendent of Agencies. 
Life Insurance Company 


Organized 1851 














HAMISH 
BLACKIE 


(age seventeen) 


Born in Scotland. 
Graduated 

from 

High School 

in 

Glasgow, 
summer 

before last 


he hastened 


across 

the Atlantic 
to 

Join 

our Staff 


He is 

full of Burrs 
fired 

with ambition 
and fraught . 
with wit 


He has 

full charge 

of collections 
of applications 
and deliveries 
of Policies 

in Greater 
New York and 
You may have 
the pleasure 
of meeting him 
when you use 


Organized 


Service 


THE 
KEANE-PATTERSON 
AGENCY 


Massachusetts Mutual 


Life Insurance Company 


225 West 34th St., New York City 
Chickering 2383-8 








UNDERWRITER 
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; cm a 
Practical Sug gestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 





Massachusetts has 


At Age had an investigation 
Sixty-five or into old age pensions, 
Over and in the course of 


it a cross section of 
all classes of populations was inter- 
viewed It is believed that the statistics 
for Massachusetts would fairly well hold 
good everywhere in the United States. 
With an income over $1,000 were only 
12%. The poverty-stricken, struggling 
in their effort to be self-supporting, were 
13%. Dependent on others were 25%. 
And totally dependent on charity were 
16%. 

“Figures such as these should impress 
every man who still has his way to 
make and his estate to accumulate,” says 
the Penn Mutual. “The chances are 
strongly against his success as an es- 
tate-builder from earnings or profes- 
sional or business money-making. Nev- 
ertheless, he is not helpless in respect 
to his old age, because the great insti- 
tution of life insurance, by scientifically 
conserving savings of the most moderate 
amount, is able, under any one of sev- 
eral plans, to make absolutely secure his 
declining years. Not only that, it pro- 
tects him and his family against loss 
of earning power if he becomes. totally 
and permanently disabled at any time 
before age 60. Also, it builds up a cash 
fund instantly available in times of 
emergency or of profitable opportunity. 
And the very same contract or plan 
will take care of his widow for life, 
will supply money to pay the mortgage 
on the home, and will educats the chil- 
dren, if he should not live until his 
planned retirement age. Life insurance 
is the only financial institution that can 
do all these things for a man and his 
family. He need not be among the 16% 
who are dependent on charity, the 25% 
who are dependent on others, or the 
13% who are poverty-stricken, ‘when he 
has reached age 65 or over. The Penn 
Mutual has thrown its protection around 
a great host of prudent men who are 
not willing to gamble with the future 
for themselves or their families.” 


Discussing the sale 

Max Lindauer’s of insurance to men 
Habit of the older ages, or 

Talk at least past middle 

age, Max Lindauer 

of Chicago (Connecticut Mutual) says 
his best habit talk is to ask a prospect 
to figure by his method, either on a piece 
of paper or mentally, whether he is suf- 
ficiently protected. Continuing he says: 
“T ask him to take the amount of his 
yearly income and deduct from same the 
amount of his personal expenditures. 
This leaves the amount of money needed 
by the family after he is gone accord- 
ing to the standard he is now educating 
them to live. After he has given me the 
figures, I then show him that at 5% in- 
terest the amount that his family will 
require is $ 
“I then ask him if his estate, after 
paying for necessary outlay caused by 
his death, will have the above amount 
and ask him to calculate the cash value 
of all of his possessions, ie., his busi- 
ness, home, investment, savings, etc. To 
this I have him add the amount of his 
life insurance and see how much it is 
short from the amount required -as fig- 


ured above, and then say to him the 
amount of this shortage is the-amount of 
the additional protection he needs so 
that his family may live as he would like 
to have them live. 

“This usually sets them to thinking and 
very often if I do not get an applica- 
tion for all the shortage, it makes it very 
easy to get an application for something. 

“T recall just now, I sold to an execu- 
tive in a well known company here in 
this city. She is at present making an- 
nual deposits of about one thousand dol- 
lars. Her company is paying very large 
dividends on stocks and bonds but she 
prefers to put a sufficient amount into 
life insurance to guarantee her future if 
all else should fail.” 

. +s 

The Union Central 
gives four groups of 
reasons showing the 
value of cash with 
2p pic ation. 


Advantages Of 
Cash With 
Application 


Here they are: 

Effect Upon the Applicant 

1. Hastens the medical examination. 

2. Saves his time. 

3. Gives him protection at the earliest 
possible moment. Many men have 
died in the period between the writ- 
ing of the application and the deliv- 
ery of the policy. 

Effect Upon the Company 


1. Enlarges its usefulness by increasing 
the business. 


2. Decreases expenses and thus in- 
creases the services rendered. 


3 Changes “new” business rapidly into 
“old.” 


4. Improves the selection of business. 


5. Cuts down cancellations. 
Effect Upon the Agent 


1. Increases his self-confidence. 
2. Saves his time. 


3. Makes amendments for 
lines easier, 


4. Prevents possible switching of busi- 
ness by other agents. 


5. Increases his business and friends. 
6. Saves the reselling of policies. 


Aid To Citizenship 


(Continued from Page 1) 


increased 








$598,235 was paid on account of pensions, 
$954,178 on account of accidents and 
$4,099,863 on account of disability or 
death due to sickness. 


Mutual Thrift Program 


“The plan, however, does not relieve 
the individual employe from the neces- 
sity of himself making provision for his 
old age, for unforeseen emergencies, and 
for those dependent upon him. It is 
therefore being supplemented by a gen- 
eral thrift program* to assist the em- 
ploye in carrying out the responsibilities 
which rest upon him as an individual. 

“This thrift program which is gradual- 
ly being developed is designed to help 
the employe help himself and includes 
the Employes’ Stock Purchase Plan, an 
Employes’ Savings Plan and an arrange- 
ment for life insurance on a salary al- 
lotment basis.” 


Effect Upon the Public 

1, Establishes a reputation for the 
agent in the community, which 
causes a favorable comment. 

2. Prepaid business influences other im- 
mediate business through the per- 
sonal checks of prominent men. 

3. Makes enthusiastic policyholders who 

* readily endorse the agent and the 
company. 





RE-ELECT TWO DIRECTORS 

Policyholders of the Illinois Bankers 
Life Association at their annual meeting 
this week at Monmouth, Ill, reelected 
as directors Dr. J. R. Ebersole and A. T. 
Sawyer for terms of three years. 

Scattering votes were cast for other 
candidates but on motion by one of the 
agents present to make the election 
unanimous, the vote was 103,741 “yes” 
and 8 “noes.” 

A resolution of confidence in the man- 
agement and endorsement of the acts of 
directors and officers was also adopted 
unanimously. 

The annual report indicates that the 
association is in sound condition with 
gross assets of $6,062,262, an increase of 
$595,000 during 1926. 















territories for ten 
good men under 
real general agents’ 
contracts. 


Address 
The Manhattan Life Ins. Co, 


66 BROADWAY, NEW YORK 

















HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
PRANK J. HAIGHT, President 
INDIANAPOLIS 
Denver 


Omaha Des Moines 








Assets 


dends of the mutual. 


company. 


ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force December 31, 1926. 
eee Baie $ 19,249,884.93 
THE IDEAL POLICY 


The low initial premiums of the stock company, combined with the divi- 
A privilege a Master Mason cannot find elsewhere. 


ACACIA agents place more insurance per capita than agents of any other 


RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 


If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
Homer Building, 601 13th Street, N. W. 


. -$226,276,746.00 




















satisfaction in so doing. 


This company writes all standard forms of insur- 
ance and annuities on both men and women. 


limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 





You Who Seek Opportunity 


Opportunity exists always for those who seek 
li success and satisfaction in life insurance field work. 


During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


Age 


New York, N. Y. 


Mat 
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Friedland to Double 
On His Record Feat 


DELIVERS” LARGER’ POLICIES 
Agent’s One Day’s Production of Nearly 
$400,000 Now Being Greatly 


Increased 


That Mark S. Friedland, the agent of 
the Phoenix Mutual Life who broke all 
records in twenty-four hours by writing 
20 applications, is a man of unusual 
calibre and of great resource, is illustrat- 
ed by the fact that he is trying to double 
the production of his recent recordbreak- 
ing day by doubling the size of the in- 
surance. 

It will be recalled that the applications 
vhich he wrote on February 24 were for 


MARK S. FRIEDLAND 


$376,500. Following the signing of the 
ppplications came the delivery of the 
olicies in which work Mr. Friedland is 
still engaged. He is making selling talks 
Which are increasing the size of many 
1 these policies. For instance, one 
policy was for $1,000, and has been in- 
teased to $20,000. 


REILLY RETURNS FROM WEST 


Joseph V. Reilly, well known New 
York railroad insurance broker, returned 
this week from Danville, Ill., a shop ter- 
minal of the Chicago & Eastern Illinois 
Railroad Company where $100,000 of sal- 
ary allottment insurance was _ installed 
through the medium of the Travelers. 





FRATERNALS AND CHILDREN 


Fraternal benefit societies would be 
permitted to insure children from the 
age of one year up under provisions of 
a bill introduced recently in the lower 
house of the Michigan legislature by 
Representative Charles Haight of Lan- 
sing. 





APPOINTED CLAIM ADJUSTER 

The Missouri State Life has announced 
the appointment of George Beasley as 
claim adjuster for the West Coast with 
headquarters at San Francisco. Mr. 
Beasley was formerly adjuster with the 
Aetna Life in the San Francisco terri- 
tory. 





MEXICO AND U. S. COMPANIES 

That the Mexican Government has re- 
frsed to permit non-admitted American 
life companies to conduct any official 
business with policyholders residing in 
that country has come to the attention 
of the American Life Convention with 
headquarters in St. Louis, Mo. 

















The Colonial Life Ins C f Ameri 
Industrial Life Insurance— 
Especially Attractive and Favorable to the Insured. 
Ordinary Life Policies— 
All forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 





Give Agents Unusual Money- Making Opportunities 


Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President 
Chas. F. Nettleship, 2nd Vice-President 
Home Office—Jersey City, N. J. 





E. C. Wise, Treasurer 
S. R. Drown, Secretary 


























New Increased Dividend Scale 
Effective January 1, 1927 


New England Mutual Life Insurance Company 


Boston, Mass. 





This Company is now in the very 
~ Forefront on Low Net Cost 




















surance Company. 


the Home Office and b 
Office and field force. 


The year 1926 was in many respects the greatest 
year in the history of the Missouri State Life In- 
The year 
marked by the announcement of new rates and 
policies; by improved methods of underwriting in 


y a wonderful spirit of 
friendship and co-operation between the Home New 


The Company’s admitted assets increased from 


MISSOURI STATE LIFE 


Presents Its Annual Statement 


$61,889,485.52 to $70,554,896.66, an increase of 
$8,665,411.14. 

Free surplus increased from $2,007,979.36 to 
$2,768,875.05, an increase of $760,895.69. 
Insurance in force, including Group, increased 
from $587,586,508.00 to $670,919,561.00, an in- 
crease of $83,333,053.00. 

business paid for in 1926 amounted to 
$179,542,912.00, as compared with $136,978,- 
659.00 in 1925, an increase of $42,564,253.00. 


was especially 








Balance Sheet, December 31, 1926 


Admitted Assets 

First Mortgage Loans on Real 
Estate $38,888,375.75 
Real Estate, Home Office..... 1,244,937.86 
Real Estate, Other 3,468,694.59 
Real Estate Sales Contracts... 940,559.62 
Collateral Loans 1,190,000.00 
Loans to Policyholders 14,109,628.75 
3,802,567.98 


Ih a talk with The Eastern Under- 
Witer this week Alexander Cowen, gen- 
tal agent of the office of the Phoenix 
Mutual, to which Mr, Friedland is at- 
ached, said: 

‘Lwould not be surprised if this busi- 
tss will foot up to more than $600,000 
by the time it is all delivered by Mr. 
nedland. There are many agents who 
LO not write in one year what Mr. Fried- 
and wrote in a day. It is one of the 
Most remarkable life insurance achieve- 
vom which has come to my knowl- 
ge.” 


Liabilities 
$61,277,817.23 


473,675.79 
564,880.85 


1,051,265.48 
399,268.70 


100,000.00 
445,414.90 


Policy Reserves 
Policy Claims in Process of Ad- 
justment not Due 
Premiums and Interest Paid in 
Advance 
Dividends Left on Deposit with 
Company 
Reserved for Taxes 
Contingency Reserve for 
vestments 
All Other Liabilities 
Apportioned for 
i Divi- 
$1,473,698.66 
Capital Stock.. 2,000,000.00 
Surplus 2,768,875.05 
Surplus for Protection of Poli- 
cyholders 





KING TO TALK IN DENVER 
Russell King, field and educational sec- 
ttary of the Manhattan Life, will ad- 

wm css the Eighth Annual Sales Congress 
Ht the Colorado Association of Life Un- 
<twriters which takes place March 22 in 
“ver. Mr. King was formerly associ- 
tted with Dr. Rockwell’s School of Life 
isurance Salesmanship and also with 
tiin M. Lovelace at the time the lat- 
" was director of the life insurance 
ding course at New York University. 


U. S. Gov't and Municipal Bonds 
Premium Notes Bey “404,917.94 
Cash in Banks on Interest... . 2,127,787.26 
Cash in Banks and Home Office 

not on Interest 63,753.44 
Accrued interest on Investments 1,836,702.29 
Outstanding and Deferred Pre- 

miums 2,352,534.51 
~~ —_ Other me na on inna 

olicies Reinsure ’ : 

_All Other Assets 96,178.67 6,242,573.71 

$70,554,896.66 $70,554,896.66 

















A great Company daily growing greater! 





WELL’S MOTHER-IN-LAW DIES 
| Graham C. Wells, of Wells & Connell, 
yucral agents, Provident Mutual in New 
otk, is receiving the sympathy of his 
"ends this week due to the death. of 
), Mother-in-law, Mrs. Mary L. Ayers. 
"". Wells and his family left Tuesday 
Msht for Pittsburgh where the burial 
TWiees were held. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


'M. E. Singleton, President Home Office, Saint Louis 


Life - Accident Health - Group 





George K. Sargent, superintendent of 
sits of the Mutual Life, has returned 
ene @inual tour of inspection of 
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ADOPT PROFIT-SHARING PLAN 


H. O. Wilhelm & Co., State Managers, 
Northwestern National, Omaha, Aim 
For Increase in Insurance Rather 

Than Volume 


It has been announced by H. O. Wil- 
helm & Co., of Omaha, state managers 
of the Northwestern National, that they 
have adopted a profit-sharing plan to be 
participated in by all agents who com- 
ply with certain requirements. 

The plan is based upon the theory 
that the agency is aiming for an increase 
in insurance force rather than a volume 
of new business. Therefore, each agent 
who makes an insurance increase of $2,- 
500 or more during a given week will 
participate that week in the profit-shar- 
ing plan. A further provision is that 
the total increase made by the group 
must be $60,000 for the week. If the 
total increase for the week for this 
group is $60,000 and less than $75,000, 
fifty cents per thousand is set aside, to 
be divided among those qualifying pro- 
portionately as they make increases. If 
the increase is $75,000 and less than 
$100,000 for the week, one dollar a thou- 
sand is placed in the pot. Weekly bon- 
uses of individuals run all the way up 
from $2.00 to $30.00 a week. 

It is further agreed that if the increase 
in insurance in force for the entire agen- 
cy for the first quarter of the year 
reaches or exceeds $1,300,000 or an aver- 

age of $100,000 per week, a bonus for 
the quarter equal to that already earned 
will be paid to qualified agents. 








OVER A MILLION IN FEBRUARY 

The Louis Lane Agency of the 
Equitable Life Assurance Society closed 
February with more than $1,350,000 paid 
for, making a total of nearly $2,500,000 
paid for in the first two months of the 
year. 

This represents only twenty-two days 
in February. It is at the rate of 
$67,500 of paid business per day. 

The agency completes its tenth year 
under Mr. Lane’s management on 
March 13 next. Its 1927 quota is 
$15,000,000, with two-thirds to be paid 
for within the first six months. 





AFRICAN MORTALITY 


An interesting discussion of insurance 
rates and mortality of European lives 
on the west coast of Africa is being 
printed in British newspapers. A page 
article of this type was written by A. B. 
Culley in “The Insurance Record” of 
February 16. 





R. G. STEACY MAKES CHANGE 


F. H. Rowe, president American 
Bankers, Chicago, has announced the ap- 
pointment of Russell G. Steacy of To- 
ronto as actuary of the company. He 
was formerly with the actuarial depart- 
ment of the North American Life, To- 
ronto. 









Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia 








Connecticut General News 
Hartford, Conn. 





1926 Record 


New Paid Life Insurance 


Life insurance in force Dec. 31, 1926 


Life Department Income 


Accident Department Income 


Total Income 


Ten Years 
New Paid For 


$232,242,985.33 
849,803,816.92 
~ 26,058,845.57 
2,029,446.42 
28,088,291.99 


of Progress 


Life Insurance 


Year Life Insurance In Force Assets 

1916 §=$ 26,506,389.80 $113,391,968.32 $18,181,383.87 
1921 117,922,256.08 410,248,133.89 37,501,952.57 
1926 232,242,985.33 849,803,816.92  86,602,009.30 


Sixty-Second Annual Statement 


Liabilities 


Excess Security to Policyholders 
Assets, December 31, 1926 


$79,309,850.52 
7,292,158.78 
86,602,009.30 


Another Year of Consistent Growth 











J. WILLIAM H. PYE DIES 





Comptroller of Travelers Stricken in 
Philadelphia Hotel After Luncheon; 
Joined the Company in 1890 


The news of the sudden death of J. 
William Hampden Pye, comptroller of 
the Travelers, last week in a Philadel- 
phia Hotel, was a great shock to the 
insurance fraternity and the entire force 
of the company with which he was con- 
nected. Death came after Mr. Pye had 
attended a luncheon of the Travelers’ 
agents and had received the distinction 
of being elected an honorary member 
of the Travelers Club of Philadelphia. 
At the moment of the fatal stroke he 
was talking with Walter E. Mallory, 
assistant superintendent of agencies of 
the life, accident and group departments 
of the Travelers. Mrs. Pye had accom- 


panied her husband to Philadelphia and 
was at his bedside until the last mo- 
ment. 


His first association with the company 
was in 1890, when he was employed in 
the life department. Four years later 
he was appointed agency auditor and in 
1904 was made auditor of the entire 
company. In 1912 he was elevated to 
the position of comptroller, succeeding 
Levi L. Felt, who retired because of fail- 
ing health. 


He was a man of unimpeachable in- 
tegrity and unusual ability to fiscal mat- 
ters and was deeply interested in philan- 
thropic work. Besides Mrs. Pye, he is 
survived by two. sisters and_ three 
brothers. 





J. E. DUNNE TO HEAD BANK 


James E. Dunne, formerly an insurance 
newspaper advertising man and more re- 
cently refinance director of the Union 
Labor Temple of Louisville, will head 
the new Union Labor Bank and _ the 
Union Building Association of Louisville. 


—= 


TALKS TO McNAMARA GROUP 





Stacy K. Beebe of Union Central Lif, 
Tells How to Locate the Pros- 
perous Prospect 


The use of business ratings as a mean; 
of picking the prosperous prospect was 
discussed by Stacy K. Beebe, million dol- 
lar producer of the Union Centra! Life 
at the second of the “Money Making 
Sales Talks” held under the auspices of 


the John C. McNamara Organization 2 
their office, 25 Church street, New York. 

“About 250 businesses are carried on 
in this country,” said Mr. Beebe. “There 
is a little book, ‘The Survey of Current 
Business, in which the conditi mn of 
every business is shown, whether rising 
or sinking, making a profit or losing 
money. You naturally wish to solicit the 
man who is at present prosperous. A 
manufacturer of hair pins would be up 
against it just now, as the sale of hair 
pins, this booklet shows, has dropped 
50% in the past year. ‘Leather goods 
show 30% increase in business done in 
the last year.Everyone in that business 
is going to feel satisfied. Employes 
are making good wages; executive of- 
ficers are inclined to buy what they 
want. Here is a good field for the insur- 
ance man. 

The book to which Mr. Beebe referred 
is the “Survey of Current Business,” ob- 
tainable from the Superintendent of 
Documents, Washington, D. C., issued by 
the United States Chamber of Commerce 
at $1.50 a year. 





THE PATTERSON AGENCY 


Now 40% Ahead of Last Year; Harry 
T. Wright Leads Chicago Office 
With $206,000 for February 

The Patterson Agency of the Equit- 
able Society in Chicago is now 40% 
ahead of last year for the first two 
months of 1927. In addition, a new high 
record in February was established in 
new premiums. This performance i 
considered all the more remarkable a 
it was done in the shortest month 0 
the year (only 22 working days) during 
which time the managerial staff spent 
one week in New York City attending 
the regular managerial educational cor- 
ference of The Equitable. 

Harry T. Wright led the agency in vol- 
ume in February with $206,000 paid for. 
The other leaders included: E. Z. Wal 
lerstein, T, D. Lunceford, S. W. Latta 
Peo. Goldberg, qe Je McKenna, Willian 
Riach, B. H. Wilson, F. P. Veith, C. 
Schmitz and F. E. Cripe. 








BOOKSTAVER ENGAGES 10 ROOMS 


The first man to make reservations 
for the annual convention of the Ne 
tional Association of Life Underwriters 
this Fall was Joseph D. Boekstave © 
the Travelers, New York. Mr. Book 
staver has engaged a studio apartment it! 
the Peabody. Hotel and also reserved te 
rooms for his men. 








Founded 1865 


The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 
opment of new agents. 


years. 
or girl. 
the children. 











THE WOMAN PAYS 
Insurance written on the lives of women is good business. 
equally as well as business written on the lives of men. 


Women have a legitimate reason for life insurance. 
professional woman needs a savings plan and a pension fund for her later 


The business or 


The widow wants to make certain an educational fund for her boy 
The mother whose husband is uninsurable desires protection for 


| 
| 
It renews | 
| 
i 


Lincoln National Life agents can write women on the same basis aS | 
men. 











(LINK UP 


WITH THE LINCOLN) 









The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’ 
Lincoln Life Building 


More Than $460,000, 000 in Force 


Fort Wayne, Indian® 
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1926 Revenue Act Primer 


No. 3 
Compiled for Penn, Mutual Agents 





Premium Deduction 

0. Are premiums paid on life insurance 

~ policies deductible from gross income? 

A. No. yh] 

(. What premiums paid for life insur- 

~ ance are deductible from gross in- 
come? 

A. In the following cases, premiums may 
be deducted from gross income un- 
der the heading, “Business Expense,” 
but proof may be required to sustain 
the deduction. 

1. Premiums paid on group insur- 
ance. 

2, Premiums paid by employer and 
taxpayer on individual policies of 
officers or employes where the tax- 
payer retains no direct or indirect 
beneficial interest therein. 

3. Premiums paid by an individual 
of technical ability who is associ- 
ated in partnership with another 
person or persons, providing 
financial support to the business, 
where the former, in order to se- 
cure said support, must insure his 
life in favor of the latter. This 
deduction is not available where 
the proceeds are intended to be 
used directly or indirectly for the 
satisfaction of contracts or other 
pecuniary obligations. 

4, Premiums paid by an individual 
for life insurance to be paid as a 
charitable gift. 

. If the lives of three officers owning 
the stock of a corporation are insured, 
ond the policies are made payable to 
their respective wives, the corporation 
paying the premiums, ts this expense 
an allowable deduction? 

\. No. The ownership of the corpora- 
tion, the authorization of payment of 

premiums and the naming of the 
oeneficiaries being in the same _ par- 
ties, it does not appear that payment 
of premiums would increase the effh- 
ciency of such officers and therefore 
it is not an ordinary and necessary 
business expense. 


Ave premiums paid by the creditor on 
a life insurance policy assigned to him 
by the debtor, deductible as business 
expense? 

A. No. Payment of premiums to keep 
poucies alive should be consite~ed 
additional advances to the debtor 
which further increases his debt. 
Eventually the creditor may charge 
off any loss sustained as a bad debt. 
But interest may be deducted. 


Miscellaneous Questions 


. If there is- a loan against debto~- 
creditor insurance and the creditor 
bays interest, is it deductible? 


\. Yes. The creditor may deduct in- 
terest. But he cannot deduct pre- 
miums paid. 

Q Are corporate dividends paid out of 
msurance proceeds collected by the 
corporation taxable in the same man- 
ner as other dividends? 

A. Yes. After the insurance is paid, it 


loses its identity. While insur>nce 
Is not income to the corporation 
when collected at the death of the in- 
Sired, if it is paid out as a dividend 
to stockholders, it is taxable in their 


Oe eee. eee 





hands like any other dividend. 

QO Is interest paid to a life company on 
loans upon a policy deductible from 
gross income? 

A. Yes. 

Estate and Income Taxes 
Corporations 

Q. Are corporations subject to Income 
Tax on the proceeds of corporation 
life insurance? 

A. No. Neither in the case of payment 
of a single sum or instalments. 

Are corporations subject to Estate 
Tax on the proceeds of corporation 
life insurance? 

A. No. The Estate Tax affects only in- 
surance “taken out by the decedent 
upon his own life.” Corporation in- 
surance is not in this class. 

Q. Does the fact that the insured signs 
the application make any difference? 
No. The party paying the premiums 
determines the result. 

Q. Suppose a corporation, partnership, 
or individual engaged in business were 
to take out an individual policy on the 
life of an officer or employe, paying 
the premiums on the: policy and re- 
taining no beneficial interest therein, 
would the premiums be income to the 
employe? 

A. Yes, This would be in the nature of 
additional compensation. The pre- 
minms paid for the employe would be 
income to the employe. 

Q. Are premiums paid by an employer 
on group insurance for his employes 
a part of the employe’s income for 
Income Tax purposes? 

A. No. 





PROGRAM COMMITTEE NAMED 


H. H. Armstrong, superintendent of 
agencies of the Travelers and chairman 
of the executive committee of the Asso- 
ciation of Life Agency Officers, has an- 
nounced the personnel of the program 
committee. It consists of E. J. Harvey, 
supervisor of agencies of the North 
American Life, of Toronto, chairman; 
H. H. Holderness, superintendent of 
agencies of Connecticut Mutual; and 
Daniel J. Bloxham, supervisor of the 
agency field service for life, accident 7nd 
group departments of the Travelers. The 
other committees will not be appointed 
until the next meeting of the exccutive 
committee of the association which wil 
be held at Toronto, June 14, in ccnnec- 
ticn with the conference of the Life In- 
surance Sales Research Bureau. 

The reason that the program ccmmit- 
tee was appointed at this time was tht 
it would give the committee more time 
to lay plans for the annual meeting cf 
the asscciaticn which will be held No- 
vember 1. 





SALARY SAVINGS ON SCHOOL 


J. B. Wallace, Jr., of the New Haven 
agencv of the Connecticut Genera! Life. 
recently closed the Westmin-ter S-hool 
for salary savings, writing 13 applica- 
tions for $54,500 insurance. Eleven of 
these policies are on the life income plan 
and the other two are 20-vear endow- 
ments. Nine of the policies are for 
$5,000 apiece. , 


DISAPPEARING MEMBERS 





Modern Woodmen of America Averages 
About 400 of These Cases 
At Any Given Time 

Disappearance cases continue to bother 
the fraternals. The Modern Woodmen 
of the World, for instance, has an aver- 
age of 400 of such cases at any given 
time. 

The publication of that fraternal says: 

“In the last full term, 1921-1924 in- 
clusive, the legal department handled 623 
disappearance cases, disposing of 363 and 
having 260 pending when the quadrennial 
report was made. The number of dis- 
appearance cases brought into court, in 
addition to the above, was forty-six. Nine 
ot these suits were won by the society, 
three were lost and ten compromised, 
leaving twenty-four pending. In the last 
year litigation has practically come to an 
end under this heading, though investi- 
gation of disappearances is continued as 
a precaution, 

“Perhaps the most baffling mystery in 
connection with a fraudulent death claim, 
and one of the few never solved in a 
satisfactory manner, was that of John 
Bernum, upon whom $3000 was actually 
paid early in 1889. While this could not 
be strictly classed as a disappearance 
case, all the alleged parties to the plot 
‘faded out’ when the light was turned 
on, having been fictitious, with the sole 
exception of the beneficiary, who, after 
appearing to collect the money and hav- 
ing been closely observed by half a 
dozen reliable citizens of Lyons, Iowa, 
was swallowed up in an obscurity which 
remains complete to this day.” 





AGENT FOR FORTY YEARS 


_-To few men, and to few companies, 
is the distinction of forty years of con- 
tinuous service given. An agent of the 
Union Central Life of Cincinnati is 
celebrating his fortieth anniversary in 
the harness this year, and is distribut- 
ing among his policyholders a unique 
calendar in commemoration of the oc- 
casion. He is Webb N. Gould, of Au- 
rora, Ill., and his calendar bears in the 
center a novel illustration shcwing 
Gculd as he appeared 40 years ago when 
he first started out “armed with a rate 
took and a prayer” and Gould as he 
appears today. 





GEORGIA TECH ENDOWMENT 

For some years‘the Georgia School of 
Technology has been engaged in raising 
an endowment fund of $200,000 through 
the means of contributions made by the 
graduating classes of the institution. A 
plan has been submitted by G. M. Phil- 
lips of the Southern Life at Atlanta, a 
graduate of the school, to create the fund 
through life insurance on the life of the 
president or some other member of the 
faculty. The plan has been placed be- 
fore the student body which has ap- 
proved it and it now will have to be 
presented to the board of trustees for 
their favorable action before it can be 
put into operation. 





OPENS BRANCH OFFICE 


The rapid development of the indus- 
trial business of the London Life east 
of the Don River, Toronto, has caused 
the company to open a branch office in 
the east end of the city. The office will 
be located in the Halliday building. J. J. 
McSweeney, C.L.U., honorary president 
of the Dominion Life Underwriters’ As- 
sociation, who recently celebrated his 
twenty-fifth anniversary with the London 
Life, and formerly located in the Man- 
ning Chambers, will assume charge of 
the office. 


CANADA LIFE 








ANNUITIES 
It will pay you to get 
our rates before closing 
that annuity prospect. 








HERBERT W. JONES 


Manager, New York City 
110 WILLIAM ST. 
Beekman 5058 




















increase in new business over 1925. 


the Home Office and the Field Force. 





THE BERKSHIRE LIFE INSURANCE COMPANY 


founded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial 
n : ; All previous records have been shattered. 
great expansion is due in marked degree to the splendid spirit of co-operation between 


Men contemplating entering the life insurance business would do well to communicate 
with this fine old Massachusetts company before deciding. 


~ BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 


This 
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back of every door bell. 








Independence Square 


Interested in Replies from Pennsylvania and Delaware. 


THE HOME LIFE IYSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 





Philadelphia, Penna. 

















GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 


ees 





Tel. RECtor 7501 





MANAGERS 


INSURANCE CO. 
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HOME OFFICE, 50 UNION SQUARE, NEW YORK. CITY 





25 Church St., New York 
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THE EASTERN 
UNDERWRITE 
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THE EASTERN 
UNDERWRITER 


This newspaper ts owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 





newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies, 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 


countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








“BiG BILL” 

The “Big Bill’ page of The Eastern 
Underwriter, which has been appearing 
on the page between the automobile de- 
partment and the casualty departments, 
has been transferred to opposite the edi- 
torial page as will be seen by glancing 
to the right. 

“Big Bill” has been attracting atten- 
tion throughout the insurance business 
as his thought is to repeat or commence 
the discussion of some of the topics one 
hears in the leading insurance offices of 
the country. It is a page written by a 
man who has entrée into every insurance 
executive office in the United States and 
is being read all over the country by in- 
surance men who want to keep in touch 
with what for the lack of a better name 
is known as the “gossip of the business,” 
although some of the comment is in the 
nature of news, or of a semi-news vari- 
ety. 





NEW ASSOCIATION IN HARTFORD 

At intervals one hears complaints that 
there are too many associations in the 
business, but if there is anything of 
value in the association idea, and evi- 
dently there is or there would not be so 
many of them, there is no discernible 
reason why any division of insurance 
should not be able to get together, com- 
pare notes and listen to speakers. The 
reason why there are so many organiza- 
tions in insurance is chiefly because of 
the complexity and variety of insurance 
itself and the growth of a great army of 
specialists. 

The latest organization to be formed is 
one in Hartford consisting of the medical 
directors and their associates of the five 
life insurance companies of Hartford. 
Convention going for this crowd will be 
easy. The members will not have to 
travel nor will they be compelled to hire 
a hall as there are meeting rooms galore 
available. 

Strange as it may appear Hartford ‘in- 
surance men frequently do not know 
each other. It is not a clannish city 
nor are members of the fraternity there 
clannish. When it comes to golf a Hart- 
ford insurance man is generally seen 
playing with some one who follows a 
different ‘profession. There are many 
underwriters and members of the scien- 


tific side of the fraternity who do not 
lunch at the Hartford club. Some presi- 
dents and United States managers do 
not see each other for weeks at a time. 
It is only through the associations and 
organizations in the business that Hart- 
ford insurance men have really come to 
extend their acquaintance en masse with 
people from other companies. 

While there is a place for new organ- 
izations in the highly organized insur- 
ance business there is a real basis for 
complaint if associations double up on 
each other or overlap. Sometimes this 
condition prevails. The new medical as- 
sociation in Hartford, however, does not 
fall into that category. 





HEADS HARE & CHASE, INC. 





N. S. Hall Was Former President of 
Mortgage & Acceptance Cor- 
poration of Baltimore 

N. S. Hall, formerly president of the 
Mortgage & Acceptance Corporation of 
Baltimore, which was recently merged 
with the Commercial Credit Co. of the 
same city, was elected president of Hare 
& Chase, Inc., of Philadelphia, last week 
succeeding Alfred Hare, resigned. 

As recently announced in The Eastern 
Underwriter, C. E. Trinder, vice-presi- 
dent, Royal Indemnity, is vice-president 
of the Hare & Chase, Inc. Emlen S. 
Hare is also a vice-president. 





OPENS THREE NEW OFFICES 


The John Hancock has _ recently 
opened three new agencies in Ridgewood, 
N. Y., West New York, N. J., and Bur- 
lington, Vt. The Ridgewood agency is 
in charge of Superintendent Arthur T. 
Cardoza, who has been working that 
field as assistant since 1912. Edward 
Bickhardt will be superintendent of the 
Palisades district which was formerly in 
the West New York detached. Mr. 
Bickhardt has been assistant manager in 
that district. Granville Anderson, who 
recently took charge of the new Burling- 
ton, Vt., district, built up the field from 
a detached agency. 





MAY RUN FOR GOVERNOR 


Although he has yet to commit him- 
self on the subject, the impression is 
general that Colonel Junius E. West, 
lieutenant governor of Virginia and 
member of the local agency of West & 
Withers in his home town of Suffolk, 


is going to run for governor two years 
hence. 





20TH CENTURY’S NEW WEEKLY 


The first number of the Twentieth 
Century News, published by the Twenti- 
eth Century Life, made its first appear- 
ance under date of March 4. It is a 
four page publication and is brimful of 
newsy items. 





AUTO INSURANCE BOOKLET 


Dwight McEntee, of the McEntee In- 
surance Agency of Kingston, N. Y., has 
written a pamphlet on the “A-B-C of 
Automobile Insurance,” copies of which 
he is distributing to policyholders and 
prospects. This booklet explains the 
fundamentals of the various forms of 
automobile insurance. 





MADE A PURITAN DIRECTOR 


At the annual meeting of the Puritan 
Life which was held on February. 16, 
John Johnston was elected a member of 
the board of directors. Mr. Johnston 
is also a director of the Merchants Fire. 


IMPERIAL LIFE REPORT 


The Imperial Life issued $37,110,654 
new insurance in 1926. The tofal in- 
surance in force now stands at $218,230,- 
511, an increase over the preceding year 
of $23,162,222. The total amount of in- 
surance in force at the end of 1926 was 
over three times that of eight years 
ago. ; : 
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The Human Side of Insurance | 
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DANIEL J. BLOXHAM 








Daniel J. Bloxham, supervisor of the 
agency field service of the Travelers, 
will discuss “Three Keys to Effective 
Life Insurance Salesmanship” before the 
Sales Congress of the Chicago Associa- 
tion of Life Underwriters in the ball- 
room of the Hotel LaSalle on March 18. 
Mr. Bloxham was formerly a teacher, 
joined the Travelers in 1914 as an agent, 
and was later made special agent. In 
1918 after returning from the war he was 
made agency instructor. He is an un- 
usually gifted and eloquent talker. 

ox a 

J. Howard Jeffries is celebrating his 
fortieth anniversary with the Penn Mu- 
tual Life. He was fourteen years old 
when he went with the company after 
leaving Girard College in Philadelphia. 
His first work was as a stenographer. His 
whole career has been associated with 
the agency department of the company. 

In November, 1922, Mr. Jeffries was 
appointed assistant to the vice-president 
in the agency department. After hours 
he attended the University of Pennsyl- 
vania law school and was a member of 
the law school class of 1899, 

+ oe, oe 

Thad C. Bell, inspector of agencies of 
the New York Life with Richmond head- 
quarters, is enjoying a cruise along the 
South Atlantic seaboard in his hand- 
some new yacht “Darkable.” It is the 
first major cruise of the vessel since it 
was turned over to him recently by the 
Southern Shipyard Corporation of New- 
port News which built it. 

a aes 

Henry S. Nollen, president of the 
Equitable of Iowa, delivered the Lafay- 
ette Young memorial address before the 
joint session of the Forty-second General 
Assembly of Iowa. Lafayette Young was 
a famous Iowa editor. 


* * * 


Clarence Curtin of the Liverpool Vic- 
toria Friendly Society has been success- 
ful with American methods in that city. 
For several years he has arranged for 
systematic canvassing every two weeks 
of every street or road in Liverpool that 
is suitable for the purpose. While this 
was being done he secured by an army 
of canvassers as many as a thousand In- 
dustrial proposals in one week which re- 
sulted ina very large permanent pre- 
mium income increase being created for 
his -concern. 

We, Bee 
Otto Y. Schnering, a Chicago. million- 


aire candy manufacturer, carries $2,500,- 
000 insurance. 


Frank L. Armstrong, editor of the “In- 
surance Age” of Boston, is featured in 
the March edition of the Marbichead, 
Mass., Rotary Club publication. He was 
the second president of the Marblehead 
Rotary Club, president of the Y. M. CA. 
for two years, head of the N. A. Lind. 
sey Company, printers, and is editor of 
the “Marblehead Messenger.”  Other- 
wise he has nothing to do. Discussing 
Mr. Armstrong the Rotary Club publ 
cation said: “Frank is very clever at 
many things and one of them is being 
no slouch on a comeback. At repartee 
he shines. Many a member, trying to 
get gay with him while in the chair, was 
immediately made to feel that he had 
been petting the business end of a large 
and perfectly healthy wasp!” 

a ge i 

Agnes M. Bruder, who has been a con- 
sistent member of the Century Club of 
the Equitable Life Assurance Society 
since August, 1920, at which time she 
has been doing life insurance work for 
only three months, will qualify this year 
for the Quarter-Million Corps of the 
company, having paid for business in ex- 
cess of $400,000 during the first eleven 
months of last year. Miss Bruder, in 
October, interested Balaban & Katz-Fa- 
mous Players, celebrated owners of the 
most successful chain of Middle West 
movie theatres, in the project of insuring 
Paul Ash, their prominent Chicago star, 
on the corporation plan, for over $500- 
000. $175,000 of this was placed by the 
Equitable, the balance in other compa 
nies. 

a & 


William H. Clarke, Jr., who represents 
the County Fire and Granite State Fire 
in Eastern Pennsylvania and the New 
Hampshire Fire and affiliated companies 
in Southern New Jersey is one of the 





WM. H. CLARKE, JR. 


most popular of the younger special 
agents. His early experience was in tit 
engineering department of the Beil Tele- 
phone Co. which he left to become’ 
surveyor with William H. Burkhardt wh? 
was the predecessor of Atlee Brows 
expert fire insurance rater for the stat 
of New Jersey. In September, 1913, 
left the New Jersey rating office to 
with the Philadelphia Board of Fire Ut 
derwriters as surveyor. On Decembti 
2, 1913, he joined the Granite State * 
general agent for Pennsylvania an Ney 
Jersey under the supervision of \ athe’ 
& Co. of Philadelphia, continuing in_th! 
capacity until he went with the M 
Hampshire fleet upon its acquisition ° 
the Granite State in January, 1922. Me 
Clarke is a member of the Smoke 

Cinder Club, Pittsburgh; Underwrite® 
Club of Philadelphia and Pennsylvat# 
Field. Club. PRR Pee - 
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—_ by name two hundred of the members say, and, as everybody knows, he is 
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An Ad Which Every Executive Reads 
Insurance men got quite a kick out of 


a con- 
lub of 


Society reading the advertisement of the Inter- 
ie she national Insurance Co. of New York, 
rk for showing its financial statement as of 
is yeat MJanuary 1, 1927, because Sumner Ballard, 
of the Hpresident of the company, ran alist of 


in ex- Mthe International’s securities. Mr. Bal- 
eleven lard has one of the shrewdest financial 
der, in heads in the business and it is worth any- 
atz-Fa- Hone’s time to take a look at the Inter- 
of the Mnational’s holdings which cover .a wide 
: West field ranging from such railroads as the 
nsuring ##Pennsylvania, New York Central, Mis- 
50 stat, MBsouri Pacific, Union Pacific and Can- 
r $500- Madian National to such public utilities as 
by the Sithe American Tel. & Tel., Public Ser- 
compa vice Corporation of New Jersey, Edison 
Electric, People’s Gas, Light & Coal Co., 
0 such industrials as the Anaconda Cop- 
resents AA’ Mining Co., Corn Products Refining, 
te Fire (Melack Trucks, Inc., Yale & Towne and 
ie New ss-Sheffield Steel & Iron. 
mpanies fam mong the bank stocks are the Chase 
of the (ational and the National Bank of Com- 


nerce of New York. Two interesting se- 
urities are $450,000 of the 7% cumula- 
ve preferred of the Insurance Building 
tt 110 William Street, (Crum & Forster) 
and 75% of the common stock of the 
orporation. Incidentally, the Interna- 
ional Insurance Co. owns $21,970 worth 
Mt Travelers Insurance Co. stock. 
Publishing the annual financial state- 
nent in this form is very interesting 
tom an advertising standpoint and the 
ternational furnishes one ad which. is 
ead from top to bottom by the leading 
Xecutives of the business. 

ok ee 
A Surety Man Who Is a Boniface 


Young men of twenty-two or there- 
bouts frequently are depressed about 
he future. They see all fields and pro- 
Ssions overcrowded. And yet stories 
success abound on every hand. 

€ more people there are the more 
eeds there are that must be met; there- 
te, the more opportunities. The pop- 
lace is constantly wanting something 
fy connot get, either to add to their 
rlusement, comfort, peace of mind, or 
ss D gratify a whim or an appetite. A 





speci W years ago millions of people did not 
‘as in tht’ ' the theatre because they could 
Beil Tele : afford it or there were none to visit. 
become 4 ‘ong came the movies, which in a mar- 
hardt who ously short time became one of the 
e Brows, ading industries in America providing 
the stat¢f™m"Sement for and employment of tens 
_ 1913, he thousands of people. 

fice to 9 ight now, at this minute, a man could 


Fire Ur a fortune if he could transport 
ople from uptown New York to down- 


State fe" with some new means of trans- 
. and Ne ee. A man could pile up untold 

} uns if he could cure cancer or 
ng in that niin life, or if he could make a suit 
the New Mm “thes for ten dollars, or if he could 
nisition ° a tubber that could be marketed and 
1922. Mr in the United States. Somebody 
Smoke §@" make possible all. of these things 
derwriteS Me day, i. talf 
nnsylvanld © average man reading this article 

















may say: “True, but these feats are all 
impossible and beyond my reach.” 

The thing to do is to meet a need, 
fulfill a want which is not beyond his 


reach. As an illustration, downtown 
New York with its hundred of thousands 
of temporary residents is shy on eating 
places and meeting places. D. Clinton 
Mackey, an insurance man specializing 
in surety with offices at 55 Liberty 
Street, is a genius who recognized this 
and signed on a long term lease the old 
Hotel Planters, headquarters of Sou- 
therners in New York before the Civil 
War and which for decades has been at 
the corner of Albany and Greenwich 
Streets. It was the hotel where Edgar 
Allen Poe always stopped when he came 
to New York many years before the 
Civil War. At the time from the top 
floor of the Planters could be seen won- 
derful views of the Hudson River and 
the Atlantic Ocean. It was the favorite 
hotel of Henry Clay and John C. Cal- 
houn. At the Planters Hotel was estab- 
lished the first Cotton Exchange in Amer- 
ica. 

Several years ago Mr. Mackey got a 
long term lease on the hotel. At first 
he decided to tear it down, replacing it 
with an office building. Then he decid- 
ed to let it stand for sentimental reasons, 
so’ he kept the old hotel with its an- 
tique, open, cheerful fire places; and with 
an oyster bar in the cellar, a cafeteria 
on the first floor, he turned the upper 
floors into club rooms where now are 
held some of the most interesting insur- 
ance lunches and dinners in New York. 
He dropped the lodging end of the hotel. 
Among the organizations meeting there 
is the 50-50 Club of the National Surety 
Co. and the New York Indemnity Co. 

* * * 


Remarkable Test of Memory 


A most interesting feature of the an- 
nual dinner of the Casualty & Surety 
Club was a demonstration by representa- 
tives of the National Institute, Inc., 27 
William street, New York, illustrating in 
a practical way modern methods of vis- 
ual memory. 

Felix Renick, chief of the lecture staff 
of the Institute, spoke briefly explaining 
to the members the reason why people 
easily remember faces but usually ex- 
perience difficulty in recalling the names 
of those they meet. “One sees the face 
and remembers it, while the sound of 
the name goes in one ear and out of 
the other, so to speak,” said Mr. Renick. 
“It is natural for a person to retain bet- 
ter what he sees than what he hears. 
The use of a visual method of memory, 
would enable one not only to meet a 
large number of people and easily, but 
accurately, recall their names. He fur- 
ther stated that this visual principle 
could be readily applied to remembering 
the many complicated details which the 
ordinary man of business has to keep in 
mind. To better illustrate this, he then 
introduced his associate, J. J. Hanlon, 


who rapidly, without any mistake, called — 


of the club, as they raised their hands 
at random in different parts of the din- 
ing-room. An amusing touch was added 
by his instant recognition of a member 
who had removed his glasses, and an- 
other member who had moved from one 
table to another, in order to make the 
act of recalling more difficult. 

Incidentally, the number of names 
called by Mr. Hanlon at this meeting 
constitutes a record in point of numbers. 
No other person has met and recalled 
so many people at one given time or 
meeting. The next appearance of the 
trio was at the Life Underwriters’ an- 
nual banquet here last night. 

* * * 


Now a “Free Lance” 


Since Einar Barfod retired from public 
office as Insurance Commissioner of 
Pennsylvania I have been frequently 
asked what he is doing. 

Mr. Barfod is living in Harrisburg, 
Pa., and for the time being at least has 
returned to the writing game. He has 
sold a number of articles to newspapers 
and magazines. 

For a great many years Mr. Barfod 
was on the staff of Philadelphia news- 
papers in the days when these news- 
papers through Mr. Barfod were expos- 
ing crooked stock sales and other finan- 
cia! irregularities, and for a long time 
his articles were front page stuff. I 
dcubt whether he will return to a Phila- 
delphia paper as there has been a change 
of policy in the press of that city which 
is no longer running the type of material 
written by crusading reporters. The fact 
is that most of the papers in Pennsyl- 
vania nowadays are using the soft pedal 
in this particular. They play up sex sto- 
ries and crimes more than formerly, but 
reforms seem to be passe. 

In all the material printed about Mr. 
Barfod recently I saw nothing about his 
most spectacular performance before he 
was insurance commissioner and_ that 
was his treatment of the $250,000 libel 
suit filed against the Philadelphia “North 
American” when he was a member of its 
staff and had been criticizing an insur- 
ance company. The lawyer of the com- 
pany served notice on the scrappy Mr. 
Barfod that if he did not retract his 
statements the following morning suit 
would be filed. Barfod printed the let- 
ter of the lawyer of the company and 
followed it with his answer, which was 
another attack on the insurance com- 
pany. The suit was then filed. Barfod 
then visited the insurance departments 
of seventeen different states demanding 
hearings and claiming that the company 
was in bad financially, and that he had 
documents to prove it. Hearings were 
granted and the company suffered whole- 
Sale revocation of its licenses. The 
$250,000 libel suit was withdrawn. 

* * * 


Gridiron Dinner-in Washington 


Insutance men who attended the last 
dinner of the Gridiron Club in Washing- 
ton enjoyed it as they generally do those 
affairs. Their chief attraction is the 
crowd, proximity to the prominent men 
in public life; and also the impromptus 
which are never quoted by reporters 
present. To hear the President of the 
United States tell his secrets is enter- 
taining. At one of these affairs Theo- 
dore Roosevelt and Senator Foraker of 
Ohio called each other names and nearly 
got into a fist fight. That did not remain 
a secret because a correspondent, not a 
member of the. Gridiron Club, heard 
about it and sent the story over the 
wire. The burlesque and satire stunts 
and playlets, putting people on the grid- 
iron, go well with the Washington Club 
because the people caricatured are often 
present, while some present have figured 
in events satirized. They try their best 
to make their fellow diners think they 
are enjoying the take-off, sometimes 
with success. There are some people in 
public life, however, who have no sense 
of humor and these chafe at the bit. Mr. 
Coolidge is not one of them: He has a 
dry, quizzical humor, his intmate friends 


neither thin-skinned nor sensitive. 

While those at the Washington Grid- 
iron dinner enjoy it, if they do not go 
too often, as much cannot be said of 
those who read about the skits in the 
newspapers, as the poems and summaries 
sound flat and stupid through the printed 
channel. 

This is not.that the authors are lack- 
ing in originality, but it is in part be- 
cause the novelty of “Grid Iron” dinners 
has been dissipated by imitation. Hun- 
dreds of dinners of this variety have 
been held all over the country and some 
of them are terrible. As Broadway 
managers have difficulty in capturing 
clever, professional sketch writers, it is 
no wonder amateurs fall down. 

For years “The Amen Corner” of New 
York succeeded in catching the wit and 
lariating the spirit of the Gridiron idea, 
but this meant a tremendous lot of work 
for weeks every year. Some of the 
members died; others got out of the 
journalistic atmosphere and the strain of 
annual sketch writing became too great. 
“The Amen Corner,” originally composed 
of political writers, was succeeded as a 
dinner organization by the Inner Circle. 
It is holding annual dinners, using states- 
men, real and pseudo, as targets. The 
legislature correspondents at Albany also 
give a similar dinner. There are dozens 
of others. Their success largely depends 
on the type of people who attend. Any 
event which can draw the most influen- 
tial people of a city cannot be a failure. 

+ * © 


Those “Pep” Leaders 


And speaking of dinners, I have a 
grouch against a young man who, to my 
way of thinking, kept a very good din- 
ner at a downtown club the other night 
from being a perfect success. This 
young man was the pepster, the commu- 
nity sing leader. I am not criticizing 
him individually, but as representative of 
a type which has done more to kill the 
valuable social aspects of a dinner than 
any other factor. Somebody should put 
up a stentorian protest against these 
people and this is it. My grievance is 
born of their audacity and impertinence, 
in taking possession of a dinner for an 
hour and a half which they do by forc- 
ing community singing without interrup- 
tion, interval, intermezzo or stopping for 
breath. Where do they get the idea that 
people want to spend so much time be- 
fore the speaking in song? Who told 
them that all conversation must cease, 
or be carried on with shouts and ear 
strains for nearly all the early period of 
the banquet? Is there any other crowd 
than a bunch of American banquetters 
who would be so good natured as to 
stand for such treatment at nearly every 
dinner? And there are hundreds of din- 
ners of this kind every night in Greater 
New York. 

Now, as long as we have to go to so 
many dinners, and as long as we don’t 
want to leave them with a headache, let 
us look at the common sense of ban- 
quets. Business men don’t go to dinners 
to hear speakers, because with most of 
the orators they are bored. They go 
largely for social reasons. They want 
to meet their friends out in the foyer 
and they want to talk with them at the 
table. With a jazz orchestra and some 
singing constantly in operation during 
the conversation period you can’t talk 
unless you shout. I hope some night 
some group at a wineless table will re- 
spond to the insistent call of “Let’s all 
sing No. 7, ‘Sweet Adeline,” by retort- 
ing, “Cut it out. Take your seat. Stop 
annoying us.” 

* * * 
How Cyrus H. K. Curtis Shops 

Cyrus H. K. Curtis. publisher of maga- 
zines of large circulation, would rather 
take a beating than go shopping, and two 
of his shopping experiences were told to 
me by an insurance man who is a friend 
of the publisher. 

One day Curtis, who is of frail figure, 
not very tall, and wears a closelv cropped 
beard, walked into an automohile sales- 


(Continued on page 38) 
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FIRE INSURANCE 


N. Y. State Fire Insurance Net 
Premiums and Incurred Losses for 1926 























Fire insurance net premiums received 81,258 
and net losses incurred for New York 54654 
State during 1926, taken from the an- he 
nual statements now on file at Albany, 773,425 
are given in the following table. The Skandia aos eeeeecesos: 224,149 128/928 
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ove Na eaten 165,314 99,386 U. S.—Statement December 31, 1926 4 
Pennsylvania ......... Sumas a AS 
7 - . - e ¢ 
Phocnis eather’ Ce 1174828 $2308 pinched ; : : “4 = se : $8,132,324.02 Earthquake insurance premiums /@ 
Phila. F. & M......... 162,280 68,819 PREMIUM RESERVE . . ° . . 1,981,557.73 year fell off somewhat, but nothing © 
Prademga Rec) Rae ase] OTHER LIABILITIES =| ||| na0.gaszs__ ff comparison to the drop in losses. Witt 
Washington ..... 4 370,773 ipa Mpani, 
Prudential, England .. 362,776 178,933 NET SURPLUS i - 2 ‘ ; ; 5,360,419.54 as in 1925, the Insurance Con Pe Tossa: 
Queen REA E ya skbatny: Ces 449,504 North America, paid out earthqua ic | 
epublic, Pitts. ....... 138,404 83,936 of $282,501 and the North River an 
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lobe & Rutgers paid out losses in ex- 
ess of $55,000 each, the greatest losses 
mong the same companies last year 
ere $6,931 paid by the North America, 
054 paid by the Fidelity-Phenix, and 
M588 paid by the Continental. The 
ommercial Union went through the year 
ithout paying a single earthquake loss. 
‘arthquake insurance is a side-line which 
levelops only in spurts following some 
Lrge disaster or unexpected tremor in a 
ection of the country where earthquakes 
re almost unknown. Last year was 
airly free from such quakes and unless 
hers occur it is not likely that either 
he premiums or losses for this branch 
i fire insurance will be large for 1927. 
























Net Net 
Company Premiums Losses Paid 
gricultural ...eeseeee $15,046 ,208 

CS RR en 44,127 2,81 
ommercial Union .... eee ch Obes 
lontinental ......ceeee 44,535 4,588 
onnecticut .....ee.ee 16,362 539 
idelity-Phenix ....... 46,460 5,054 
ireman’s Fund ...... 56,758 707 
lobe & Rutgers... 46,689 777 
reat American .. 55,492 724 
SS 62,086 751 
ms. Co. of N. A.. 87,245 6,931 
orth River ..... 44,347 1,633 
ational, Hartfor ee 41,656 1,185 
oenix, Hartford .... 27,115 893 
Riis, 5 a seca ea a aoe 26,500 1,604 
+ Saale eS 29,745 1,589 
Sy «0 ered dank es 34,388 1,584 
8 aa Ot 60,295 1,094 





1926 Hail Figures 








Although the loss ratio on hail insur- 
nce is still high the business appears 
p have been placed on a more stable 
ais. Three years ago, in 1924, the 
mpanies lost heavily on this branch of 
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re insurance. In 1925 and 1926, how- 

tt, decided improvements in the loss 

hiowere made. Last year the Hartford 

le again wrote well over $3,300,000 and 

tt Home wrote close to $2,200,000. The 

t. Paul passed the $1,000,000 mark in 

M6. Following are the 1926 figures for 
ne leading stock companies: 

Net Net 

l‘remiums Losses Paid 

MEIN % + wc csiseeve $560,312 $307,968 

Metican Eagle ...... 78,582 34,790 

RE 392,912 170,632 

ae 155,498 94,064 

eseeeee 314,329 139,614 

be & Rutgers....... 439,943 245,371 

DS ste iesce 172,961 117,232 

eat Ameri: ee 605,45 281,995 

mtford Fire ....... 3,378,165 1,868,135 

Dake + seneeomes 2,199,181 1,281,008 

BGO Of N. A...... 620,45 342,722 

Dao shen 137,702 77,658 

The a « belece iia 645,281 402,259 

aie tiene 257,682 155,668 

samen een 392,226 253,617 

ive. oduuaaes 542,314 237,349 

iis, « «a.aeaeeieta 1,065,793 620,754 

eee 598,312 338,779 

Be RS 70,597 56.302 

. aaa 449,880 292,157 





Riot Figures For 1926 





Net 
Premium 


54,300 
21,758 
11,217 
12,367 








Inland Marine 


Figures For 1926 








Net 
Premium 


279,721 





Amt= TAR: avices cx cs - 207,771 132,121 
Automobile .......... 1,425,740 827,127 
WORN tiscupe seas oud 286,478 162,466 
Cee GFN Fe. vsciccses 66,326 21,499 
Continental .occicccies 1,153,072 300,603 
Commonwealth ....... 72,244 8,647 
Connecticut” ...0:.sc0s 113,003 75,211 
NOR ioc bekbaceute 130,228 51,271 
Pia PROMS. odiveckx cas 968,097 275,494 
Piseman a Fi: cciiscc sic 844,551 413,629 
Ba i ies A 249,242 147,446 
Se ME adhawaeeces 242,831 119,417 
POONER ccarcecbmaness 1,260,847 372,845 
OME 6 ke Bat oweds 35,202 11,497 
Nosth Rivet... ccc. 251,171 159,800 
Old COlgay Séncccieces 80,886 48,705 
PReetts ©. cdc ccs de 187,263 124,049 
Pennsylvania ......... 160,406 105,796 
CUOOEE cbdeuwaeescs cs 155,144 41,903 
I BR ree 2,304,424 723,326 
Ro) ene 144,202 48,281 
United States .... 367,235 247,691 
WOMENS cncc usa ter 130,201 107,097 
Commercial U. ... 2,881,297 1,169,305 
Eagle S. & B. D. 41,359 68,070 
I. Qh BG: ... 210,128 127,636 
London Assr. .. 182,007 91,006 
NortRern. .6.s0- 119,436 37,605 
1 OS Se eee 426,340 158,360 
Norw. Union ........ 164,14 4,050 
WMO ra whe a ciase dicen 224,038 62,331 
Royal Exchange ...... 89,990 32,109 
MOND ea eitee when: Si csiviaae 177,212 64,050 
Union ‘of China ...... 42,570 79,672 





ELMIRA AGENTS’ MEETING 





Over 100 Turn Out at Regional Gather- 
ing; A. L. Kirkpatrick, L. Daw 
Among Speakers 
Members of the New York State Asso- 
ciation of Insurance Agents living in the 
counties near Elmira held a _ regional 
meeting in that city last Thursday, 
March 3. President Maxcy of the EI- 
mira Board, a member of the agency of 
Kolb & Maxcy, Inc., presided at the 
opening and J. W. Rose, of Buffalo, later 
acted as chairman in the enforced ab; 
sence of President McPherson of the 
New York Association. Albert Dodge 
spoke on the automobile club situation 
in this state at the present time. Fred 
G. Noxsel, of Buffalo, spoke on insur- 

ance legislation. 

At the banquet in the evening at the 
Hotel Rathbun over 100 agents and 
guests were present. A. L. Kirkpatrick? 
of the Casualty Information Clearing 
House of Chicago, and Lawrence Daw, 
manager of the Syracuse division of the 
New York Fire Insurance Rating Or- 
ganization, were the principal speakers. 





JOHN ASHMEAD WITH PHOENIX 


John Ashmead, who was an electrical 
engineer with the National Board of 
Fire Underwriters for ten years, has re- 
signed to go with the Phoenix of Hart- 
ford as an inspector of risks in various 
parts of the eastern territory. Ashmead, 
who is still well under forty years of 
age, has been one of the most popular 
members of -the National Board’s engi- 
neering staff. During his service with 
the board he secured leave of absence 
for two years to aid in the more efficient 
development of the fire department of 
Chicago. During the last few years he 
has specialized in salvage work. Mr. 
Ashmead lives with his wife and children 
in New Brunswick, N. J. 





HONOR S. S. WOLFSON 


The Brownsville & East New York 
Insurance Brokers’ Association gave a 
dinner in honor of its president, S. S. 
Wolfson, on Tuesday evening of this 
week in Brooklyn. Over 150 members 
and guests turned out to’ honor Mr. 
Wolfson, who has been instrumental 
largely in organizing the brokers in his 
section of Greater New York and in 
placing the business there on a higher 
level. The guests at the banquet in- 
cluded executive officers of other brok- 
ers’ associations, lawyers and _ business 
men from Brooklyn. 





WINSTED RATES 
Property owners in Winsted, Conn., 
will be forced to pay higher fire insur- 
ance rates on their property, according 
to the Dean analytical schedule which 
went into effect last week. Wooden 


buildings along the main street are hit 
the hardest under the new schedule. 
Property which was rated at $17 per 
1,000 in some cases is now rated at $35. 








“MORE THAN A CENTURY OF SERVICE” 


| The Voice of the People 


A series of letters selected from company and agency files 


PWG 














NUMBER THREE 
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~Y\OMPANY Officials rise 
</up and call “blessed” 
an Agent who sends in such 
a note as the one reproduced 


below: 
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Such agents are public benefactors! 
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ZETNA INSURANCE COMPANY 
[FIRE] 
| RALPH B. IVES, PRESIDENT 











EVI IESE IE NYE NOLEN VERN ODE PONS VEEN OVER EVER LEADE 





} 
| 


| 





SAI AGD SADE IAM EAN TON BION EBACE 


TN ICIEGIOM SIONS ION BIO 





SRAM IORI 





———— 














ata A i = 


S . — ; 
RKALRZICRE ICME ICR EINES 
























Be a 


T ‘ae 


1 ite? SRO Nhe ORIG: 





Page 18 ay ee UNDERWRITER 











March 11, 1927 

















FINANCIAL STATEMENT 
January 1, 1927 


i CE ass esa bas $ 1,000,000.00* 
Cash Assets, Jan. Ist, 1927. 10,980,894.72 
Liabilities (except Capital). . 6,683,372.32 
Peek A 5s kee 3,297,522.40* 


*Surplus as Regards Policyholders niga $4,297,522.40 























* A supply of these statements will be sent to Franklin agents upon request, addressed to the 
Advertising Department of The Franklin Fire Insurance Company, 59 Maiden Lane, New York City. 


7he FRANKLIN FIRE INSURANCE COMPANY 


TA TI JS 77 CS are usually non-thrillers; but 


when the statistics are in the form of a financial statement— 


that is different. 


Statements of the finances of the companies you represent 
are definite proofs of the financial strength of these companies. 
Naturally, the stronger the companies, the stronger your own 
agency. For your clients and prospective clients are also 
deeply interested in this strength. It represents to them—and 
rightly so—the ability of your companies to pay the daily 
legitimate losses and to weather the financial stress and strain 
of conflagration. 


The above statement is ample proof of the Strength of The 
Franklin Fire. It is evidence to you that policies backed by 
this Company are safe and sound and warrant the confidence 
of your assureds. 


The Franklin Fire offers to agents a wide range 
of insurance covers. Well qualified agents in terri- 
tories where this Company is not already represented, 
are invited to investigate the advantages offered by 
representation of The Franklin Fire Insurance Com- 


pany of Philadelphia. 


OF PHILADELPHIA 


ORGANIZED APRIL 1829 





CASH CAPITAL $1,000,000 
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Marsh & McLennan In 
Detroit Consolidation 


JOINS WITH S. S. GLASS CORP. 





Two of Largest Agencies in Michigan 
Brought Under One Management; 
Branch Offices in 16 Cities 





The Detroit branch office of Marsh & 
McLennan and the S. S. Glass Corpora- 
tion of that city have consolidated and 
brought together under one management 
two of the largest insurance agency or- 
ganizations in Michigan. Marsh & Mc- 
Lennan have offices in sixteen important 
cities in the United States, Canada and 
England. . 
To maintain their individual identity 
the offices will be operated hereafter as 
Marsh & McLennan, S. S. Glass Cor- 
poration. The personnel of the old or- 
ganizations will be maintained intact, 
and the services of the officers and com- 
bined staffs will be available to all clients. 
The ofiicers of Marsh & McLennan in 
Detroit are the following resident vice- 
presidents: S. S. Glass, E. E. Marion, 
A. G. Crandall, E. S. Raymond and L. 
E. Thomas. The same individuals are 
officers of the S. S. Glass Company with 
A. B. Acheson, secretary. The business 
of the new organization will be con- 
ducted in the present offices of the S. S. 
Glass Corporation. 
Office Opened After Civil War 
The foundation of the S. S. Glass Cor- 


oration was laid soon after the Civil 
War by Col. F. H. Blackman, and has 
been in operation for more than fifty- 
five years. S. S. Glass, president of the 
ccrporation became associated with Col. 
Blackman twenty-five years ago, and is 
an outstanding personality in the local 
agency business in Michigan. 

Eugene E. Marion, vice-president and 

treasurer, was formerly Michigan State 
Agent for the Insurance Company of 
North America and in 1916 became su- 
pervisor of fire lines and the schedule 
rating department. He has had twenty- 
two years experience with several of the 
largest fire insurance companies. He has 
associated with him, W. E. Peterson, an 
experienced inspection bureau graduate 
with a thorough knowledge of rating. A. 
G. Crandall, vice-president, in charge of 
casualty lines, was at one time with the 
lravelers, having spent thirteen years 
with that company, filling various capaci- 
ties of importance particularly in connec- 
ton with the schedule rating of work- 
men’s compensation risks. 
_In 1923 Vice-President E. S. Raymond 
joned the agency after twenty years’ 
service as manager of the Michigan cas- 
ualty business of the Travelers. He had 
fcrmerly been with the Hartford Steam 
Boiler in Connecticut. L. E. Thomas, a 
Mce-president, in 1925, was appointed 
Manager of the fidelity and surety de- 
Partment, having for several years been 
A successful attorney in Michigan. The 
accident and health department is under 
the supervision of T. H. Gillis. 











































































L.C. SHAUL WITH PHOENIX 

L. C. Shaul has resigned as assistant 
secretary of the Automobile of Hartford 
0 become assistant general agent in 
€ western department of the Phoenix 
Assurance at the home office in New 
ork. For several years Mr. Shaul was 
im charge of the sprinklered risk de- 
partment of the Automobile and more 
cently was in charge of the northwest- 
mand southwestern departments in the 
te branch of the company. 

























































EXAMINERS TO MEET 


ba G. Foard, secretary of the Home, 
address the Examining Underwrit- 
Moesd ssociation at its next meeting on 
ae ay, March 15, at Miller’s Restau- 
: 7. Nassau Street in New York. 
Ib talk on windstorm, tornado and 
eau insurance and will illustrate 
Mies wre With pictures taken after the 
4m hurricane, 































THRIFT 





also demands the adequate protection 
of that which has been accumulated. 
The reliable protection afforded by 
NORWICH UNION policies serves 
to meet this demand in the many forms 
of coverage provided. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


; INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. Jackson, President F. P. Stanley, Vice Pres. 


In NORWICH UNION there is strength 


COMPANIES. 








May Go To Law To 
Keep Old Commissions 


THREAT AT A JERSEY MEETING 





West Hudson Agents’ Association Op- 
posing New E. U. A. Scale, Also 
Talk of “Bootlegging Commissions” 





The members of the West Hudson 
Agents’ Association which takes in Har- 
rison, East Newark and Kearney, held 
a spirited meeting last week in the of- 
fice of Joseph A. Riordan, 315 Harrison 
Avenue, Harrison, New Jersey. 

The meeting was called to protest the 
recent cut in commissions by the East- 
ern Underwriters’ Association. 

The members were outspoken in their 
protests against the proposed action. 
They claim the overhead office expenses 
not alone makes the reduction unfair but 
it would cause many of the agents to 
reduce the working staff to one or two 
and in some instances make the agents 
seek less commodious offices. 

They declare that if the association 
insists upon putting the proposed com- 
mission in effect that it would be as “un- 
enforceable as the Eighteenth Amend- 
ment,” as it would create a “bootleg” 
system. 

Resolutions were adopted covering the 
protests and copies will be sent to the 
Eastern Underwriters’ Association. 
About twenty agencies were represented 
at the meeting. 

It was intimated by some of the mem- 
bers that if the association does not heed 
the request legal steps might be taken, 
although that was a matter which would 
receive careful consideration by the 
members of the agents’ association. 





INSURANCE ACCOUNTING 





Lectures of Insurance Society to Start 
on March 18 During Noon Hour 
at 85 John Street 


The Insurance Society of New York’s 
course in insurance accounting is to be- 
gin on March 18. Meetings will be held 
on Fridays from 12:30 to 1:15 P. M. in 
the National Board of Fire Underwrit- 
ers’ assembly room, 85 John Street. The 
program follows: 

March 18 and 25: The History and 
Principles of Accountancy, Roy B. Kes- 
ter, professor of Accounting, Columbia 
University. 

April 1 and 8: Marine Insurance Ac- 
counting; Ernest W. Schuler, treasurer 
American Marine Insurance Syndicate. 

April 15 and 22: Fire Insurance Ac- 
counting; L. H. Eckhardt, assistant sec- 
retary North British & Mercantile In- 
surance Company, Ltd. 

April 29, May 6: Casualty Insurance 
Accounting; William H. Gould, consult- 
ing actuary. 

May 13 and 20: Suretyship Account- 
ing; C. H. Deming, deputy comptroller 
National Surety Company. 





TRAVELERS FIRE SPECIAL 


Fred W. Pease, after years of experi- 
ence in fire insurance underwriting and 
agency contact work, has been appoint- 
ed special agent for the south Texas 
field of the Travelers Fire, wtih head- 
quarters in the branch office at San An- 
tonio, Mr. Pease is a native of Austin. 





HAAS WITH AUTOMOBILE 


George A. Haas, for several years con- 
nected with the brokerage and agency 
firm of Hazlett & Moss of Philadelphia, 
has been appointed superintendent. of 
the fire department of the Philadelphia 
branch office of the Aetna Life and 
affiliated companies. Mr. Haas will con- 
centrate on developing the business of 
the Automobile. He succeeds Frank O. 
Beitel, who has become an independent 
broker. 





C. F. SHALLCROSS IN FLORIDA 

C. F. Shallcross, United States mana- 
ger of the North British & Mercantile, 
is spending a few days in Florida. 
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Installment Premium 
Plan Gaining Favor 

HOW ONE AGENCY OPERATES 

W. A. Muller & Co. of Boston Sold 355 


Such Policies in January Alone; 
Details of the Plan 





Several months ago The Eastern Un- 
derwriter published a storysabout how a 
few agencies were departing from the 
regular methods of fire insurance selling 
and were accepting premiums on the in- 
staliment plan, payable monthly, instead 
of in full in advance. One of these 
agencies was the William A. Muller & 
Co. of Boston, agents for the Glens Falls 
Sun, Caledonian and other companies. 
W. A. Muller, head of the agency, 
launched what he calls the “Wamco” 
plan, under which a separate branch of 


the agency, called the William A. Muller 
Investment Corporation, advances to fire 
companies the full premiums due them, 
and arranges the financing with assureds 
who pay monthly installments. The in- 
vestment corporation charges 10% for 
interest and service. 

During January of this year the agency 
issued 355 “Wamco” contracts, with pre- 
miums running all the way from $30 to 
$6,000 each. 

“Here is an illustration of the work- 
ing of the plan,” writes Mr. Muller in 
the “Glens Falls Poster.” “The customer 
buys a Glens Falls policy, on which the 
premium is $120. The full premium, less 
the agency commission, is advanced to 
the company by the investment corpo- 
ration, with which the policy is depos- 
ited, while the protection of the custom- 
er at once goes into force. The latter 
makes to the investment corporation an 
initial payment of $22, being the first 
month’s instalment plus the $12 charged 
for interest and service. He also gives 
a note for the full amount of the pre- 
mium. However, the first instalment is 
included in the $22 remittance and is 
credited to the note the day the policy 
goes into effect; the balance due on the 
note then becomes payable in eleven 
monthly instalments of $10 each, due 
upon the 15th day of each subsequent 
month. In cases where the benefits of 
the “Wamco” plan are extended to other 
agencies, a check for a 10% commission 
is forwarded to any such agency at the 
time of the receipt of the initial pay- 
ment, and the balance of the commis- 
sion upon the completion of the pay- 
ments. 

“It is, of course, understood that 
should the customer fail to make the 
subsequent payments, the policy (held 
by the Muller Corporation as collateral) 
will be returned to the Glens Falls for 
cancellation. The gross return pre- 
mium, less the agency commission, will 
be credited to the account of the invest- 
ment corporation and the return com- 
mission will be charged to the account 
of the agency participating.” 





H. L. ROSE TO OPEN OFFICE 

Henry L. Rose, who was senior mem- 
ber of the firm of Rose & Smith, loss 
adjusters of Baltimore, recently dis- 
solved, will open an office of his own on 
March 15 in the Chamber of Commerce 
Building, and will do business under the 
firm name of Henry L. Rose & Co. 


AGENTS’ MEETING MARCH 29 


The New York State Association of 
Insurance Agents will hold a big region- 
al meeting in New York City on March 
29 for agents on Long Island and in 
several counties north of New York City, 
including Westchester, Rockland, Duch- 
ess, Orange, Putnam and others. The 
meeting will be held in some hotel in 
New York City yet to be selected. 


HONOR CHIEF KENLON 


_ Many fire insurance men in New York 
joined with nearly 800 others to honor 
Chief John Kenlon of the New York 
Fire Department last week at the Bilt- 








more Hotel on the occasion of his for- 
tieth anniversary with the fire depart- 
ment. He received a gold badge studded 
with diamonds and Mrs. Kenlon received 
a $3,000 diamond bracelet. “Chief Kenlon 
goes where he sends his men,” said Wil- 
liam P. Larkin, vice-president of P. F. 
Collier & Son. He traced the career of 
the chief from his birthplace near Dub- 
lin, sixty-seven years ago, through his 
cabin boy cruises, his mastership of a 
vessel at twenty-one,*and his work in 
the New York Fire Department. 
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Introducing Mx. J. M. Westcott p 


HARTFORD FIRE INSURANCE CO. Hartford, Connecticut. 


The Hartford Fire Insurance Company and the Hartford Accident and Indemnity Company write practically every form of insurance except life 


sportsman, attorney, club- 
man,motorist,a popular 
member o/ society, and,a 
valued client ofa certain. 
Hartford agency.........-.. 


You may previously have been introduced to Mr. Westcott 
through the pages of the Horse Show Program or you may 
have heard of him as a member of the firm of Westcott, 
Vanderhoff and Westcott, Attorneys at Law. If you have 
seen him driving one of his beautiful hackneys around the 
show ring, you have admired the way he handles the reins 
but have probably not realized that all of his show horses 
are insured in the Hartford and that he is one of the most 
valued clients of the local agent of the Hartford Fire 
Insurance Company. 


Westcott’s insurance isn’t just a matter of his horses, his 
office, .his country estate, his town house and Mrs. 
Westcott’s furs—although these all account for a 
considerable premium—but there is also a great deal of 
business that results from Westcott’s contact with his 
own clients, and that is naturally directed by the attorney 
to his own insurance advisor. 


Furthermore there is a substantial line on the property of 
the Riding and Driving Club of which Westcottis president. 


It means a great deal to an agent to be in 
a position to handle all of the insurafce 
requirements of an important customer and 





to represent a company whose name makes its 
policies particularly acceptable to men of 
Westcott’s calibre. 
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Conference In N. Y. 
On Agency Accounting 


SEVERAL PLANS ARE PROPOSED 





Fire and Casualty Companies and Agents 
Agree Agency Forces Must Use Im- 
proved Cost Systems 





The Better Business Methods Commit- 
tee of the National Association of In- 
surance Agents, together with several in- 
surance company representatives, held 
important meetings in New York on 
Monday and Tuesday of this week, in 
the executive committee room of the 
National Board of Fire Underwriters. 
Among those who attended were W. E. 
Harrington, Atlanta, Ga., chairman of 
the executive committee of the National 
Association; Gilbert T. Amsden, Roch- 
ester, N. Y.; Frank L. Gardner, Pough- 
keepsic, N. Y., president of the National 
Association, and Secretary-Counsel Wal- 
ter H. Bennett, representing the agents; 
General Manager W. E. Mallalieu of 
the National Board of Fire Under- 
writers; Chas. F. Frizzell, vice-president 
of the Indemnity Insurance Company of 
North America; Wilfred Kurth, presi- 
dent of the National Board; Garrison 
Lowe, comptroller of the National Fire, 
and C. V. R. Marsh, comptroller of the 
Fidelity & Deposit. _ 

Consideration was given by the com- 
mittee to the fact that in the past it 
has been impossible for the agency 
forces to submit figures reflecting the 
national average on administrative costs 
of an insurance agency and this in turn 
has resulted in several cases of acquisi- 
tion costs being determined upon by va- 
rious state authorities which are inade- 
quate to cover the agents’ costs of doing 
business and afford him a_ reasonable 
profit. 

It was also determined that it was 
necessary that the agents be able to jus- 
tify their acquisition costs in the minds 
of the rating authorities as the com- 
panies are able to do in the various fac- 
tors of rating. This is deemed essential 


to the preservation of the American 
Agency System. 


National Survey Results 


The national survey conducted by this 
committee reflects a great need for the 
agents throughout the country that they 
be acquainted with more modern meth- 
ods of conducting their business and for 
the instailation of an accounting system 
which will reveal facts necessary for the 
Proper conduct of their business. 

To determine the cost of the various 
phases of the conduct of an insurance 
agency a form of questionnaire was ap- 
Proved and data will be gathered from 
the membership of the National Asso- 
Cation of Insurance Agents and figures 
developed will not only be used for neces- 
Sary rate hearings but will be segregated 
y classes and distributed to the mem- 
bers of the National Association as a 
= in the conduct of their own busi- 

Several accounting systems now being 
Promoted by companies organized for 
Vag specific purpose were reviewed and 
i. S. Joseph of the Unit System Co., 
We psburg, Pa., and Paul R. Teeter and 
pa H. Heckrotte of the American Sys- 
em Co., Roanoke, Va., respectively, ap- 
oo In person‘to explain the operation 

their plan. It was recommended by 
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the committee that all agents who did 
not now have a modern accounting sys- 
tem give consideration to the several sys- 
tems now being sold throughout the 
country, the above mentioned among 
others, and adopt that which seems more 
suitable to their business. 

It was also determined to set out cer- 
tain fundamental forms for considera- 
tion of agents and for this purpose, C. V. 
k. Marsh, comptroller of the Fidelity & 
Deposit, was requested to prepare a 
standard account current form covering 
casualty and surety business which em- 
braces not only the information neces- 
sary for the companies but also the 
worksheet in connection therewith, which 
is necessary for the agent. H. H. Schulte, 
secretary of the Home, agreed to per- 
form the same service for the fire in- 
surance account current. 

Preparing Combination Unit 

Messrs. Amsden and Harrington are 
preparing a combination unit which 
would automatically take care of cus- 
tomers’ ledger, customer’s bill, expira- 
tion record and their collection suspense 
and line sheet at one writing. A stand- 
ard form of journal and cash book is 
also being prepared in connection with 
general ledger use. A recommended 
torm of monthly system of operation and 
a recommended form of statement of 
assets and liabilities for the annual state- 
ments of insurance agencies is also being 
prepared. These forms are considered 
essential to the proper records of any 
insurance agency, regardless of size. 

Embraced in the committee’s report 
will be recommendations as to the 
methods of collections of premiums 
which have proven successful. 

It was determined that the National 
Association would work in cooperation 
with the present companies selling of- 
fice accounting systems to agents rather 
than, attempt to invade this field on their 
own behalf. It was hoped that the ac- 
tual forms and complete data will be well 
under way for report to the National 
Association Mid-year Conference in Chi- 
cago in April. 

The conference between the companies 
and agency representatives was marked- 
by a spirit of splendid cooperation and 
gives promise of results beneficial to 
both cases. 





E. J. HOLLISTER RESIGNS ,, 
E. J. Hollister, superintendent of the 
fire insurance service of Bradstreet’s, 
and well-known to fire insurance men 
throughout the country, has resigned. 





N. Y. BLUE GOOSE MEETING 

The New York City Pond of the Blue 
Goose will give a dinner at the Drug & 
Chemical Club at 6 o’clock on the eve- 
ning of Monday, March 21. The Jan- 
uary dinner at the Waldorf-Astoria, 
which was open to insurance men who 
are not members of the order, was such 
a success that it has been decided to 
follow the same course at the coming 
dinner. The initiation, therefore, will be 
postponed to a future meeting. 


QUAKE LOSSES SLIGHT 





Towns Affected by the Catastrophe in 
Japan Not Important Industrially; 
Few Foreigners There 





Harry Austin, manager of the fire in- 
surance division of the American Foreign 
Insurance Association, when interviewed 
by The Eastern Underwriter this week 
on the Japanese earthquake situation, 
said the Association had suffered no 
losses whatever as a result of the quake. 
He said that the area where the quake 
occurred is not an important economic 
district and that there were few foreign- 
ers there. 

According to the daily newspaper re- 
ports the chief centres affected were 
Osaka, Kobe and Kyoto. Osaka and 
Kobe are on the outer fringe of the 
earthquake area: the full force of the 
quake devastated several small towns 


and villages near the coast of the Sea 
of Japan. None of these places is im- 
portant industrially. 

It is reported that several warehouses 
which were the property of the Standard 
Oil Company of New York were totally 
destroyed at Kobe. 





STATE FIRE PREVENTION 


At the request of G. W. Dudderer, 
executive secretary of the Parkersburg 
Chamber of Commerce, a meeting of 
representatives of many of the local 
chambers in West Virginia was held re- 
cently at Wheeling to discuss plans for 
the organization of permanent fire pre- 
vention committees in the different cit- 
ies and towns throughout the state. 

The meeting was presided over by 
State Fire Marshal C. L. Topping, who 
had been most active in bringing to- 
gether the business interests of the 
state, with a view of cooperating in re- 
ducing the fire waste. Mr. Topping 
called attention to the shortcomings of 
the present arson law and urged the 
support of the different chambers of 
commerce and the public in general. in 
securing the passage of the proposed 
amendments to the law, as now pending 
in the legislature. 

It*was decided to organize a state fire 
prevention association as soon as the 
several local fire prevention bureaus are 
established by the different chambers of 
commerce. 





HEADS N. Y. EXCHANGE 


The anunal meeting of the New York 
Fire Insurance Exchange was held Wed- 
nesday, and the ticket submitted by the 
nominating committee was elected with- 
out opposition. The new officers are: 
Charles R. Pitcher, of the Royal, presi- 
dent; Vincent P. Wyatt, of the Home, 
vice-president, and Willard L. Chambers, 
of the North British & Mercantile, sec- 
retary-treasurer. 


Japanese Professor On 
Earthquake Risk 


CALLS CLAUSE VALID IN LAW 





Professor Noz Says Restricted Cover Is 
Sold in Consideration of Lower 
Premium Costs 





An interesting discussion of the lia- 
bility of fire insurance companies for 
fire losses associated with earthquakes, 
notwithstanding the presence of “earth- 
quake clauses” in fire policies, has been 
published by Professor T. Noz, professor 
of law at the Imperial Japanese Uni- 
versity at Kyushu, in a German publi- 
cation. Reviewing this article, in which 
Professor Noz says that the earthquake 
clause, restricting liability, is valid in 
law, the “Financial Times” of England, 
says: 

_ Professor Noz deals with two ques- 
tions: First, are the general insurance 
conditions binding on both parties to the 
contract? and, secondly, does the earth- 
quake clause have power to override the 
provisions of Japanese commercial law? 
The first question would, so far as any- 
one in this country is concerned, hardly 
appear to arise, but it would seem that 
a good many Japanese have contended 
that since an insured person is not ad- 
vised of the various restrictions attach- 
ing to his fire policy at the time of put- 
ting forward his proposal, but only be- 
comes aware of them after the policy 
has been sent to him, he is not legally 
bound by these conditions. 

Frofessor Noz, however, points out 
that even if the insured is not—although 
he ought to be—aware of the common 
restrictions embodied in all fire policies 
at the time of putting forward his pro- 
posal, he will find these conditions fully 
set out on his policy when he receives it, 
and if he wishes to object to any or all 
of these conditions he should do so im- 
mediately on receipt of the policy and 
not wait. until a claim arises. He also 
points out that when once the policy has 
been issued the insured can no longer 
plead ignorance of its contents, since if 
he does not take the trouble to study it 
any loss which falls on him as a result 
thereof is entirely due to his own negli- 
gence and carelessness. 

Thrashed Out in Law Courts 


The matter was thrashed out in the 
Japanese Law Courts in 1915, when it 
was laid down that, “in so far as the 
parties to a fire insurance contract 
omitted to specify the special conditions 
thereof, they must in general be taken 
as having entered into the contract with 
the intention to be bound by the condi- 
tions which the insurance company had 
laid down. Even if the insurer at the 
time of the contract is not aware of the 
exact contents of the general insurance 
cenditions, nevertheless he must be 
taken as having accepted the contract 
subject to these conditions.” 

The special earthquake clause usually 
inserted in Japanese fire policies runs as 
follows :—“The fire insurance company is 
not responsible for damage arising from 
fire directly or indirectly caused by 
earthquake or volcanic outbreak.” 





SPECIAL AGENTS MEETING 


The next regular luncheon monthly 
meeting of the New Jersey Special 
Agents’ Association will be held next 
Monday at noon at the Elks’ Clubhouse 
in Newark, N. J. 
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Suburban Field Club 
Holds Monthly Luncheon 


ABOUT 50 MEMBERS PRESENT 





Prentiss B. Reed, General Adjuster of 
the Phoenix Assurance, Gives Talk 
on “Problems of Progress” 





About 50 members of the Suburban 
New York Field Club heard a most in- 
teresting talk ‘upon the “Problems of 
Progress,” given by Prentiss B. Reed, 
general adjuster of the Phoenix Assur- 
ance, at the monthly luncheon of the 
club which was held at the Drug & 
Chemical Club on Monday last. 

Mr. Reed has long been identified with 
the loss end of insurance and as a 
speaker on the subject is adequately 
equipped to handle the subject in a mas- 
terly manner. In his talk he brought up 
many interesting points on fire losses 
since the war. 

He said that immediately after the war 
there was an inflation and overproduc- 
tion of everything and losses increased in 
1919, the insurance companies paying 
the price of overproduction. This was 
the situation until about 1922 when the 
companies began to get back on their 
feet. i 

The real estate situation was a little 
different after the war. There was a 
boom and new buildings began to spring 
up and there were few losses of any ac- 
count up to 1921. But these booms, he 
said, sometimes run away with them- 
selves and the result is that insurance 
losses mount. : 

He referred particularly to the Miami 
boom, which fell flat the latter part of 
last year and when the cyclone came it 
cost the insurance companies upward of 
$10,000,000. In all real estate booms 
where buildings are erected, too little at- 
tention is paid to the rushing up of build- 
ings, which is bound to result in poor 
construction. : 

One of the question of the day, said 
Mr. Reed, is the oil-burners which are 
being used so extensively in private sub- 
urban residences. He.said as far as he 
could learn that they were a long way 
from being fool-proof. 

The trouble with these oil-burners, he 
said, is that the oil often leaks out and 
trickles down onto the floor, catches fire 
and becomes a_ hostile fire. ‘Another 
point which he brought out was the fact 
that in some cases crank-case oil with 
gasolene in it is used in these burners, 
which makes them still more dangerous. 

The entire question is still up in the 
air and it will probably be several years 
more before the oil-burning question will 
be fully settled to the satisfaction of the 
insurance company. After the talk Mr. 
Reed was asked a number of questions, 
particularly on the oil-burners matter. 





A. H. TALMAGE ADVANCED 

Allen H. Talmage, for the last four 
and one-half years special agent of the 
North British & Mercantile group of 
companies in south Texas, has been ap- 
pointed assistant general agent of the 
companies at the home office in New 
York. O. A. Marrin continues as as- 
sistant general agent. Mr. Talmage, a 
graduate of the University of Georgia, 
started in insurance in his own local 
agency at Athens, Ga. Later he went 
with the North British, first at the home 
office and later to south Texas, where 
he has established a fine reputation as 
a field man. 





FEDERAL ASSETS $11,320,000 

The Federal of New Jersey, which is 
under the management of Chubb & Son, 
now has assets of $11,322,426, a gain of 
$1,726,152 over 1925. The net surplus 
likewise increased from $3,887,541 to 
$4,345.362. The surplus to policyholders 
is $5,345,562. The Federal derives most 
of its premium income from marine in- 
surance lines. 


COVERS HOME FOR 53 YEARS 





Henderson Agency at Herkimer, N. Y., 
Renews Policy in Aetna on Resi- 
dence; First Insured in 1874 
The Henderson Agency, of Herkimer, 
N. Y., has just renewed insurance on a 
dwelling on Eastern Avenue which has 
been continuously insured in the one 
company in their agency for fifty-three 
years. The house was built by Charles 
Bassett, Sr., and was the first house 
on Eastern Avenue. The original policy 
was taken ‘out in 1874 and has been in 
force continuously since that time in 
the Aetna (Fire). There has never been 
any claim for loss or any damage for 

same: 
The Henderson Agency has been in 
business in Herkimer continuously since 





1872; the original date of the establish- 
ment goes back to 1866, when John E. 
Grey was agent for the Home. He was 
later joined by Wm. Prowse, ‘under the 
firm name of Prowse & Grey, and in 
1872 John D. Henderson and Levi A. 
Lawton purchased the business from 
Prowse and Grey, taking with them the 
Home and other companies in the agen- 
cy. In 1891, Luke T. Du Bois joined 
the firm and bought out the interest of 
Mr. Lawton, and in 1910, upon the death 
of the older Henderson, his son, John 
D. Henderson, succeeded him, later be- 
ing associated with Dewey J. Carter, 
who left Herkimer in 1923. 





H. H. CLUTIA IN EUROPE 


H. H. Clutia, vice-president of the 


Westchester, has gone to Europe for a 
short visit. 





— 


JOINS MATHER, LTD. 


Charles F. Fishbeck, for many year 
with Weed & Kennedy, has joined th: 
New York office of Mather, Ltd., brok. 
ers and average adjusters, the incor. 
porated successor to Mather & Co, of 
Philadelphia. Mr. Fishbeck was a (i. 
rector and vice-president of Weed & 
Kennedy. ~ 





C. G. SMITH OPERATED ON 


C. G. Smith, president of the Great 
American, last week underwent an oper. 
ation on his foot to cure a trouble which 
has bothered him for some time, fe 
will probably not be back at his des 
for several weeks. Latest reports ar 
that Mr. Smith is recovering satisfac. 
torily. 








America’s Annual Fire Waste of $570,000,000 is a National Disgrace’ 


Organize, Agitate, Educate, Preach and Practice Fire Prevention 








For generations the “Fireman and Child” 
on an insurance policy has been recog- 
nized as a symbol of security and a guar- 
antee of good faith. 


A company so widely and favorably known 
is a good company to represent. 








“Goop WIL #s the disposition of 
a pleased customer to return to the 

place where he has been well treated.” 
— U.S. Supreme Court 


FIREMAN’S FUND 
INSURANCE COMPANY 


Fire Automobile Marine 
| SAN FRANCISCO CHICAGO 
401 California Street 33 South Clark Street 
NEW YORK BOSTON ATLANTA 
72 Beaver Street 10 Post Office Square Hurt Building 


Ask Any Fireman’s Fund Agent Anywhere 
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Hospital Mutuals 

Called Impractical 
RESULT OF LONG SURVEY GIVEN 
“The Modern Hospital” Tells Its Read- 


ers Why It Recommends Insurance 
in Stock Companies 








Mutual fire insurance for hospitals is 
impracacal in the opinion of “The Mod- 
ern Hospital,” the leading magazine of 
the hospitals. : 

That is the basis of an article printed 
in the February number after a survey 
of the entire situation, including legal 
advice. The article, more than four 
pages long, starts by an unbiased dis- 
cussion of how rates are made and rat- 
ing costs distributed and then goes into 
illuminative information as to how both 
stock and mutual companies operate. 

It concludes as follows: “Insurance 


‘in stock companies is undoubtedly the 


popular method of buying insurance 
coverage sincé approximately 85% of all 
the premiums for fire insurance in the 
United States is paid to the stock com- 
panies, leaving only about 15% of all the 
premiums distributed among the other 
classes of companies, such as mutuals 
and reciprocals. 
A Legal Opinion 

“Mutual insurance has an appeal be- 
cause of the possibilities of saving, but 
viewed from a hospital angle it is im- 
practical first because there is such con- 
centration of values in our large insti- 
tutions as to make complete coverage 
rather doubtful, but this is not the con- 
trolling feature that makes it imprac- 
tical. It is more a question of the le- 
gality of such a move.” The lawyers 
wrote the following letter: 

“‘Hospitals as a general rule are or- 
ganized as charitable institutions and as 
corporations not for pecuniary profit, 
and are generally if not universally re- 
garded and held in law to be public 
charitable institutions operating public 
charities. For this reason, the property 
held and owned by a hospital, and all 
moneys received by it, are impressed 
with the trust, and held and controlled 
by the trustees in trust for the purposes 
of conducting such charity and cannot 
be lawfully diverted to any other use. 

“‘We are of the opinion, therefore, 
that while the trustees or officers of a 
hospital have authority to insure the 
Property of a hospital against the haz- 
ards of fire or other casualty, and per- 
haps in the exercise of reasonable care 
in the management and preservation of 
the property it would be their duty so 
to do, yet they would have no authority 
in Our opinion to insure such property 
ina mutual company and thus make the 
hospital a member of the mutual com- 
pany and an insurer of the property of 
other members of the mutual company. 
They have no authority in our opinion 
thus to embark in the business of insur- 
ance and subject trust property, under 
their management and control, to the 

azards incident to such business and 
the liability of being assessed for the 
Payment of losses and expenses, possibly 
ar in excess of anything that might 

ave been anticipated in case of the 
company becoming: insolvent and the 
winding up of its affairs by receivership 


Proceedings, 

ow Not Lawful 
‘ It has been held that an agent in 
hee of property of his principal, al- 
ough authorized to obtain insurance 
Upon such property in the name of this 
Principal against loss by fire, has no 
authority to insure such property in a 
mutual insurance company and thus sub- 
ae his principal to the liabilities of an 
ori as a member of such mutual 
pany, and it was held in the case of 
: 7. v. Madison, 26 N. Y. 117, that when 
ae Cputy sheriff has made a levy and 
. aoe Property in the name of the 
whik and had custody of the same, 
* e he had authority to insure the 
Property against loss by fire, he did not 


Possess authority to obtain such insur- 


make a a mutual company. 
ss or the reasons stated, we are of the 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


Franklin W. Fort 


18 Washington Place, Newark, N. J. 


(New Jersey) | 
(Denmark) 


Thomas B. Donaldson 




















opinion that the trustees or other of- 
ficers of a charitable hospital may not 
lawfully insure the property of the hos- 
pital in a mutual fire insurance com- 
pany.’” 

A $170,000,000 Coverage Needed 

In discussing the legal opinion and 
other phases of the situation “The Mod- 
ern Hospital” says: 

If this legal opinion is sound its ac- 
ceptance would exclude at least one- 
third in number, and over one-half in 
value, of 6778 hospitals of this country, 
leaving only state, city, county, federal 
and partnership hospitals, or 4518. It is 
believed that another third, represented 
by city, county, state and federal govern- 
ments, are not allowed to be insured 
through mutuals either. In some cases 
the state and federal governments carry 
their own insurance, eliminating 16% and 
bringing the total number eligible to less 
than 3400 hospitals. The 331/3% hos- 
pitals represented by individual or part- 
nership owners are in most cases small 
and housed in former residences. Very 
few of them own buildings worth more 
than from $10,000 to $40,000. If they all 
were insurable for as much as $50,000 
the total insurance would not be more 
than $170,000,000, or approximately 17% 
of the amount now carried by hospitals, 
and it is this class that tends to increase 


——— ———_—___| 
the average rates of the hospital class, 
although it does not increase the pre- 
mium paid by the high grade risk. 

utual Insurance Impractical 

“Another reason may here be pointed 
out why mutual fire insurance for hos- 
pitals is not practical. In every city the 
fire insurance agents are rather substan- 
tial citizens who have an influence 
among the other citizens. As long as 
the hospitals continue to draw their sup- 
port from the communities they serve, 
they will be dependent upon every citi- 
zen and particularly upon those who 
mold public opinion. It is doubtful if 
any insurance agent at the present time 
realizes a profit on the insurance he car- 
ries on hospitals and other similar pub- 
lic institutions. As a citizen of the com- 
munity he is obligated to contribute and 
to urge others to contribute to hospitals. 
Therefore, even if it were possible for 
hospitals to enter into a mutual agree- 
ment, it would be against policy for them 
to do so because they would alienate 
many of their staunchest supporters and 
would break down the foundation of 
— eleemosynary institution — good 
will. 

“Articles have appeared in both ‘The 
Modern Hospital’ and ‘The Modern Hos- 
pital Year Book’ in which means of re- 
ducing insurance premiums have been 











at the record:— 








27 9 Newspaper Reports 





Give just that number of Deaths due to Carbon 
Monoxide Gas Poisoning for the six months 
ending December 31, 1926. 


From Maine to California and Minnesota to Texas, 
these reports were received by the John Han- 
cock Mutual Life Insurance Company, in con- 
nection with its warning to the Public. 


Death from this cause is no respector of localities, 
and cold weather increases the danger. Look 


We think there is need of our Warning and ask the 
insurance fraternity to spread the information. 


Booklet describing the danger mailed to any under- 
writer interested. Write Inquiry Bureau. 
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outlined. ‘The Modern Hospital’ has 
maintained a fire insurance engineering 
department and many hospitals have 
availed themselves of this service which 
is rendered without cost to the hospital 
served. By following the recommenda- 
tions of our engineers substantial rate 
reductions have been effected. We be- 
lieve that there is a great field for this 
service, which is still at the disposal of 
hospital authorities. We believe that 
there is need for more cooperation on 
the part of hospitals looking toward the 
improvement of their risks, and the se- 
curing of proper recognition of these im- 
proved conditions in a revision of the 
basis rates on which they are written, 
Conclusion 

“Our investigation of this subject con- 
vinces us that the greatest good can be 
accomplished by the concentration of 
the insurance of an individual hospital 
in the hands of one high grade local 
agent in its community, even though the 
trustees may deem it advisable to in- 
struct this agent to place a portion of 
the insurance with other agents. By this 
means you place a responsibility upon 
this agent to see that every feature of 
construction and upkeep is constantly 
watched. Do not overlook the fact that 
the local agent in your community is an 
important factor. By reason of his large 
acquaintance he is usually the first man 
called upon to help you with your drives; 
he is usually found an active supporter 
of hospitals and well versed in the ne- 
cessities of public service. 

“Do not think that when the local 
agent has written your insurance and 
collected the bill he has earned his com- 
pensation. He does not earn this com- 
pensation until your policy has expired 
and must render service during the whole 
period. His compensation for this serv- 
ice is usually well earned. He is an im- 
portant factor in hospital insurance and 
can be of great service to you and the 
institution over which you have super- 
vision.” 





49,940 INSPECTIONS 





Underwriters Laboratories Label Serv- 
ice Department Was Unusually 
Busy In 1926 


The Underwriters Laboratories, which 
are twenty-five years old, made 49,940 
inspections in 1926 as compared with 
1,980 in 1906. The label service depart- 
ment of the laboratories is under the su- 
pervision of C. R. Welborn. There are 
1,780 factories operating under label 
service. 

The label service department has of- 
fices in New York, Boston, Pittsburgh 
and San Francisco; and inspection agen- 
cies in 143 cities in the United States, 
twenty in Canada and one in England. 





FEW KNOW HOW TO SEND ALARM 


A lack of knowledge in regard to fire 
prevention and extinguishing was re- 
vealed in a survey made recently in Sy- 
racuse, N. Y., by the local Chamber of 
Commerce. Approximately 7,500 home 
inspection blanks were distributed and 
returned to the safety department of the 
Chamber. The results of the question- 
naire as reported by the Indiana “Fire 
Prevention Journal” are in part as fol- 
lows: 5,967 people know the location 
of the nearest fire alarm box, as against 
1597 who did not, but only 2,858 knew 
how to turn in the alarm. Between 475 
and 892 confessed to the presence of 
rubbish in dangerous places on their 
premises, the greatest number acknowl- 
edging that a dangerous conditinn exist- 
ed in their yards. The majority had 
their stoves protected by metal or brick, 
and only 983 possessed gas appliances 
connected by rubber tubing. On the 
proper disposal of ashes there was al- 
most an even division, 3,363 disposing 
of them properly and 2,882 not doing so. 


NOW REPRESENTS EAGLE 


It has been announced by the Mer- 
chants & Manufacturers agency, of 8 
South Street, Baltimore, that it will rep- 
resent the Eagle, resigning the East & 
West. 
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Cites Problems Now 
Before Local Agents 


THREE MAJOR QUESTIONS UP 





E. P. Schaefer, of Mt. Kisco, Says Sen- 
timent Is Favorable for Westchester 
County Board 





Plans for the formation of a West- 
chester County Insurance Club are going 
ahead with good success, according to 
E. Paul Schaefer, manager of the insur- 
ance department of the Merriam Agency 
at Mt. Kisco, N. Y., and regional director 
of the New York State Association of 
Local Agents, Inc. A sufficient number 
of agents to form a local club have re- 
sponded favorably to Mr. Schaefer’s let- 
ter of February 8, but with the hope of 
attracting a larger number of the agents 
in Westchester County he has sent a 
follow-up notice in which he lists the 
following problems before fire insurance 
men which could well be discussed in 
local board meetings: 

“What is your opinion of the so-called 
‘Central Bureau’ for clearing casualty 
business? Why impose upon the rest 
of the state a situation local to New 
York City? Are you willing to accept 
every imposition placed upon you by the 
Insurance Department or the companies? 
The present instance indicates an unload- 
ing upon the agents the obligation for 
premiums, as well as added expense and 
sales resistance. To protect ourselves 
agents will be obliged to secure the sig- 
nature of the assured on every new and 
renewal policy written. Think this over 
—it will be one of the topics of all New 
York State Association regional meet- 
ings. 

Commission Problem 

“Have you followed the Eastern Un- 
derwriter’s Association in its attempt to 
equalize agents commissions? Some ex- 
pected cities and counties have been paid 
as high as 40% commission on fire busi- 
ness. 

“Do you know that when organized it 
might be possible to have the rate of 
brokerage in the county reduced? Do 
you know that when you pay 15% brok- 
erage, you write that class of business 
at a loss or at least without profit? Do 
you know the average cost per policy 
of writing business in your office? Opin- 
ion indicates agents should be paid not 
less than 10% over-riding commission on 
all brokered policies. A reduction in 
brokerage would result in greater profit 
to company and agent through elimina- 
tion of the ‘office in the hat’ man. 

“It has been reported that fire com- 
panies will shortly enforce 45-day pay- 
ment of balances. To this we cannot ob- 
ject, but we should object to their not 
making it possible for us to get our 
money within a similar period. Credit 
evils are rife in the county. What would 
you suggest to correct it? Do you be- 
lieve in selling insurance on the time 
payment plan? Some agents are now 
selling insurance on that basis.” 





DISCUSS FIRE INSURANCE 


“Are the Trade Winds Blowing East 
or West,” was the subject of an address 
given by Clarence T. Hubbard at a 
luncheon meeting at the Hotel Bond, 
Hartford, last Tuesday, of about 50 
members of the Hartford Board of Fire 
Underwriters. Mr. Hubbard, who pre- 
sented his views on the trend of fire 
insurance, was introduced by G. Burgess 
Fisher, president of the underwriters’ 
board. 





MARINE TAX BILL 


The bill introduced in the Assembly at 
Albany to change the taxation of marine 
insurance companies from payments on 
gross premiums to payments on profits 
has been referred to the Rules Commit- 
tee, where it may be sidetracked for this 
session of the legislature. The bill is 
not opposed by the Insurance Depart- 
ment. ? 


HEADS SALVAGE COMPANY 





Alfred G. Martin, Former Manager of 
Northern Assurance, President of 
Underwriters’ Salvage Co. 


Alfred G. Martin, who on the first of 
this year retired as manager of the 
Northern Assurance, and who has been 
a leading factor in the New York fire 
insurance market for many years, has 
been elected president and a director of 
the Underwriters’ Salvage Company, as 
successor to the late George W. Bur- 
chell. This selection is accepted with 
much pleasure in local fire insurance 
circles, because it will place at the head 
of the salvage company’ an executive who 
is capable, experienced and popular. It 
will likewise keep Mr. Martin in close 
touch again with his many friends in fire 
insurance. 





AUTO SILVER ANNIVERSARY 


Automobile business will be particu- 
larly stressed by the Boston and Old 
Colony during the current year, it was 
indicated at the 1927 annual conference 
last week of field men from 16 states 
under jurisdiction of Rawlings & Hewitt 
of Lansing, Mich., managers of the 
western department. The reason for the 
automobile drive is the fact that this 
is the “Silver Anniversary” of the two 
companies in the writing of automobile 
business, the first automobile policies 
having been issued 25 years ago when 
the motor car was still in the “horse- 
less carriage” stage and writing auto 
business was considered a more daring 
venture than aircraft coverage at this 
time. 





The Baldwin Estates Corporation, New 
York City, selling insurance, has been 
chartered at Albany with a capital of 200 
shares non par value stock. Charles 
Salutin, Samuel Greenberg and Annette 
Vreeman, New York City, are directors 
and subscribers. Sigmund Rubin is at- 
torney for corporation. 


KENTUCKY RATE HEARING 





Argument Will Be Heard in United 
States Court on Monday, March 14, 
At Frankfort 


The proposed fire insurance rate in- 
crease in Kentucky will have a hearing 
in the United States Court at Frank- 
fort, Ky., next Monday. The suits of 
the Aetna (Fire) and Henry Clay Fire of 
Lexington, Ky., against State Auditor 
W. H. Shanks will be heard at the same 
time with the rate case. The companies 
are attempting to force the state auditor 
not to interfere with charging the higher 
insurance rates deemed necessary by the 
Kentucky Actuarial Bureau. 





SYLVANIA 1926 REPORT 


The Sylvania Insurance Company of 
Philadelphia, which has connections with 
the Hare & Chase insurance interests, 
showed a good gain in assets and surplus 
last year. At the close of 1926 assets 
totaled $617,713, a gain of $135,432. The 
unearned premium reserve stood at $87,- 
660, an increase of $51,141. Including 
the cash capital of $200,000 the surplus 
to policyholders amounted to $414,778, a 
gain of $68,908. Frederick W. Doremus 
is president of the Sylvania, which 
writes automobile and fire insurance. 





RIX SUCCEEDS FREEMAN 


Merton F. Rix has been appointed gen- 
eral agent of the Milwaukee Mechanics 
for the New Engalnd territory to suc- 
ceed Benjamin E. Freeman, resigned. 
Patrick J. Kilduff has been appointed 
special agent to assist Mr. Rix. Their 
headquarters will be in Boston. 





HARTFORD AGENTS MEET 


President G. Burgess Fisher was a 
speaker at Tuesday’s luncheon of the 
Hartford Board of Fire Underwriters at 
Hartford. Another speaker was Assist- 
ant Secretary Clarence T. Hubbard of 
the Automobile of Hartford. 








time and labor. 


coverage. 








A familiar and reputable Company 
name is an opener of doors 


And not only does such prestige mean a 
surer and better reception for the agent, 
but, to use a common expression, it saves 


The Alliance Agent is not obliged to “sell” 
his Company before he can sell specific 


Therefore, he has less ground to cover, 
makes faster progress, and, incidentally has 
a more profitable business. 


THE ALLIANCE 
INSURANCE COMPANY 


of PHILADELPHIA 
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Fire Hazards Of New 
Buildings Serious 

NEED OF GREATER PROTECTION 

Supt. White of N. Y. Board Notifie; 


Architects, Engineers and Builders 
of Existing Hazards 








The New York Board of Fire Under. 

writers has sent out to architects, build. 
ers and engineers in New York a re. 
port, signed by Superintendent William 
B. White of the Bureau of Surveys, 
showing the serious fire hazards jp 
buildings under construction and _point- 
ing out the need of measures to pre. 
vent such losses. In this report Mr. 
White says in part: 
_ “Our inspectors engaged in the exam. 
ination of buildings, especially the fire 
resistive structures, in course of erec- 
tion, say that with very few exceptions 
there are no first aid appliances pro- 
vided in such buildings. 

“The present day fire resistive building 
generally speaking, covers considerable 
area and extends many stories in height, 
There is more or less general use of open 
salamanders for temporary _ heating, 
practically a universal practice of smok- 
ing by workmen, together with necessa- 
rily a large amount of furnishings and 
equipment packed in straw or other com- 
bustible materials on the floors and in 
the workmen’s shanties, which present 
no mean fire hazard. 


Difficulty in Reaching Upper Floors 


“It is difficult for the fire department 
to quickly reach a fire in an upper story 
or make use of regular equipment. Fires 
in buildings under construction have 
clearly shown that very heavy damage 
can occur. Apart from the money loss 
involved, a considerable delay in_ the 
completion of the building may result 
in serious consequences so far as the oc- 
cupancy of the building by its tenants is 
concerned. 

“The Bureau of Fire Prevention of the 
New York Fire Department appears to 
have no jurisdiction over the installation 
of first aid fire equipment until the 
structure becomes an inhabitable struc- 
ture. 

“A small quantity of water or other 
extinguishing agent used intelligently at 
the start of a fire may easily be more 
effective than the work of an entire fire 
department five minutes later. It would 
seem highly important that all architects, 
engineers and builders entrusted with 
the supervision of new structures should 
require a reasonable amount of first aid 
fire appliances and if necessary provide 
for such protection as a part of thie cor- 
tract for the erection of the structure. | 

“A reasonable equipment of first aif 
fire appliances might well mean that a 
least one fire extinguisher be placed on 
each temporary elevator and similar ex 
tinguishers conveniently located at each 
workman’s. shanty, also in such other 
places as are used for unpacking fur 
nishings and equipment, or in lieu thereo! 
the equivalent at such points might cor 
sist of barrels containing a non-ireezing 
solution, with three fire pails at each 
barrel.” 





LIBERTY FIRE ELECTION 

The Liberty Fire of Louisville lias a 
nounced the election of John A. Heltt: 
meyer as secretary, filling a vacancy 
caused by the death of Joseph F. Laufer 
a short time ago. Mr. Heitmever {of 
six years was with the Kentucky Actu@ 
rial Bureau. He is now twenty-nine 
years of -age, a member of tlic Blue 
Goose, American Business Men's Club, 
Louisville Boat Club and Louisville Play: 
ers’ Club, the latter a theatrical orgat" 
zation. 


© 





CENTRAL FIRE DIRECTORS 


The Central Fire of Baltimore_ ths 
week elected three new directors. Thes 
are Charles H. Baetjer, Gilbert A. Weht 
and Charles L. Hilgartner. 
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The reactions of an individual in a crisis 


usually provide a true index to his char- 







“ acter. The same might be said to hold 
: true of an insurance company. 

ns While the world was still stunned by the 
. news of the disaster which overtook San 
i. Francisco twenty-one years ago—there 
sa: came clicking over the wires this message 
rm of hope to the stricken city: 

ont 

| THE CONTINENTAL INSURANCE 
‘i COMPANY SOLD FIRE INSURANCE 
a AND WILL DELIVER THE GOODS 
a UNDAMAGED. 

os (Signed) HENRY EVANS, 

“ President. 
s is 

‘ Here was a magnificent example of rising 
s to the emergency. Of a quick realization 
ruc: of what was most needed to reassure 
ne those unfortunate people and prompt ac- 
- tion to give such reassurance. Truly a 
ould convincing demonstration of the char- 
= acter of the Continental Insurance 
i Company. 

con 

‘i In the intervening years the Continental 
don has demonstrated its character thousands 
ct of times over—perhaps in not so striking 
fur- a way—but just as convincing to those 
cot policyholders who have been indemnified 
each for losses they have sustained. 

a Whe CONTINENTAL 
Heit: INSURANCE COMPANY 
fe re ee, ee 
oe CASH CAPITAL“ TEN MILLION DOLLARS 
i NEW YORK * CHICAGO * MONTREAL ¢ SAN FRANCISCO 
= 

“AMERICA FORE” “The Continental Commands Confidence” 

"i 
[hese 
Weht 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President and Secretary WELLS T. BASSETT, Vice-President and Secretary 


JANUARY Ist, 1926 STATEMENTS 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 


ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
oo es —_—_—_—- _ —— 


$21,285,738.13 $9,955,309.55 $5,000,000.00 $6,330,428.58 $11,330,428.58 








ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO., OF PHILADELPHIA, PA. 
$5,800,834.29 $3,461,203.02 $1,000,000.00 $1,339,631.27 $2,339,631.27 





ORGANIZED 1854 


MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 


$4,478,484.10 $2,971,049.18 $600,000.00 $907,434.92 $1,507,434.92 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., OF PITTSBURGH, PA. 


$5,508,164.57 $4,071,227.38 $1,000,000.00 $436,937.19 $1,436,937.19 





ORGANIZED 1871 : 


SUPERIOR FIRE INSURANCE CO, OF PITTSBURGH, PA. 
$4,872,321.76 $3,197,308.18 $1,000,000.00 $675,013.58 $1,675,013.58 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO., OF MILWAUKEE, WIS. 
$6,564,842.84 $4,763,794.03 $1,000,000.00 $801,048.81 $1,801,048.81 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO0., OF CONCORD, N. H. 
$915,931.65 $72,839.60 $300,000.00 $543,092.05 $843,092.05 





TOTAL OF ASSETS - TOTAL OF LIABILITIES TOTAL NET PREMIUMS 
$49,426,317.34 | $28,492,730.94 $22,498,413.63 


HOME OFFICES 
NEWARK, NEW JERSEY 


PHILADELPHIA, PA. CONCORD, N. H. MILWAUKEE, WIS. PITTSBURGH, PA. 
DEPARTMENT OFFICES 

















WESTERN DEPARTMENT PACIFIC DEPARTMENT 


H. A. CLARK, Manager W. W. & E. G. POTTER, Managers 
844 Rush Street 60 Sansome Street 


CHICAGO, ILL. SAN FRANCISCO, CAL. 
LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
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How a Mutual Agency 
Was Sold on Stock Co.’s 


SWITCHED POLICIES QUICKLY 





Agency at Tiffin, Ohio, After Costly 
Experience, Now Stresses Strength 
of Stock Companies 





An interesting story of how a large 
agency in a middle-western city, which 
sold a good deal of mutual automobile in- 
surance to car owners, became convinced 
of the greater desirability of stock com- 
pany insurance is told by Rakestraw & 
Carrick, of Tiffin, Ohio, in the automobile 
"number of “American Service,” the 
monthly publication of the American of 
Newark. This agency had about 2,000 
policies in a large mutual company which 
got into trouble with the State Insurance 
Department. The agency had to secure 
cover immediately for all the assureds of 
the mutual who became, overnight, as it 
were, without automobile insurance pro- 
tection. This was accomplished in one 
day with blanket binders issued by sev- 
eral stock companies. 

Telling it in their own way the agency 
says: 

“Heretofore we had taken the same 
viewpoint that a great many other agents 
have taken—that mutual competition was 
so strong in our particular territory we 
felt it impossible to write stock company 
insurance. We were, however, attempting 
to change some of our business before 
the break came and were writing a few 
policies in stock companies and saying 
nothing about rates—in fact we were 
writing mutual insurance at stock rates 
and found it going so good that our in- 
tention was to have our business all stock 
insurance, but the break came too soon. 


Used Blanket Binder Coverage 


“When this break came, as mentioned, 
we used blanket binder coverage with 
several stock companies and immediately 
proceeded to get in touch with our as- 
sured, explaining the situation, and ad- 
vising them that it would be necessary 
for them to pay the unearned premium 
in the new company or rewrite the poli- 
cies for one year. 

“From the fact that we were able to 
save approximately one thousand five 
hundred of these policyholders and col- 
lect the unearned premiums, which had 
already previously been paid, we came 
to the conclusion that it was not the in- 
surance company that counted with the 
assured, but the agency itself. This cost 
us in lost business about $2,000, as it was 
necessary to make the change so abrupt- 
ly we had no time to argue with any- 
body. We were able to save all the good 
class of our business, some of them be- 
ing policyholders whose premiums 
amounted to over $800 per year, and in 
some instances some of these policies 
had just recently been renewed and paid- 
for. 

“Our thought in this matter is simply 
this, that any agent writing mutual in- 
surance of any great volume in the auto- 
mobile line will sooner or later learn the 
lesson, as history has illustrated, that, as 
a rule, the mutual’ companies making the 
greatest drives for business, are the very 
ones to keep away from. 

“Nobody can explain the embarrass- 
ment, nor .the apologies that were neces- 
sary to be made from this office, in con- 
nection with this mutual catastrophe. We 
have in mind some agents who could not 
stand the pressure and simply left their 
offices and policyholders to seek cover- 
age wherever they could find it. Inas- 
much as we took the viewpoint that our 
policyholders were looking to us for pro- 
tection, we set out to give them every 
bit that we attempted to sell them in the 
first place. 

“We have had various opportunities 
since March, 1926, to represent mutual 
companies for the automobile business, 
but we have concluded that one experi- 
ence would be sufficient in the lifetime 


Glens Falls Handy 
Book on Fire Selling 


NEW VOLUME HAS 250 PAGES 





Embraces Text Matter of Nine Small 
Books Issued Previously; Agents 
Sought The Bound Volume 





Heeding the requests of hundreds of 
agents that the various little books of 
the Glens Falls library, describing the 
important lines of fire insurance, be 
bound together in one volume for easy 
use, the Glens Falls has just published 
the “Glens Falls Handy Book” which 
embraces the nine books previously is- 
sued separately. The “Handy Book” is 
published by the Vreeland Press, Inc., 
of New York City and sells for $1.00. 
The text matter was written by the 
Brearley Service Corporation. 

As a volume of instruction for fire in- 
surance agents the Handy Book devotes 
chapters to the discussion of fire insur- 
ance and stock insurance in general; an 
analysis of the fire insurance policy; 
automobile insurance; use and occupancy 
insurance; rent, rental value and lease- 
hold insurance; transportation and ma- 
rine insurance; windstorm, tornado and 
earthquake coverage, and other allied 
lines of fire insurance, including parcel 
post,, registered mail, tourist baggage, 
explosion, riot and civil commotion, and 
sprinkler leakage insurance. 

After describing the intricate difficul- 
ties connected with the making of fire 
insurance rates and the many factors 
which have to be considered by experts, 
the “Handy Book” has this to say with 
respect to those persons who believe fire 
insurance rate-making fit food for State 
ow bodies and politicians in gen- 
era 

“Any one who will sit down with a 
pencil and paper and begin to figure 
upon the possibilities of making -abso- 
lutely accurate fire insurance rates, i. e., 
rates that will exactly accord with the 
degree of hazard in any building, will 
soon find his head in a whirl. He will, 
perhaps, gain a new respect for the 
painstaking laborious work of the rate- 
maker. 

“He will also appreciate the fact that 
the average state legislator, who, after a 
day or two of thought, introduces a bill 
to compel insurance companies to make 
certain rates in his state, is throwing a 
monkey-wrench into the machinery; he 
is taking a chance on wrecking a deli- 
cately balanced and efficient mechanism. 

“This is a constant menace to the 
companies, the agents, and the entire 
public. Many times each year some bill 
will be introduced which, if passed, would 
have a ruinous effect. In a single state, 
a single bill might bring disaster to the 
security of hundreds of thousands of 
policyholders and the livelihood of sev- 
eral thousand agents. 

“Tf there is one point in our scheme of 
social relations at which politics should 
not be allowed to enter, it is in the mat- 
ter of fire insurance rates. The making 
of these rates is a profession and an 
art; it approaches very close to the 
status of a science.” 





FIRE PREVENTION BILL 


Eberly Hutchinson, Republican of 
Green Lake, chairman of the Assembly 
Ways and Means Committee, has intro- 
duced a bill in the New York Assembly 
appropriating $500,000 for the installation 
of fire prevention and safety measures at 
certain state hospitals and charitable in- 
stitutions. This is in furtherance of a 
program adopted by the state as the re- 
sult of a survey of state institutions un- 
dertaken three years ago by the National 
Board of Fire Underwriters. 








of any agency, and the savings that the 
mutual companies provide, which might 
be credit to any policyholder, would be 
nothing in comparison to the safety 
found in the stock companies.” 


TALK ON FIRE HAZARD 


Fire Chief Tells Hartford Rotarians Not 
To Park Autos in Narrow Streets; 
Keep Cellars Clean 
To relieve the congestion of traffic in 
the heart of Hartford’s narrow streets 
and reduce the fire hazard, Fire Chief 
John C. Moran told the members of the 
Hartford Rotary Club at the Hotel Bond 
on Monday, not to park their automo- 

biles in narrow streets. 

In answering alarms, the chief said, the 
department is greatly hampered by auto- 
mobiles being parked in fire areas. It is 
dificult to get in and around these 
streets with all kinds of obstructions in 
the way, and the automobile owners 
could be of great assistance if they would 
only use a little discretion as to where 
they allow their cars to stand. 

He also said that the large percentage 
of fires could be prevented if the public 
were instructed in prevention methods. 
The most important factor in preventing 
fires is not to allow a pile of rubbish to 
gather either in the back yard or in the 
cellar. 








W. J. DAYTON PROMOTED 


Walter J. Dayton, automobile special 
agent for New England of the National 
Union of Pittsburgh with headquarters 
at Boston, has been transferred to the 
home office in the capacity of agency su- 
perintendent of the automobile depart- 
ment. Mr. Dayton joined the forces of 
the National Union a year ago, having 
previously been connected with the au- 
tomobile department of the Boston, and 
his rapid promotion is an indication of 
the success he has attained with the 
company. Mr. Dayton is one of the 
best known and popular insurance men 
in the New England field. He is a past 
president of the Insurance Society of 
Massachusetts and actively interested in 
the affairs of the Insurance Federation 
of Massachusetts and other insurance 
organizations. 


+ 
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Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man. 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 

G. HOLLMAN, Secy 


H. T. GIBE 


























F. E. SAMM 
A. E. GILBERT, 





Hanover ae, I Pine St. 
Howle, Jarvis * Wane. Be ae | Sort Agts. 
Metrop 


olitan Distric' 
81 JOHN STREET Ww YORK 

















INSURANCE 
HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 











217TH YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. * New York 
WESTERN DEPARTMENT 
Wrigley Bldg., Chine N. Michigan Ave. 
° 


PACIFIC DEPARTMENT 
N. W. Cor. Sansome and Sacramente Sts. 
San Francisco, 














London & Lancashire Insurance Co., Ltd. 
OF LIVERPOOL, ENGLAND 





Law Union & Rock Insurance Co., Ltd. 
| OF LONDON, ENGLAND 





Orient Insurance Company 


OF HARTFORD, CONN. 





Safeguard Insurance Company 
OF NEW YORK 





Eastern Department 
Hartford, Conn. 





Western Department 
Chicago, IIs. 


Pacific Department 
San Francisco, Cal. 
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Letters Used To Stir Liability Limitation st ni 
Delinquent Assureds Is Ruled Invalid |} js: en, eee 1921 


WRITTEN BY GEORGIA AGENT 





Garrard Haines Says Three Letters Gen- 
erally Bring in Premiums From 
the Forgetful 





A local agent in Savannah, Ga., Gar- 
rard Haines, of Haines, Rankin & Co., 
has met with considerable success in 
solving the collection problem by the use 
of a series of letters he sends to de- 
linquent policyholders. Through the use 
of these letters Mr. Haines saves time 
that would otherwise be expended in 
personal visits to these slow-paying as- 
sureds. Following is one of the letters 
he sends: 

“We beg to call your attention to past 
due account of $...... for insurance is- 
sued in your favor. 

“As this has been due since ........ it 
occurs to us that it has escaped your at- 
tention, consequently, we are taking this 
method of asking for a remittance. 

“The insurance companies are requir- 
ing a stricter accountability for pre- 
miums, properly contending that the pub- 
lic demands prompt payment of proper 
claims, and to accomplish this, the pre- 
miums should be paid without delay. As 
you are aware, insurance premiums are 
due as of the effective date of the pol- 
icy, and limited credit is at times ex- 
tended by local agents, but we are hold 
to strict accountability therefor. 


“A remittance will be appreciated.” 
Has Follow-up Letter 


If this doesn’t work, Mr. Haines sends 
the following letter: 


“Under date of ...... we called your 
attention to unpaid balance of:........ 
which is past due and we only regret 
that a remittance has not been received. 

“You probably know that we are re- 
quired to pay the insurance companies 
fromptly for your protection, therefore, 
won't you kindly check over the en- 
closed statement and if you find it cor- 
tect, mail us your remittance at once? 

“On the other hand, if your account 
enclosed is not correct, please advise us, 
telling us wherein you feel that it is 
wong and we will gladly make any 
ploper correction. 

“As previously advised, insurance pre- 
mums are due on the effective date of 
the policies and the companies are hold- 
Ing us to a strict accountability there- 
fer, properly contending that insuring 
public requires prompt settlement of just 
claims and the premiums should be han- 
dled in the same way. 
te give this your prompt atten- 

If these fail, the policyholder gets a 
letter which reads as follows: 


“We regret not having had a response 


0 our letters dated ...... MG oi... in 
connection with your past due premiums 
lor Insurance. 


“We have also tried to emphasize the 
ct that the insurance companies re- 
quire prompt remittances and unless 
remiums are paid to them promptly by 


ls they require cancellation of the 
Policy,” 


fa 





CLEVELAND AGENTS’ MEETING 


Bei. Insurance Board of Cleveland, the 
‘Uecessor to the well-known Fire Insur- 
ance Club of that city, will hold an im- 
portant meeting tomorrow night, March 
Garda Cleveland, President Frank L. 
. ner of the National Association of 
“Siance Agents, and Insurance Com- 
missioner Harry L. Conn of Ohio, will be 
ms ecpal speakers. The committee 
we arge of the meeting includes John 
co eerett, chairman; C. G. Hale, Brice 
ant um, |. B. Oswald and C. H. Par- 
ay The Insurance Board is conduct- 
2 an advertising campaign in four daily 
Mepig in Cleveland to educate the pub- 
Mn the business of insurance. 


SUIT ON’ BILL OF _ LADING 





U. S. Circuit Court Holds Vessel Must 
Show That It Discharged Its 
Full Duty to Shipper 





Where a vessel’s cargo is damaged by 
the entry of sea water through aper- 
tures which should be protected, the bur- 
den is upon the ship to excuse the fault 
and make a clear case that it has dis- 
charged fully the duty it undertook to 
perform toward the shipper, the United 
States Circuit Court of Appeals decided 
recently in an appeal from the District 
Court in the Northern District of Cali- 
fornia. The case was that of Toyo Kisen 
Kabushiki Kaisha, appellant, against 
Willits & Co., et al. The decree in 
the case was for the libellants and the 
respondent appealed. The Circuit Court 
affirmed the decree. 


District Jurge James, who delivered the 
opinion, said in part: 

The appellees were the consignees of 
merchandise which formed a part of the 
cargo of a ship owned by appellant which 
arrived in the port of San Francisco in 
May, 1924. It was found upon discharge 
of the cargo that the merchandise of ap- 
pellees had been damaged by sea water. 
As a secondary cause of damage, it ap- 
peared that a lot of arsenic acid belong- 
ing to the appellee Pacific Orient Com- 
pany had, after being wet by the sea 
water, contributed to contaminate and in- 
jure other of the merchandise for which 
libel was brought. As to the cause and 
character of the damage, no dispute 
arises in the case. It was claimed for 
the ship that it was seaworthy in all 
respects and that no reasonable precau- 
tion hed been neglected to keep it so 
during the voyage. 


Holes in Ship Left Open 


Not only was it undisputed that sea 
water produced the damage but it was 
unquestioned that the water gained in- 
gress through two holes in the side of 
the ship which were there placed to re- 
ceive bolts used to make fast to the steel 
sides, or “skin,” of the ship certain baffle 
plates. 


These plates were not a part of the 
protective sides of the. ship but were 
raised plates covering apertures through 
which waste water from toilet rooms was 
discharged. Their purpose was to turn 
the course of such water and prevent it 
from being projected outward. These 
plates were located at different heights 
above the water line. The bolts fasten- 
ing the plates to the ship were about four 
inches in length and there were eight in 
number to each plate. They were 
threaded as were also the holes in the 
steel shell of the ship through which 
they were screwed. 


The ship had been drydocked at Yoko- 
hama and had there been inspected. Ac- 
cording to the testimony of a Japanese 
ship officer the baffle plates had been 
examined and a hose played over. them 
to see that no leaks were present. When 
the ship arrived in San Francisco one 
bolt from each of two plates was miss- 
ing. The ship stopped at Honolulu. and 
there discharged cargo which was dry 
and uninjured by water. 

The captain in charge of the voyage 
testified that some rough weather was 
encountered between Yokohama and 
Honolulu, and that on the voyage be- 
tween Honolulu and San Francisco there 
was more rough weather, causing the 
ship to roll heavily and some water came 
on board. There was no evidence that 
the stormy weather occurring during two 
or three days of the trip between Hono- 
lulu and San Francisco was of an un- 
usual character or other than was to be 
expected in those waters. 

Conceding that under storm stress the 
baffle plates might, in connection with 
the shell of the ship, move or work loose 
because of the strain, it appears here 
that all of the bolts that remained in 





ASSETS 
Cash in Banks and Of- 

, Se rere eee $ 592,899.90 
en See eee Tee eae 5,128,665.00 
ES er eee eee eT 619,824.50 
Loans on Bond & Mort- 

MEY nicks cepawanuaeuns 250,350.00 
Real Estate Owned..... 185,776.47 


Premiums in Course of 


NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


January Ist, 1927 


LIABILITIES 
Reserve for Unearned 


Preemie. .0 25 00.6045.- $3,773,424.35 


Reserve for Losses in 


Course of Adjustment 498,144.44 
Reserve for All Other 

Liabilities ............. 205,117.92 
Cash Capital ............ 1,000,000.00 


Net Surplus Over Capi- 


ee SET COT 700,309.23 tal and Liabilities. .... 2,097,434.78 
Accrued Interest and EIS SEE 
Other Assets ........ 98,296.39 Total Capital and Lia- 
—_———. bilities errr A iy 
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Races ek RONEN DS in ks and encase ets Saaasne Hess Gane 180,455.98 
Increase in Unearned Premium Reserve...............eeeeeeees 318,298.02 
Increase in Surplus to Policyholders..................scececsese 544,249.95 











each baffle plate were intact and in good 
order. Upon the theory of reasonable 
probabilities, it is logical to conclude 
that the bolts which left their fastenings 
were either of improper size when placed 
in position or were not tightly secured. 


Burden Is on Ship 


Where a ship’s cargo is damaged by 
the entry of water through apertures 
which should be protected and guarded, 
the burden is upon the ship to excuse 
the fault and make a clear case that it 
has fully discharged the duty is under- 
took to perform toward the shipper. The 
law is settled in that regard beyond de- 
bate. See The Meda, 179 Fed. 781, de- 
cided by this court, in which authorities 
are collected. 

It was not shown that it was an ordi- 
nary happening for such bolts to work 
out under any condition of weather. A 
witness for respondent, who had had 30 
years of experience at sea, had never 
known of such an occurrence. The con- 
dition of the bolts remaining in the 
plates negatives any claim that a bolt 
properly placed and of suitable kind 
would have been’ sheared off or forced 
from its position. It is even a matter of 
some probability that the bolts never 
were fitted in the holes. 

During the voyage between Honolulu 
and San Francisco the ship’s officers 
found that water had increased in “No. 
3 bilge” by four inches. This was stat- 
ed in behalf of the ship as not to be 
an unusual condition. It is a fact of 
some evidentiary significance, however, 
that the log of the ship under date of 
May 14, 1924, contained this entry: 
“Found No. 3 bilge increased four inches, 
send fourth officer in No. 3 hold but 
couldn’t find the cause on account of full 
cargo.” 

The conclusion reached by the District 
Judge as to the facts is fully sustained 
by the evidence. 

With respect to the merchandise con- 
signed to appellee Willits & Co., Inc., 
the bill of lading contained a condition 
which purported to limit liability. 





SUMMER CAMP INSURANCE 
Vacation Insurance in Many Forms a 
Branch Well Worth Developing; 
Experience of C. J. Ayres 


With the approach of spring and with 
summer not far off, agents and brokers 
are giving more thought to the insuring 
of summer homes and all that goes with 
the vacation period of the year, from 
tourist baggage coverage to golfer’s lia- 
bility protection. One of the leading 
agents in the northern part of New York 
State. Clinton J. Ayres, of Saranac 
Lake, is pointing out to brokers in New 
York and elsewhere the desirability of 
getting after now the insurance on sum- 
mer homes, and summer camps. 

The Adirondack mountains are full of 
summer camps, many of them large and 
outfitted far beyond the ordinary per- 
son’s conception of “camp.” Fire insur- 
ance rates on these properties, and the 
commissions that go with them, make 
this property worth considering for in- 
surance purposes. For example commis- 
sions on a $10,000 camp often equal those 
on a $100,000 or $150,000 line in a city 
of the first class. Mr. Ayres himself 
has developed a fine business in the play 
ground area of the mountains, inspects 
personally the scores of camp and sum- 
mer residence risks which he handles, re- 
ports on rate and valuation revisions and 
checks up on the application of warran- 
ties. All in all, the insuring of summer 
play time camps and residences is a form 
of insurance well worth the consideration 
of brokers and agents. 
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Agents Look For Note 
Of Florida Optimism 


CHEERFUL TAMPA GATHERING 





Correspondent of The Eastern Under- 
writer Repeats Talk He Had With 
Florida Lumber Man 


By HERVEY W. LAIRD 

Tampa, Fla., March 10.—When the an- 
nual convention of the Florida Local 
Underwriters’ Association meets March 
25 and 26, at Tampa, one of the ques- 
tions to receive special attention will be 
how to change the feeling on the part of 
at least some company leaders that Flori- 
da is more dangerous territory than other 
sections of the South. Special agents 
complain that because of this feeling it 
is difficult to secure adequate. reinsur- 
ance, with consequent loss of prestige 
among agents handling larger lines. 

The real estate slump, the storm on 
the East Coast and the freeze, all pretty 
much together, created the impression 
on the outside world that -Florida was 
at least a place to watch, if not, in many 
cases, to avoid. There has been cause 
for caution, but property owners and 
many agents feel that the thinking is 
rather too severe against the state, and 
that it is a time to begin thinking the 
other way, Florida’s way. It is hoped 
that during this meeting the facts will 
be so marshaled as to create a more 
affirmative attitude. 

The Eastern Underwriter correspond- 
ent has talked lately with leading lumber 
men, among them F. R. Alexander, of 
the Alexander Lumber Co., Tampa. 

Yards retailing building materials feel 
business changes quickly. Building is al- 
most wholly a part of growth and a 
large part of prosperity and its rise and 
fall in volume is perhaps the best ba- 
rometer of conditions, generally speak- 
ing. It took well into 1926 to complete 
jobs begun during the rush period. By 
June of that year, however, the work be- 
fore decided upon was completed. Since 
then, up to 90 days ago, things drifted 
while the weak ones, both dealers and 
builders, were sweated out. 

“We are coming out of the woods,” 
said Mr. Alexander. “For four months 
we have shown marked increase over 
both sales and collections in 1924 for the 
same time. That was a normal year, and 
a good business year, we certainly 
thought then. We feel that the dis- 
tress stocks growing out of too many 
going into the business, will eventually 
be worked off, and that at the end of 
1927 we can show a sound and safe 
advancement in every department.” 

“There is another very encouraging 
thing in the general business situation,” 
said a business man close to the banking 
interests. “Our banks have consolidated 
and absorbed until those we have now 
are ample, and ready to function in busi- 
ness recovery and advancement,” he 
continued. There was a time when a 
good sort of fellow, with a business go- 
ing well might far overdraw his legiti- 
mate line of credit by the banks not 
keeping tab on him. Now it cannot be 
done. He gets what he is entitled to 
from all, because each knows what he 
owes the others. However, if his busi- 
ness is sound and properly handled he 
may have a fair amount, and if he grows, 
that amount will be increased as_ he 
shows the need for it and the ability 
to earn a profit.” 

The correspondent asked Mr. Alexan- 
der if the lumber people were being 
considered this way. 

“We are,” he replied. “We now get 
what we need, and in the way we need 
it. This,-so far as I know, is true of 
every other established yard in the 
Tampa territory.” 

With this trend of business toward 
satisfactory status, collections by insur- 
ance companies better than in 1926, and 
perhaps in 1924, no more than normal 
losses in fire coverage, and, in many 
cases, increases in volume over 1925 and 





LONG SERVICE 
H. C. Eddy, C. E. Dox, A. G. Dugan and 
John B. Laidlaw on Underwriters’ 
Laboratories Board For Years 

Long terms on the board of the Un- 
derwriters’ Laboratories have been 
served by a number of distinguished men 
in the business. 

H. C. Eddy, one of the first chairmen 
of “The Union” committee in charge of 
the laboratories’ work, was later for 
twenty years chairman of the board of 
directors, and is still its honored chair- 
man emeritus. 

Charles E. Dox has been a member 
of the board for the full twenty-five 
years since the incorporation. 

A. G. Dugan, the present chairman, 
has been a member of the board for 
eighteen years and chairman since 1921. 

John B. Laidlaw has been chairman of 
the board of directors of Underwriters’ 
Laboratories of Canada since 1922. 

W. H. Merrill was the head of the 
laboratories for thirty-one years and W. 
C. Robinson, chief engineer, was his 
first lieutenant for twenty-nine years. 





DECLARES DIVIDEND 


James Y. Milne, secretary of the Eagle 
Fire, has announced that at a meeting 
of the board of directors on February 
24, at the office of the company, 18 
Washington Place, Newark, a quarterly 
dividend of $1 was authorized, payable 
on March 31. 
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other years, there seems to be no reason 
to worry about Florida. It is hoped 
that when the state meeting is held and 
reports come in from all parts that there 
will be more people seeing it this way, 
as they no doubt will. Florida has had 
its bumps, but other states have had ’em 
also. Col. J. C. Luning, insurance com- 
missioner, will be at the meeting and in 
a review of the past twelve months show 
that while the state has suffered it is 
carrying on, rebuilding solidly both as 
regards materials and general confidence. 


Bill To Fix Rates 
For Fire Insurance 


IS INTRODUCED AT ALBANY 





Likely to Die in Committee; Bill Would 
Confer Wide Powers on Rate- 
Making Body of Three 





Fire insurance rates in New York were 
under fire last week when a member of 
the New York State Senate introduced 
a bill in the legislature at Albany to 
create a rate-making division of the 
State Insurance Department, the. func- 
tion to be carried on by a rate-making 
commission of three members equipped 
with broad regulatory and inquisitorial 
powers. The bill was referred to com- 
mittee and will probably die there, as 
it has very little support, and, in addi- 
tion, the legislature is due to adjourn 
sometime next week until January, 1928. 
The bill was introduced by Senator 
Philip M. Kleinfeld, of Kings County. 

“My bill is state-wide in its applica- 
tion, but was precipitated by conditions 
in the Coney Island district, which I 
represent,” Senator Kleinfeld said. 
“Rates there are based on conditions of 
years ago, when fire hazards were far 
greater than now. The insurance com- 
panies fought for a long time every ef- 
fort to bring about a deduction in pre- 
miums, even though recent construction 
of fireproof structures should bring the 
rates to a lower level.” 

The bill starts out with the declara- 
tion that “it is the legislative intent that 
the business of writing fire insurance is 
so impressed with the public interest 
that regulation of the rates of such, in- 
surance, pursuant to the provisions of 
this article, is necessary.” The bill is 
amendatory of the insurance law. 

A Transfer of Functions 

The state superintendent of insurance 
would appoint the three rate-making 
commissioners and fix their salaries. The 
commission virtually would take over the 











Great American 
Insurance Company 


Choose 
Your 
Company 


NewPork = = 





Company 


INCORPORATED - 1872 
[STATEMENT JANUARY 1, 1928" 
/ 


$12,500.000.00 


RVE 


R ALL 


OTHER LIABILITIE: 


21,.732,720.96 


ET SURPLUS 


16,.541,280.58 


ETS 


'50.774,00 1.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT 


PACIFIC DEPARTMENT 


310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 


Cc. R. STREET, Vice-President 


CLIFFORD GCONLY, Manager 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co.,General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICGAGO—Wwm. H. McGee & Go., Gen’! Agts., Insurance Exchange Bid¢. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


—— 


most important function now exercised 
by the N. Y. Fire Insurance Rating (. 
ganization. 

“Such commission shall have power 
and authority and shall have the duty to 
prescribe, fix and promulgate the rates 
of premiums, which may thereafter be 
charged and collected by fire insurance 
companies transacting business within 
the state.” This is the language used jn 
the bill to define the regulatory powers, 
There is only one restriction—contained 
in a clause to be known as Section 355 
of the insurance law: The rates must 
be “reasonable.” 

The bill provides that the commission 
must publish schedules of rates and fur. 
nish copies to all fire insurance compa- 
nies and citizens making application 
upon the payment of a reasonable fee 
to be fixed by the commission. Fire in- 
surance companies may petition the com- 
mission for a modification of rates thus 
promulgated. These the commission 
must consider and enter such orders as 
“it may deem just and equitable.”  In- 
surance companies writing policies at a 
rate in excess of that fixed by the mis- 
sion would be guilty of a misdemeanor, 

To Keep Track of Fire Loss 

The commission is charged with the 
duty of ascertaining as early as prac- 
ticable the annual fire loss in this state, 
and of collecting such other data as shall 
enable it to classify fire losses, determine 
equitable rates and reduce the insurance 
rates now prevailing in this state. It is 
made the duty of the local authorities to 
make a full report to the commission of 
fire losses in their respective communi- 
tics 

To the commission is given the power 
provided for in the Civil Practice Act to 
administer oaths, take testimony and 
compel the attendance of witnesses and 
production of documentary evidence in 
investigations which it may start of its 
own initiative or on the basis of com- 
plaints or reports made by outsiders. Au- 
thority is given to the commission to 
subpoena and examine officers, agents 
and employes of insurance companies af- 
fected by the provisions of the bill, with 
a view to-obtaining information relating 
to rates charged by their companies. 





ARKANSAS BILL DEFEATED 


The Nance bill in the Arkansas legis- 
lature, opposed by fire insurance inter- 
ests, was last week defeated in the House 
by a vote of 68 to 18. The Nance bill 
proposed to change the law on com- 
puting fire insurance profits by includ- 
ing as profits for rate-making purposes 
gains from investments. The formula 
now approved by the National Conven- 
tion of Insurance Commissioners and 
used generally says profits shall consist 
of the difference between premiums 
earned and losses and expenses incurred, 
with all reference to investment profits 
omitted. 





R. G. LLOYD A SPECIAL 


The Svea and Hudson insurance com- 
panies have appointed Russell G. Lloyd 
special agent in eastern and central 
Pennsylvania with headquarters ™ 
Wilkes-Barre, where he will be asso 
ciated with State Agent Walter S. Bach 
man. Mr. Lloyd was graduate from 
Yale in 1919 and for the last five and 
one-half years has been associated with 
the Underwriters’ Association of tht 
Middle Department. He has 2 wide 
acquaintance in the territory ie W 
cover for the Svea and Hudson. 





SUMNER BALLARD MOVES 


The Sumner Ballard group of rel 
surance companies has moved its head- 
quarters from 80 Maiden Lane to the 
twentieth floor of the InsuranceCentet 
Building at 80 John Street. The com 
panies included in this transfer are the 
International of New York, the Unit 
States branches of the Skandinavia ° 
Copenhagen, New India of Bombay 4! 
the Osaka Marine & Fire of Japan, «i 
the Reinsurers Underwriting Corpo™ 
tion. 
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F COURSE the name 
O “Glens Falls” was 
enough to put over “The 
Handy Book’’—a vol- 
ume like no other work 
ever published; one 
which sets forth the 
practical wisdom deriv- 
ed from seventy-eight 
years of experience. 

Agents everywhere know that the Glens 
Falls name is a guaranty of value, whether 
on a book or an insurance policy. 

Orders are pouring in by every mail. 
The first edition was exhausted in ten days 
and the second printing is on the press. 

In order to avoid delay, send in your 
order immediately. The coupon and a 
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Home’s Novel Annual Statement 


(Continued from Page 1) 


total losses on policy contracts paid dur- 
ing the year including the expenses of 
adjustment less amounts recovered or re- 
coverable on_ risks reinsured. This 
amounts to $27,110,704, to which is added 
the increase of $44,017 in the amount 
unpaid at the end of the year over the 
amount due policyholders and unpaid at 
the end of the preceding year, the result 
being the losses incurred for the year. 

Expenses Incurred: This represents 
all agency commissions and expenses and 
the general or overhead expenses, also 
all State, Federal and other taxes. It in- 
cludes not only all expenses actually paid 
but also those for which liability has 
been incurred and is capable of determi- 
nation. 


The Assets 


The Assets of the Home in- 

clude: ati id idea 

Cash in banks and trus 
companies $7,204,489.52 
Securities—Market value. 75,984,241.00 

Premiums Uncollected .... $7,235,657.89 
Premiums uncollected, in hands_ of 
agents and in course of transmission. 
It is natural that in an organization 
transacting a gross business of over 
sixty million dollars every year, there 
should always be a quite large amount 
of premium income on which payments 
have not reached us. The large: por- 
tion of this item is represented by pre- 
mium in the hands of our agents which 
are sent to us at monthly periods. Very 
likely a large share of this amount was 
in course of transmission to us at the 
date as of which our statement was 

repared. 

PR tiie" Interest $694,623.00 
Practically all the bonds held by us 
pay interest semi-annually, Assume 
that a $1,000 bond gives an interest re- 
turn in April and October. From Oc- 
tober to January first, there is no 
money received from our investment, 
but there has accrued three months’ 
interest which will come to us after the 
first of the year at the time the next 
coupon is due. We are, therefore, con- 
sidering the interest due us from the 
last payment until the first of the year 
as Accrued Interest which will be re- 
ceived sometime during the current 
year. This accrued interest is not in- 
cluded in the market value. 

Other Admitted Assets .... $485,539.00 
We frequently reinsure in other strong 
companies a share of the business 
placed with us. This is an extra safe- 
guard to avoid our having too much 
liability on one risk, or district. If a 
loss occurs, the total is paid by us 
before our policies are in force. Then, 
we in turn, are reimbursed by other 
companies to the extent of the per- 
centage of reinsurance we placed with 
them. This item of “Other Admitted 
Assets” includes money owed, and in 
course of transmission of the risk was 
reinsured with such companies. 

Making Total Assets of... .$91,604,550.41 
Back of these figures lie the reasons 
why so many policyholders of long 
standing insist on their insurance be- 
ing placed with the Home. Over nine- 
ty-one millions in assets represents a 
tremendous loss paying power capable 
of withstanding continuous single scat- 
tered losses or concentrated conflagra- 
tion. 

We Have Reserved for Un- 

earned Premiums, Being 

the Unexpired Portion 

of Premiums on all Poli- 
cies in Force........0+: $39,756,115.00 
(c) If the Home Insurance Com- 
pany was to suddenly discontinue 
business, halt all operations, and not 
write another policy, there would be 
a great amount of business in force 
_ which had not yet run out the full term 
for which it was written. For ex- 
ample, if six months ago a home was 
insured under a three year policy 


We 


We 


We 


there is still two years and_ six 
months to run before we earn the full 
amount of the premium. And it would 
be necessary if, as we are supposing, 
the company went out of business, to 
carry this liability to expiration or to 
return to the policyholder the amount 
of premium that covered the two year 
and six months’ period for which we 
have not yet provided insurance pro- 
tection. This item then of Reserve 
for Unearned Premiums assures our 
being able at any time to pay losses 
on these policies as they occur, or to 
return to our policyholders that por- 
tion of the total premium paid to us 
which has not yet been earned, be- 
cause this figure represents the amount 
needed to close out any one, three or 
five year policy contracts which would 
not have expired. 


We Owe to Policyholders.. $6,939,989.00 


That is the amount estimated as re- 
quired to reimburse policyholders for 
losses which they have sustained; hav- 
ing been reported to us as this state- 
ment was being prepared and which 
are, therefore, in process of adjust- 
ment. Every day a new batch of 
losses is reported to us; every day a 
new batch of losses is settled by drafts 
sent to policyholders. It runs on con- 
tinuously like Tennyson’s brook. There 
is no halting the incoming reports nor 
the outgoing payments. 


We Owe to Other Insurance 


Companies $1,189,971.74 
A conservative fire insurance company 
always avoids having too much liabil- 
ity in any one section or territory and 
is careful, too, not to carry too much 
insurance on any one piece of prop- 
erty. By operating along these safe 
lines the company lessens the danger 
of heavy losses should a conflagration 
wipe out whole blocks of buildings, or, 
to consider a smaller scale, should a 
fire totally destroy one large structure 
on which the company carried all the 
insurance. The procedure followed to 
assure safety is for one company to 
reinsure a portion of the amount of its 
business in another safe company, 
thereby spreading the liability and pro- 
viding a greater degree of safety for 
the policyholder and the company. The 
Home Insurance Company follows this 
safe and conservative plan, and the 
item of liability listed here covers 
moneys payable to other insurance 
companies for liability which the Home 
reinsured with them. 

Have Reserved 
Taxes During 1927..... $1,250,000.00 
(a) Most of the State, Government 
and Municipal taxes imposed upon the 
Fire Insurance Companies are payable 
about: sixty days after the first of the 
year. To assure the prompt payment 
of these taxes and to avoid any inter- 
ference with the continuous conduct of 
our business, and the attendant possi- 
bility of endangering our policyhold- 
ers’ interests, we have reserved this 
substantial amount. It is a sort of a 
special provision for payments soon ta 
become due. 


Have Reserved for 
Other Accounts Payable 
DREGE MOE «on ace $200,000.00 
(b) Certain miscellaneous expenses 


which have been incurred during the 
latter part of 1926 are not payable un- 
til 1927, but because these liabilities ex- 
ist, we have reserved this sum to pay 
them promptly when due. Rents and 
similar current items that have been 
contracted for, but which are not due 
and for which no bills have yet been 
submitted, are also included in this 
classification. 
Have Reserved for 
Contingencies and Divi- 
d .+ e+ $2,200,000.00 
(d) A regular quarterly dividend is 
payable, as declared, in April, and 
fluctuation in the market values of as- 


Tyner’s Letter With 
Home Dividend Checks 


DISCUSSES CURRENT EVENTS 





Comment Made on Rating Litigation and 
Insurance Supervision; Reference 
Also to Important Losses 





In sending out dividend checks to 
stockholders of the Home Insurance Co. 
the Home this year included a folder 
describing interesting facts about the 
Home and its growth, as well as a state- 
ment illustrating how fire insurance poli- 
cies in such a company as the Home 
prove a constructive force in national 
development. Also included in the en- 
velope was the following letter to stock- 
holders of the Home written by Presi- 
dent Charles L. Tyner: 


“Your board of directors, at its meet- 
ing held January 10, declared a dividend 
at the rate of 9% payable to stockhold- 
ers of record December 31, 1926. Check 
is enclosed for the amount due on your 
stock. In addition, a dividend of 5% 
was declared payable on the second Mon- 
day in April to stockholders of’ record 
March 31, 1927, and check for such divi- 
dend will be forwarded on the date 
named. 

“Ror some time past it has been our 
desire to place the stock on a quarterly 
dividend basis but in the interest of con- 
servatism it was necessary to defer such 
action until the year’s business warrant- 
ed a change, as it involves a larger total 
payment to stockholders during the first 
calendar year the change is made opera- 
tive. The results of the business during 
the past year have justified the action 
now taken, that hereafter quarterly divi- 
dends will be declared in January and 
July; and it is hoped that dividends can 
be maintained at the quarterly rate of 
5% payable on the second Monday of 
January, April, July and October. A 
statement showing the condition of the 
company at the close of business Decem- 
ber 31, 1926, will be forwarded to our 
stockholders with information regarding 
the business for the past year and a de- 
tailed list of investments. 

“We ask your help and co-operation 
in the efforts of the management to place 
on our books desirable insurance. This 
is your company and you can recommend 
it confidently to your friends as having 
a record for fair dealing of over seventy 
years; through good times and bad it 
has endeavored to conserve the interests 
of the insuring public as well as those of 
its stockholders. 


Taxations 


“The. taxes paid by your company— 
Federal and State Income Taxes, Pre- 
mium, License, Fire Department, Fire 
Marshall, and many others, amounted in 
1926 to approximately $1,225,000, a heavy 
charge before dividends to its stockhold- 
ers, but these dividends are exempt from 
your normal income tax. Taxation is un- 
fortunately constantly increasing, and is 








sets securities may ensue, warranting 
the provision and precaution created 
and exercised through this item. 
Making a Total of Liabili- 
ties and Reserve of....$51,536,075.74 
Leaving a Capital and Sur- 

DIGBMSE oie ks Back $40,068,474.67 
This figure is our surplus as regards 
policyholders. It is owned by the 
stockholders and kept available as ad- 
ditional assurance of the security of 
Home of New York policies and for the 
extra protection of policyholders 
against the happening of a catastrophe, 
or even a possible succession of them. 
The Chicago conflagration in 1871 was 
quickly followed by one in Boston; 
Baltimore in 1904 was soon succeeded 
by San Francisco in 1906. It is in such 
times that the condition of certain pre- 
paredness maintained by the Home is 
most appreciated by its policyholders, 


—, 


an item of expense not within our cop. 
trol. 

“The litigation which has been con. 
ducted for several years by the compa 
nies to resist the imposition of greatly 
increased taxes in Illinois, and probable 
collateral demand for large payment of 
additional taxes for many years past, has 
been brought to a fortunate issue by an 
opinion of the United States Supreme 
Court handed down in November, 192 
sustaining the companies’ contention tha 
the taxing law as construed. by the Ill. 
nois authorities and courts is illegally 
discriminatory against companies ¢ 
other states doing business in Illinois, 
denial to them of the equal protection 
of the laws and accordingly violative oj 
the Federal Constitution. 

“Fire insurance must be a_ widely 
spread operation if it is to secure the 
stability and profit derived from an ay. 
erage based upon business conducted in 
communities located all over this country 
and elsewhere. 

“This company has an old established 
and large agency plant throughout the 
United States and in other countries, 
and it diversifies its risks by underwrit- 
ing all the varieties of indemnity a fire 
and marine insurance company is legally 
permitted to assume. This extension of 
its operation brings it under the purview 
and regulation of the many and various 
laws of each and every separate state 
respectively. The degree to which insur- 
ance companies are controlled and regu- 
lated by state laws is not realized by 
many. 

Rate Litigation 

“In Kansas the courts have been it- 
voked to set aside a similar action by the 
superintendent of insurance also promu: 
gated in 1922. The litigation is still pent: 
ing in the Kansas courts with the pros 
pect that appeal to the United States 
Supreme Court will have to be made. 

“These expensive, and unavoidable le- 
gal contests are imposed upon the insur- 
ance companies as the natural result ofa 
series of legislative enactments in many 
states designed to regulate or ‘supervist 
fire insurance rates, and which have hal 
the further regrettable effect of creating 
unconsciously in the minds of many 0 
the public the very mistaken impressiot 
that the cost of fire insurance depents 
upon political or legislative activity i 
stead of upon the high burning ratio this 
country unhappily exhibits. 

“Fortunately, in many states we ¢& 
perience little or no difficulty or harass 
ment from antagonistic officials; on the 
contrary, administrative officers general 
ly are disposed to extend helpful co-0p- 
eration, as far as they may under the 
requirements of the multiplicity of reg 
latory and directive laws which have a 
cumulated on their statute books. 

“Reference to three heavy losses du 
ing the year may be of interest- 
$10,000,000 fire suffered by the Union Ml 
Co. in California, and the two separatt 
tornado or hurricane disasters in Flori 
and in Cuba. In the first case this cot 
pany’s loss was less than $25,000; in Mi 
ami, Florida, less than $150,000, and 
the entire state approximately $300, 
and in Havana less than $6,000. _ 

“Your company occupies a leading PX 
sition among fire underwriting instil 
tions while enjoying their respect ® 
competitors. Its office and field staf ® 
stable and well organized and its agen 
plant extensive and well established. 

“The prospect for the New Year 
pears to be favorable for our busint* 
and we are equipped to take advantatt 
of such opportunities as may occur. You 
may rest assured that the managemel! 
will exercise the best of its ability in ™ 
conduct of the company’s affairs, w” 
the single purpose of achieving sect 
and progress.” 





L. E. FALLS TO SPEAK 


Laurence E. Falls, vice-president of th 
American of Newark, will be the spe 
at the anunal dinner of the Rhode Is! Z 
Association of Local Fire Insuralt 


Agents to be held in the Turks Hea 
Club, Providence, on March 16th. 
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MARINE & AUTOMOBILE DEPARTMENT 











General Motors Far 
In Lead In Premiums 


ITS COMPANY WROTE $7,066,490 





National of Hartford and Home of New 
York Premiums in Excess of $5,000,- 
000; Other Premiums 





The General Exchange Insurance Corp- 

oration, which is a subsidiary insurance 
company of the General Motors, the 
great combination in the motor car busi- 
ness, led all insurance companies in 
amount of net premiums collected for 
automobile insurance in 1926, and by a 
wide margin. The figure was $7,066,490. 
General Motors paid policyholders dur- 
ing 1926, $2,132,973. 

The automobiles manufactured by Gen- 
eral Motors owns the capital stock of the 
Chevrolet, Oldsmobile, Oakland, Pontiac, 
and La Salle. The last named car is a 
new one, just put on the market. Gen- 
eral Motors own the capital stock of the 
Yellow Coach & Manufacturing Co., 
which makes the G. M. C. Truck, Yel- 
low Taxi Cab and Yellow busses. 

A glance at the annual statement of 
the General Exchange Insurance Corp- 
oration shows some interesting facts, 
among them the account of expenses. 
For instance, last year, the company 
spent $20,859 for traveling expenses; 
$3352 for advertising; and $16.50 for 
flowers and taxicabs. 


Leading Companies In Auto Field 


Automobile insurance last year held 
iis own among the stock companies in 
spite of the large volume of premiums 
written by the General Motors insurance 
subsidiary. Several of the larger com- 
panies greatly increased their premium 
income while a few dropped out of the 
race for volume. The National of Hart- 
ford, fifth in point of view volume in 
1925, led the stock companies last year, 
with over $5,600,000. In 1925 the Na- 
tional wrote $3,336,230. The Home was 
second last year with $5,106,506, com- 
pared with $4,090,659 the year before. 
The Automobile, which led the field in 
1925 with premiums amounting to $6,789,- 
097, last year wrote only $2,841,524, and 
paid out in losses $3,338,526. 

e first ten stock fire companies in 
1926 were the following: National, Home, 
Fireman's Fund, Hartford Fire, Insur- 
ance Company of North America, Auto- 
mobile, Actna, St. Paul Fire & Marine, 
Continental, and Globe & Rutgers. One 
ot the features of last year’s writings 
was the rapid advance of the Travelers 
Fire, In 1925 the company wrote $529,- 
30 in automobile premiums. Last year 
this sum had increased to $1,208,538. 

Marine insurance loss ratios during 
126 continued to be too heavy for com- 
fort in underwriting circles. The Brit- 
sh companies appear to have fared the 
best but little can be deduced accurately 
from the figures giving only net prem- 
lims and losses. Despite the action of 
the Automobile of Hartford in radically 
ea ing its ocean marine business, it 
ed the ficld last year among the stock 
Companies, writing marine premiums of 
yt 262. The Automobile paid losses, 
Owever, of $7,708507. The Insurance 
ompany of North America ran second, 
with premiums of $4,018,840. The Fire- 
man's Fund is third. 

, ollowing are tables showing the 1926 

Utomobile and marine results: ~ 


Automobile Figures 


Co Net Net ; 
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RS $2,018,957 1,057,879 
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Bankers & Shippers... 1,396,984 908,699 
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National Liberty ..... 931,379 394,279 
National, Hartford ... 5,635,577 2,323,831 
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Northern Assur. ...... 413,141 233,853 
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| PETE EET ELC CE 401,324 174,943 
DD ae ee 520,663 238,109 
PERNING tan civiencssccee 334,810 149,438 
Phoenix Assurance . 535,689 331,042 
Prov. Washington .... 452,773 190,976 
Phoenix, Hartford . 694,438 313,567 
OO RRR ere 1,515,035 757,372 
St Paul FF. & Mi... 1,902,698 941,887 
SpeteGeed © is 6 ve esc 1,477,458 614,589 
MUM as cote seumnceeds 657,89 319,012 
Travelers Fire ....... 1,208,538 443,926 

nion Assurance ..... 169,745 94,268 
Union of Canton...... 195,770 370,019 
United Firemen’s fs 07,768 94,938 
Oe ee ace oe «<adic 1,454,391 612,185 
i ee eee 187,931 6,65 
Westchester .........- 309,952 176,274 
Western Assurance ... 164,602 82,75 
Warld F. :& Miscscs.: 193,461 113,991 
Fidelity-Union ........ 357,273 251,045 
E. Si@ Bei. Dom..... 550,113 309,944 
if. ae 788,376 344,733 
Pete Fite 6 cecivevnccs 658,935 400,430 
SORE og oe chee cinss 173,408 73,671 
U. S. Mer. & Ship 545,399 240,207 
Delt. Aa cscccvcice 4,662 102,590 
British & For.......0. 115,378 32,286 
Ind. Mut. Mar....*... 236,863 117,452 
Northern, N. Y:...... 634,061 289,426 
Scottish U. & N....... 338,912 132,980 
FivGMeare 05006 0swasic 1,015,937 398,366 
SOCUY 5c vkvee sins 342,173 134,355 

Marine Figures 
Net Net 

Company Premiums Losses Paid 
American & Foreign... $361,499 $167,940 
American of Newark... 403,817 250,250 
Agricuitural: 26:06 sicvces 195,607 137,847 
po rer rrr es 4,649,262 7,708,507 
Alliance: * Lan. 20.65 387,223 188,894 
American Eagle ...... 175,471 117,040 
Bankers & Shippers.... 103,237 34,419 
WOO Aansi-ca sit diné'e 192,273 682,161 
British & Foreign...... 419,456 116,632 
Contiectictt 2.:0066 cease 313,622 242,839 
Comtinental <i ..2.'...<. 629,755 523,254 
Equitable, Prov. ...... 62,724 51,156 
POGGIO: iccbwe cexdence 608,614 433,016 
PU cataccucccee scene 92,927 63,984 


Shipowner Is Liable 
For Damage To Cargo 


NO PERIL OF SEA IS FOUND 


Water Leaked Through Rivet Hole and 
Damaged Cargo of Chalk; Burden 
of Proof on Ship 





The owner of a cargo of chalk libeled 
the steamship “Leerdam” for damage by 
water on a voyage from Antwerp to New 
Orleans. The owner of the steamship 
appealed from the United States District 
Court, Eastern District of Louisiana, con- 
tending that the evidence shows that it 
exercised due diligence to make the ship 
seaworthy and that the damage was 
caused either by a latent defect of by 
a peril of the sea so that the owner 
would be exempt under a clause of the 
bill of lading pursuant to Section 3 of 
the Harter Act. On the first voyage of 
the “ILeerdam” some rivets were broken 
in a forward bulkhead and the surveyor 
stated in a general way that a thorough 
survey was made but failed to state what 
actually was done. On the second voy- 
age water leaked through a rivet hole 
into a hold, where the damaged cargo 
was stowed. No missing rivet was found 
and it is uncertain whether there ever 
was one in the hole. 

Upon this statement of facts Judge 
Bryan rendered the opinion of the court, 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 











WRITE FOR OUR AGENCY PROPOSITION 











denying the appeal (Walker, Bryan and 
Foster, Circuit Judges) as follows: 

“The burden of proving that due dili- 
gence has been used to make a vessel 
seaworthy is upon the ship owner. The 
Wilderoft, 201 U. S. 378. That burden 
is not sustained by evidence of a super- 
ficial inspection. The Southwark, 191 
U. S. 1; nor where the evidence is so 
indefinite that it is impossible to deter- 
mine that any real inspection was made. 
The evidence in this case is wholly un- 
satisfactory, and is consistent with the 
inference that no test whatever was 
made or undertaken. 

“Due diligence to make a vessel sea- 
worthy must in fact have been exercised. 
It is not sufficient for a ship owner to 
show that he had employed competent 
men to do the work, but he is held re- 
sponsible for the failure of the men he 
employs. 

“In the absence of evidence that due 
diligence was exercised by appellant or 
its agents, there is no means of deter- 
mining whether there was a defective 
rivet which was forced out or lost, or 
whether the rivet hole had been left open 
from the beginning. We do not think 
that the weather was shown to be rough 
enough to be considered a peril of the 
sea. It could well have been foreseen 
as one of the ordinary incidents of the 
voyage.” 





HAS RIGHT TO CHANGE NAME 





Attorney General of Illinois Rules That 
Company May Amend Original 
Articles of Corporation 
_ George Huskinson, superintendent of 
insurance of Illinois, has been advised 
by Attorney General Oscar Carlstrom of 
Illinois, that the Illinois Department may 
legally approve amendments in the 

charter of the Illinois Insurance Co. 

_Huskinson sought advice after the de- 
cision of the company to amend its origi- 
nal articles of association, permitting the 
name to be changed to the Perpetual 
Mutual Fire and its principal place of 
business to be changed from Decatur to 
Bloomington. 

In reviewing the statutes governing 

the situation, the attorney general said, 
“There appears to be no question about 
the legal right of said corporation to 
change its name and the location of its 
principal place of business.” 
_ It was stated that the purpose of the 
insurance company is “to make insur- 
ance upon property or any valuable in- 
terest therein against loss or damage. 





A NEW COMPULSORY COVERAGE 





Disability Insurance Bill for Fire Ap- 
paratus and Drivers Introduced at 
Trenton by Senator Forsyth 


The bill requiring all municipalities to 
insure their fire apparatus and drivers 
against liability for accidents, which has 
been introduced at Trenton by Senator 
Forsyth of Camden, has: brought pro- 
tests: from the various cities in New 
Jersey. 

The measure has been vigorously op- 
posed by the State League of Munici- 
palities, who in a statement issued last 
week stated that “compulsory insurance 
would be a tremendous burden on the 
larger municipalities without any corre- 
sponding benefit to the taxpayers, or any 
greater security to persons who may be 
injured by the fire apparatus. 

“The bill would seem to benefit no 
one except the insurance companies, and 
is opposed for that reason, as well as 
being an unwarranted legislative inter- 
ference in the details of local adminis- 
tration, and therefore contrary to the 
home rule principles.” 





SAILS FOR BRAZIL 


Hugo F. Sonar, marine manager of the 
American Foreign Insurance Association 
for Brazil, who has been visiting the 
home office in New York for the past 
two months, sailed Thursday, March 3, 
for Brazil on the S. S. “Santa Teresa.” 
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J. Ives Barton Gets 
Maryland N. Y. Post 


WAS DETROIT BRANCH MANAGER 


New Resident Vice-President Has 28 
Years Experience; H. B. Quinn His 
Successor in Detroit 





J. Ives Barton, who has been resident 
manager of the Maryland Casualty’s De- 
troit branch office, came on to New 
York this week and was definitely in- 
stalled yesterday as resident vice-presi- 
dent in charge of the New York branch 
office. His post in Detroit has been 
filled by Harry B. Quinn, formerly man- 
ager of the compensation and _ liability 
departments of the company’s Philadel- 
phia office. Assistant resident manager 














J. IVES BARTON 


of the Detroit branch is Henry D. Hart, 
formerly cashier and general assistant 
to Mr. Barton. 

Mr. Barton’s connection with the 
Maryand dates back to 1899 when he en- 
tered the office of T. T. Tongue & Co. 
in Baltimore, general agents of the com- 
pany. Shortly thereafter he entered the 
home office, working under J. G. Cloud, 
superintendent of agents. From there 
he went through various departments of 
the company until he was made a trav- 
elling payroll auditor. 

Mr. Barton was sent to Atlanta as 
resident payroll auditor in 1909. In 1913 
he went to Jacksonville as office manager 
for R. R. Rosborough, Maryland general 
agent. Besides his managerial duties for 
the general agent, he handled claim 
work. He was called to the resident 
managership of the Detroit office in 
April 1924. The company’s business has 
shown a splendid growth in Detroit un- 
der his management. Mr. Barton is 
married and has two boys. 

Harry B. Quinn, the new Detroit 
branch manager, is a pupil of John W. 
Donahue, resident vice-president of the 
Philadelphia office. His insurance ca- 


(Continued on page 35) 


Stock Casualty Agents 
Plan April Auto Drive 


TO BE IN 3 MID-WEST STATES 





Speeches Being Made This Month In 
Illinois, Indiana and Michigan; Six 
Ass’ns. Co-operating 





In order to cope with the evil of the 
uninsured motorist stock casualty com- 
panies- have designated April to be the 
occasion of a concerted and consecutive 
campaign for stock automobile insur- 
ance by agents in Indiana, [Illinois and 
Michigan. The slogan adopted for this 
widespread intensification of effort is: 
“April Is Automobile Insurance Month. 
Insure in April.” 

In addition to the stock casualty com- 
panies co-operating in this tremendous 


movement are the Insurance Advertising 
Conference, the Illinois Association of 
Insurance Agents, the Michigan Asso- 
ciation of Insurance Agents, the Indiana 
Association of Insurance Agents, the 
Casualty Field Club of Chicago. 

The underlying motives and causes 
leading to this drive on a scale hitherto 
not attempted may be summed up as 
follows: For his own protection no citi- 
zen should be driving an automobile 
without safe, sound liability insurance. 
Agents will be enabled to contribute 
mightily toward stemming the tide of 
compulsory automobile insurance whose 
prospective ill effects both to the public 
and the insurance business are well 
known. A necessity for the agents to 
appraise the insurance needs of a com- 
munity and supply them. The fact that 
the majority of cars are uninsured, con- 
sequently providing a vastly profitable 
field for the agents’ endeavors. 

Numerous meetings are to be held 
through Illinois, Michigan and Indiana 
during this month in order to prepare 
and stimulate the agents. These gather- 
ings are to be held under the auspices 
of the insurance agents association in 
the respective states and are to be re- 
gional in character. 

A partial list of speakers at the In- 
diana meetings will include Joseph W. 
Stickney, president of the Indiana Asso- 
ciation of Insurance Agents; George Ed- 
gar Turner, Henry Swift Ives, and A. L. 
Kirkpatrick, general counsel, vice-presi- 
dent and secretary, respectively, of the 
Casualty Information Clearing House. 

In Illinois, James Newburger, president 
of the Illinois Association of Insurance 
Agents, Shirley Moisant, secretary of 
the State Agents’ body, and Leo E. 
Thieman, of the Casualty Information 
Clearing House, will speak. John C. 
Lanphier, vice-president of the Insurance 
Federation of Illinois, will preside as 
chairman of the Springfield meeting. 

Illinois will have a total of fourteen 
such gatherings and in Indiana, six with 
three more to be arranged. It is prob- 
able that the number in Michigan will 
be at least fourteen or fifteen. 

To supplement the intensive solicita- 
tion by the agents a series of ads have 
been prepared and are to be submitted 
to the agents throughout Indiana, Illinois 
and Michigan for the purpose of co- 
operative advertising. 
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National Surety Gives 
A Day to N. E. Agents 


MEETING HELD IN NEW YORK 








E. A. Collins Presides; Messrs. St. John, 
Welton and Allan Are Banquet 
Speakers; Big Success 





From start to finish the big New Eng- 
land regional convention of the National 
Surety at the Hotel Astor, New York, 
on Tuesday was a complete success. 
Some of the agents who attended have 
represented the company for thirty 
years; others were youngsters getting 
their first experience as conventioneers. 

E. A. Collins, assistant superintendent 
of agents, presided at all the sessions and 
also was toastmaster at the evening ban- 
quet. He made a fine job of it. 

Both E. A. St. John, president, Na- 
tional Surety, and Spencer Welton, presi- 
dent, Y. Indemnity, were banquet 
speakers. Mr. St. John asked particu- 
larly that the agents get behind the com- 
pany’s drive to write $2,000,000 more 
business in 1927 than in 1926. 

Vice-President E. M. Allen, the other 
banquet speaker, highly praised the 
Baumes laws. He told how their en- 
forcement in the last six months of 1926 
had effected a 25% reduction in burg- 
lary and hold-up claims in New York. 
Such an encouraging result had prompt- 
ed the National Surety to make a nation- 
wide drive for the enactment of a similar 
law in other states. 

Such a bill has already been introduced 
in thirteen legislatures, due to the Na- 
tional Surety’s efforts, and Mr. Allan 
said that the response had been favor- 
able, especially in Massachusetts. 


The Morning Speakers 


After a word of welcome from Mr. 
Collins and a response by A. A. Lawson, 
of John C. Paige & Co., Boston, the 
morning session got into full swing with 
a talk by Lyle Sands, superintendent, 
bankers blanket bond department. “Most 
cases of ‘bank runs,’” said Mr. Sands, 
“can be traced back to underinsurance.” 
He pleaded for adequate coverage to pre- 
vent such catastrophes. 

In his opinion, agents should also ana- 
lyze the status of a bank before selling 
it a bankers’ blanket bond so as to es- 
tablish the amount of coverage required. 

Then Vice-President R. A. Alguire 
took the floor and he made some signifi- 


(Continued on page 35) 
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THE POSITION SECURING BUREAU 
206 Broadway— Room 312, 
Established 1922 


has experimented successfully with a plan 
whereby employers may review the quali- 
fications of our picked applicants for in- 
surance positions in the privacy of their 
own offices, selecting one or two people for 
final interviewing. 

We believe that this plan minimizes ef- 
fort in the selection of new employees to 
the finest point possible. Our files con- 
tain approximately 8,000 qualified insur- 
ance employees at salaries from $1,000 to 
$10,000 a year. 


If you are interested in this new service, 


call Mr. Stone or Mr. Johnson, at 
Cortland 7850. 




















LIVINGSTON ON AUTO FINANCE 





Says Surety Carriers Should Accept 
Only Those Finance Companies 
Having Responsible Clients 
E. D. Livingston, consulting surety 
specialist in New York, sounded a word 
of caution on automobile finance busi- 
ness this week when he gave the follow: 

ing opinion to one of his clients: 

“The surety company should consider 
the probable change in conditions which 
may effect the used car market, and to 
provide for such a contingency, only 
those finance companies should be ap- 
proved which require that a purchase 
should show some substantial evidence ol 
thrift and have some financial respons 
bility other than a small income. 

“I am told that many finance compa- 
nies look only to the machine for their 
security. This practice may be sound 80 
long as the repossessed cars may be sold 
in a favorable market assuring selling 
price sufficient to take care of unpaid 
balances, but changed conditions wil 
make such plan very unsound. 

“In any event the surety compafy 
should limit its guarantees to notes, the 
makers of which have something more 
substantial to make good a deficit than 
a small income.” 





RECOMMENDED FOR SECRETARY 

H. P. Stellwagen, secretary-treasurel, 
National Bureau of Casualty & Surety 
Underwriters, who has been temporaty 
secretary of the New York agency, com 
mittee of the Conference on Acquisitioa 


and Field Supervision Cost of Fidelity 
and Surety, has been recommended DY 
that body to be its permanent secretaly: 
In all probability the recommendatiol 
will be approved by the National Ageny 


Committee at its next meeting. 
—— 
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Reid Springs Four 
Surprise Promotions 


GLOBE’S NEW VICE-PRESIDENTS 





Messrs. Grahame, Spencer, Coar and 
Craig Hear the News at Farewell 
Lunch to J. L. Heather 





When President A. Duncan Reid of 
the Globe Indemnity called his depart- 
ment heads and executive officers to- 
gether last Thursday for a luncheon in 
honor of John L. Heather, retiring su- 
petintendent of agents, he sprung the 
unexpected news that four of his staff 
had been promoted to be vice-presidents. 
They are. Thomas J. Grahame, Kenneth 
Spencer, Moses A. Craig and George F. 
Coar. This announcement did not come 
until after those present had felicitated 
Mr. Heather for his long service with 
the company and presented him with a 
watch on behalf of the company and a 
silver tea and coffee service on behalf of 
his fellow associates. He leaves March 
15 to join Austin & Co. of Albany, gen- 
eral agents of the Globe Indemnity, and 
one of the leading up-state agencies. 


This week the four new vice-presidents 
were kept busy responding to letters and 
telephone calls of congratulations. Mr. 
Grahame, who has been resident vice- 
president in charge of the company’s 
New York office, started in August, 1902, 
asa clerk in the U. S. Fidelity & Guar- 
anty at $3 a week. He left this company 
in December, 1910, after getting a good 
background in the surety and casualty 
business, to join the Maryland Casualty 
as a special agent in its surety depart- 
ment. Less than a year later he jumped 
to the position of superintendent of 
agents country-wide. 


Prominent in N. Y. Casualty Affairs 


His career with the Globe Indemnity 
started in April, 1913, when President 
Reid made him superintendent of agents. 
He left the home office in 1918 to be- 
come the company’s metropolitan man- 
ager in New York which job he handled 
so capably that he was made resident 
vice-president in May, 1923. He was 


- elected a director of the Globe in 


Although the administration of the 
New York office keeps him on the jump, 
Mr. Grahame has found time to take a 
prominent part in both the casualty and 
surety acquisition cost conferences. 
Right now he is chairman of the New 
York agency committee, working out the 
details of the new surety rules. He is 
also a member of the New York com- 
mittee on casualty acquisition costs; 
chairman of the joint agency committee, 
and on the governing committee of the 
New York compensation and inspection 
tating board. 


Kenneth Spencer’s Career 


Vice-President Spencer, a native of 
Missouri and a University of Missouri 
man, spent three years as a reporter on 
t. Louis newspapers and says that it 
was the best training he could have had 
‘0 prepare him for business. His insur- 
ance career began when he joined the 
~cean Accident in 1911 as special agent 
n Illinois. In fact, he was hired for this 
os by Mr. Reid, who was then execu- 
Wi Superintendent of the company. 
hen Mr. Reid organized the Globe In- 
henty Mr. Spencer came along with 
‘m and was made special agent in 
Chicago, 
: His first promotion was to the position 
canoestant superintendent of the com- 
rs ba western department. Then in Oc- 
din’ 1915, when the Globe decided to 
mantle its western department, Mr. 
Sp vg came East and spent the winter 
cae Philadelphia and New York of- 
field To round out his knowledge of 
. the nitions Mr. Reid next sent him 
oul acific Coast where he was made 
po ay manager of the company’s de- 
a nt in February, 1916. He spent 
im rs in this capacity and then ac- 
yy bed an offer of the Norwich Union 
‘mnity, which had just been organ- 


ized, to become its Pacific Coast man- 


ger. 

In 1922 the Phoenix Indemnity was 
started and he became its Pacific Coast 
manager as well. March, 1925, found him 
back again with the Globe Indemnity as 
assistant secretary at the home office, 
which position he has held up to the 
time of his promotion. 

Coar Has Had 27 Years’ Experience 


It. was in October, 1900, that Vice- 
President Coar took his initial step into 
the insurance business as a policy clerk 
in the Pennsylvania Casualty. It is in- 
teresting to note that his first boss was 
F. H. Kingsbury, now vice-president and 
secretary of the Globe Indemnity, who 
was at that time secretary of the Penn- 
sylvania Casualty. 

Mr. Coar was soon transferred to the 
accounting department of the company 
and made such rapid progress in that 
line of work that he was given complete 
supervision over the company’s books 
some three years later. In 1905 he be- 
came its assistant secretary and in ad- 
dition to his supervision over the ac- 
counting department, also handled the 
commercial accident and liability depart- 
ments. Another step up the fine» came 
in August, 1910, when he was made sec- 
retary of the company, which position he 
occupied until the Pennsylvania Casualty 
went out of business. 

He joined the Globe Indemnity in 
July, 1912, as a liability underwriter. In 
1913 he was advanced to superintendent 
of its western department; then returned 
to the home office in 1916 to become 
superintendent of compensation and lia- 
bility. His next promotion came when 
he was elected assistant secretary in 1923 
with supervision over compensation, lia- 
bility, automobile and inspection depart- 
ments which lines he will continue to su- 
pervise in his new capacity. 

Craig Handles Surety Affairs 

Vice-President Craig’s first insurance 
job was as special agent for the Bankers 
Surety of Cleveland and when he left 
this company in 1912 he had risen to the 
rank of secretary. For the next eight 
years he managed the fidelity and sure- 
ty department of the London & Lanca- 
shire Indemnity. Then he was attracted 
to the Globe Indemnity and joined its 
ranks in 1920 as assistant manager of fi- 
delity and surety. In this post he made 
good to such an extent that President 
Reid gave him full supervision over this 
department the following year. 





“STONE PLAN” FAVORED 


Unless something unexpected happens 
New Hampshire will pass favorably on 
the “Stone Plan” for the regulation of 
automobile liability insurance. This bill 
has already been passed by that state’s 
house of representatives and is now in 
the judiciary committee of the senate 
where it is expected to be passed very 
soon. 





CAPITAL INCREASED TO $750,000 


Georgia Casualty stockholders ap- 
proved this week of the company’s rec- 
ommendation that the capital be in- 
creased from $500.000 to $750,000 and that 
$250,000 be added to the surplus. The 
charter of the company will also be 
amended so as to write personal acci- 
dent and health insurance and fidelity 
and surety bonds. 





W. G. FALCONER BACK AT DESK 


The many friends of W. G. Falconer, 
president, Phoenix Indemnity, were glad 
to hear that he was back at his desk 
this week after a long illness. Mr. Fal- 
coner’s first job upon his return was to 
preside at the company’s annual meet- 
ing. 


MAKE INDIANAPOLIS CHANGE 


John S. Hunt was made manager of 
the Commercial Casualty’s Indianapolis 
branch office this week, succeeding Hunt 
& Wever. Associated with him are M. 
H. Miller as assistant manager. Cal. Rob- 
erts, field supervisor and Clifford E. 
Wagoner, city manager. 





City Agent Applications 
Must Be In By Mar. 15 


BROKERS GET QUESTIONNAIRE 
They Must Come Within Its Provisions 
Before They Can Be Considered 
As City Agents 





Following the appointment of Colonel 
Francis R. Stoddard last week as arbi- 
trator in deciding who will qualify 
among the New York City brokers for 
the 36 city agents under the new surety 
rules, a questionnaire was sent out to all 
brokers which enumerates the require- 
ments necessary for qualification. Some 
of those who have been studying the 
questionnaire this week feel rather 
doubtful if as many as 36 brokers will 
be able to qualify under its provisions. 

The decision was made at the last New 
York agency committee meeting that ap- 
pointments as city agents must be filed 
on or before next Tuesday. The ques- 
tionnaire returns must also be filed di- 
rectly with Colonel Stoddard. No com- 
panies are now permitted to pay other 
than properly approved agents in excess 
of 20% commission on general business 
from the metropolitan territory and 10% 
on bankers blanket bonds. 

Ruling was made, however, that any 
city agent, so designated by the arbi- 
trator prior to July 1, may be allowed 
the full city agents’ rate of commission, 
30%, on any business effective between 
March 1 and the date of appointment 
by Colonel Stoddard. Right now all the 
fidelity and surety companies are bring- 
ing their houses to order, terminating 
contracts, recording their general, bor- 
ough and office agents and limiting their 
commissions to the rates prescribed in 
the rules. 

Provisions of the Questionnaire 

Before individuals, firms or corpora- 
tions may be given consideration for ap- 
proval as city agents they must come 
within the following designations and 
operate within the rules of the Confer- 
ence on Acquisition Cost of Fidelity and 
Surety Business: 

“They shall maintain and operate an 
independent office within Greater New 
York entirely separate from any fidelity 
and surety company subscribing to the 
acquisition cost rules and without any 
allowance or remuneration other than 
commissions as provided for thereby. 

“They shall not in addition thereto 
maintain an office outside of Greater 
New York unless they represent at such 
office a surety company as agent for the 
locality in which such office is located 
and such appointment must be duly reg- 
istered withthe National Agency Com- 
mittee, and in such event the business 
secured in that locality shall not be 
cleared through their office in Greater 
New York if the commission there be 
higher. 

“They shall file a pledge in such form 
as may be required agreeing not to re- 
ceive, solicit or pay any commission 
whatsoever on business emanating from 
or originating with any other broker or 
agent; except, however, they may be 
permitted to pay or divide commission 
with another agent or broker, but in 
such instance due notice thereof must be 
given the writing or originating com- 
pany by said agent and a total commis- 
sion not to exceed the brokerage rate 
applicable to such bond may be paid or 
allowed by the company. 

“They shall be substantially engaged 
in the development of fidelity and surety 
business and shall maintain within their 
offices, an organization which by experi- 
ence, by time of operation or by the 
personnel thereof shall be recognized by 
underwriters as specialists in the fidelity 
and surety field.” 


LAKE TO JOIN CENTURY 
Harry. F. Lake, assistant manager, 
surety department, Independent Indem- 
nity’s New York office, has resigned, ef- 
fective April 1, to join the Century In- 
demnity. 





C. H. BAINBRIDGE RESIGNS 





N. Y. Casualty Vice-President To Give 
Time To His General Agency; 
E. L. Hoen Promoted 

Several important changes were made 
in the executive personnel of the New 
York Casualty this week following its 
annual meeting. C. H. Bainbridge, who 
has been its vice-president for many 
years, has resigned effective April 1 to 
devote his entire time to his Brooklyn 
general agency, the C. H. Bainbridge 
Corporation. He will continue, however, 
as a member of the board of directors 
and the executive committee. 

Emil L. Hoen, who has been manager 
of the company’s surety department, was 
promoted to vice-president. F. E. Pohle, 
who was treasurer, has been elected sec- 
retary and treasurer. R. E. Robson, re- 
elected secretary, has been transferred to 
Newark, where he will have charge of 
the Newark branch office. All other of- 
ficers were re-elected, including Presi- 
dent J. Carroll French. 
general agency, the C. H. Bainbridge 
service to the company a testimonial 
dinner was given. in his honor Monday 


evening, attended by officers and depart- 
ment managers. 


N. E. Agents Meet 


(Continued from page 34) 
cant remarks on the insuring of money 
conveyed back and forth by armored 
cars. He also discussed safe deposit box, 
residence burglary, messenger and hold- 
up insurance. 

At this point a resolution expressing 
the sympathy of the convention to’ Vice- 
President John L. Mee was proposed by 
L. C. Tyler of Bangor, and seconded by 
Collins Graham of Boston. Mr. Mee 
has.been ill at his home all this week. 


Discuss New Mercantile Blanket Bond 

The afternoon session started off with 
a talk by Vice-President A. M. Clark on 
contract bonds. Mr. Clark is chairman 
of the board of underwriters of the com- 
pany. T. R. Covey, general agent for 
credit insurance in New England, fol- 
lowed him. Next came Harry T. Huff, 
superintendent, fidelity department at 
the home office, who gave a detailed de- 
scription of the new mercantile blanket 
bond. 

Those present were quite interested 
in Vice-President W. A. Thompson’s 
character study of contract bond pros- 
pects. He made a hit when he said that, 
based on the company’s underwriting ex- 
perience, the character of New England 
citizens was far above the character of 
any other group of states in the coun- 
try. 

Others who spoke were Assistant Sec- 
retary A. C. Millikan; Vice-President T. 
D. Brown; L. C. Tyler, Bangor, general 
agent; Collins Graham. of O’Brien, Rus- 
sell Co., of Boston; Charles McKee, of 
Concord, N. H., and H. E. Davis, Stark- 
weather & Shepley, of Providence, R. I. 


J. Ives Barton in N. Y. 


(Continued on Page 24) 

reer started in 1902 as office boy for Wm. 
C. O’Neill & Sons.. From there he went 
with the General Accident in 1904. In 
1910 he went with the American Bond- 
ing, remaining there until 1913 when he 
entered the Philadelphia office of the 
Maryland as manager of the burglary 
deaprtment. He was made manager of 
the compensation and liability depart- 
ments in 1916, holding that office until 
his appointment as resident manager of 
the Detroit office. Mr. Quinn is married 
and has two children. 

Henry D. Hart was made cashier in 
the Detroit office at the time of Mr. 
Barton’s appointment in 1924. He is a 
native of Norfolk, Virginia, and was en- 
gaged in the insurance business there 
before coming to Detroit. 
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N. Y. Casualty Club Pays 
Tribute To McLaughlin 


POLICE CHIEF GIVES GOOD TALK 





Praises Baumes Laws; Anticipates Even 
Greater Reduction in Burglary 
Losses; Barry in Fine Form 





Police Commissioner George V. Mc- 
Laughlin made such a fine impression 
last week at the first 1927 affair of the 
Casualty & Surety Club of New York 
that at the conclusion of his talk Edson 
S. Lott of the U. S. Casualty got to his 
feet and said: “We have just heard 
from the best police commissioner New 
York City has ever known. He works 
with resolution, courage and _ fairness.” 
Then everybody joined Mr. Lott in a 
rising vote of thanks. 

Commissioner McLaughlin has the 
gratitude of the casualty and surety ex- 
ecutives for his work in practically cut- 
ting burglary losses in two in New York. 
The loss ratio in burglary which was 
well on its way to reach an alarming 
figure a few months ago has been cut 
considerably due to the police depart- 
ment’s efforts in apprehending crooks. 

The dinner itself had plenty of high- 
spots, including J. J. Hanlon, a memory 
expert, who made a big hit by correctlv 
naming everyone in the room who raised 
his hand. James Victor Barrv, fourth 
vice-president, Metropolitan Life, was in 
his finest form as an after dinner speak- 


er. 
Frank J. O’Neill is the new president 
of the club. The attendance was large. 


McLaughlin Praises Miss Jane Hoey 

In his talk the police commissioner 
paid a high tribute to Miss Jane Hoev, 
sister of James J. Hoey. of Hoey & 
Ellison. It was his opinion that as a 
member of the state commission of cor- 
rection Miss Hoey will be able to render 
invaluable service. She was appointed 
in February. 

Referring to prisoners who have been 
released on parole, he said‘that 19% of 
them have been found delinquent. This 
led him into a discussion of the recent 
recommendations submitted by the 
Baumes Crime Commission to the New 
York legislature in which need is shown 
for the improvement of the parole sys- 
tem. 

Commissioner McLaughlin said the 
plan suggested by the Baumes Commis- 
sion was to parole first offenders and to 
have second, third and fourth offenders 
report monthly to the police. He added: 
“Of course, I don’t know whether that 
suggestion will be passed on, but if it is 
it will put a big burden on us.” 

Then he referred to the argument 
abroad that the police cannot be trusted 
with information abot paroled prison- 
ers. He ridiculed this idea. Repeating 
what he had said on a number of other 
occasions: “If you can trust your chil- 
dren to the police, why can’t you trust 
the criminals to us. We are not going 
to hound those on parole; we are going 
to be their friends.” 


Looks for Fewer Burglary Losses 


It was the commissioner’s opinion that 
burglary and robbery losses will be even 
further reduced. “We are not claiming 
all the credit in the good results so far,” 
he stated. “Co-operation has done it 
and the Baumes law has helped a lot, 
too.” 

Continuing he said: “I have been crit- 
icized by many on the stand I have taken 
on prison conditions. I believe that the 
conditions in our prisons should be such 
as to fully and properly safeguard the 
health of the prisoners. And if you are 
going to take care of their health, one 
of. the best ways to do it is to see that 
they get some good, hard work. Few 
of them when released will be given 
white collar jobs of responsibility. That’s 
why we’re teaching them some trade and 
preparing them physically for it.” 

In closing Commissioner McLaughlin 


referred to the Baumes statement that 
many cities were under-policed. As far 
as New York City was concerned he ex- 
pects by April 1 to have 1,000 new po- 
licemen on the streets. “That shows we 
recognize this situation,” he said. He 
has also said there should be an appro- 
priation to buy additional motor equip- 
ment. 





TRAVELERS APPOINTMENTS 


The Travelers made two casualty man- 
agerial appointments in February, being 
the assignment of R. B. Notestein to the 
Grand Rapids branch and that of E. H. 
Shook, transferred from Grand Rapids 
to the Dallas branch. 


DISTINGUISHED WAR VETERAN 





Luis Quevedo, Newcomer in Royal In- 
demnity, Holds Distinguished Serv- 
ice Cross for War Bravery 
One of the newcomers in the Royal 
Indemnity during the past few months 
is Luis Quevedo who is distinguished by 
the fact that he is the holder of the Dis- 
tinguished Service Cross, presented to 
him for extraordinary bravery during the 
war. Mr. Quevedo has been in insur- 
ance accountancy work since his dis- 
charge from the army, in which capacity 

he is serving the Royal Indemnity. 


—. 
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LOWDEN FOR PRESIDENT 





James R. Garrett, National Casualty, , 
Leader in Advocating Illinois 


Man‘s Candidacy 


James R. Garrett, manager of tlie Na. 
tional Casualty, is directing the campaign 


in this section of the country of 


former 


Governor Frank Lowden, of Illincis, for 
the presidential nomination at the Re. 


publican national convention. 


In an in. 


terview in the New York “Times” Sun. 
day he told of Mr. Lowden’s sirength 


and gave his opinion of the states which. 
He said 


could be carried for Lowden. 


that “Lowden for President” clubs wil 
be organized throughout the country. 





AMERICAN AGENCY BULLETIN February 25, 1927 





An Engaging Story 


Jones Agency Takes N. Y. In- 
demnity to Show Apprecia- 
tion of Cooperation 





An engaging story of appreciation 
of company cooperation is told by 
Past President Cliff C. Jones of the 
National Association, in a letter to 
Secretary Walter H. Bennett His 
agency. R. B. Jones & Sons, has 
represented the Ocean Accident & 
Guarantee Corporation for the past 
twenty-five years. Recently that 
company decided to restrict its 
writings in Missouri somewhat, ow- 
ing to the order of the State Super- 
intendent reducing compensation 
rates. Hence it was found necessary 
to take on another company 

Cliff Jones and another member 
of the firm, R. L. Stewart, came to 
New York to discuss the situation. 
They were fairly besiged for an in- 
terview by other companies which 
learned that there was an opening 
in the agency. But they were de- 
termined to make no arrangements 
whatever unti) they had a talk with 


their good friends, President Spen- 
cer Welton and Vice President E. 
M. Allen of the New York Indem- 
nity Company 
This is the view taken by the 

agency: Here is a company which 
has chosen for its president a man 
who has for some years shown his 
sincere interest in the welfare of 
the National Association In addi 
tion, it went into the ranks of the 
past presidents of the National As- 

sociation for a vice president. 

Therefore, on February 11, ar- 

‘rangements were concluded. The 
agency feels quite at home with its 
new company Cliff Jones believes 
that Chairman William B Joyce 
never did a smarter thing than when 
he took these two men into his fold. 
“The very fact,” he says. “that we 
sought that company, indicates that 
it is very close iadeed to the hearts 
of the members of the National As- 
sociation. Certain it is that we are 
going to give it a pirfitable volurme 
of business, if for no othe: reason 
than to justify the judgment of its 
chairman in cooperating with our 
organization.” 
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Burglary Experience 


Bad In Britain In 1926 


—_—— 


RESULTS IN “POST MAGAZINE” 





eneral Strike Helped Some Lines and 
Hurt Others; Workmen’s Compensa- 
tion Not a Worry 





A close-up of casualty conditions in 
reat Britain during 1926 is given in a 
february issue of the “Post Magazine” 
of London and it shows that while the 
overseas companies have their problems 
they are not the same as those on this 
kide of the water. Their biggest worry 
last year was, of course, the coal stop- 
page and the general strike which was 
reflected in the accident business, most 
notably in the workmen’s compensation 
department. On the other hand, this 
national misfortune helped other lines of 
insurance, so that on the whole, the re- 
sults showed nothing abnormal. 
Commenting on workmen’s compensa- 
tion, the “Post Magazine,” said: “This 
line continued a placid course, there be- 
ing no outstanding disaster during the 
year to make a heavy drain upon the 
resources.” The premium -income was 
higher than the previous year. 

Motor insurance received a big im- 
netus during the general strike. “During 
that trying period the offices were hard 
beset to cope with the inrush of applica- 
tions for riot and civil commotion pro- 
tection, particularly for vehicles used in 
the more disturbed areas. The call re- 
ceived a high-spirited response, and the 
losses were not more than normal in the 
ircumstances. 

“The motor car industry felt the full 
effect of the coal stoppage. The pur- 
hase of all types of motor vehicles on 
he deferred payment system again ex- 
ended in popularity. 

Personal Accident Experience 

As regards personal accident business, 
he article says: 

“There was no very striking fact to 


record of this business. The fact that 
all employees were obliged to become in- 
sured persons under the National Health 
Insurance Acts until their annual earn- 
ings reach a certain figure was probably 
beginning to have its effect, as many 
such persons decided to continue as vol- 
untary members on reaching the wage 
limit. There was, therefore, no great 
opportunity of growth, and no new 
schemes were brought forward.” 
Burglary Situation Difficult 

The burglary experience loomed up in 
Great Britain last year as a troublesome 
one. The “Post” writer says: “The 
year has proved a difficult one. Burglary 
experience has been no better than usu- 
al. Thieves have shown no lack of dar- 
ing, and losses through them have been 
enormous. 

“The silk and tobacco trades continued 
to suffer badly and boot dealers were 
not ignored, while losses at private resi- 
dences were constant and serious. Sev- 
eral losses, each amounting to well over 
a thousand pounds, have resulted from 
the visitation of “cat” burglars to Lon- 
don and provincial mansions. 

“There was one bright spot at the 
beginning of the year when the police 
succeeded in recovering the stock of a 
London costumier within a few hours of 
the robbery. The London suburban 
burglary problem, as it has been termed, 
still remained to be solved, and during 
the year two cases occurred of pneu- 
monia (one fatal) due to the shock of 
persons returning to ice-cold houses, the 
doors and windows of which had been 
left open by burglars. 

Bad Experience on Income Tax Col- 
lectors’ Bonds 


Touching on the fidelity guarantee ex- » 


perience for 1926, the “Post Magazine” 
says: “The most unsatisfactory feature 


of the year was the bad experience of 


income tax collectors’ bonds, showing 
that the ruling rate for this business was 
hopelessly inadequate. The comptroller 
and auditor-general, in his report, called 
attention to losses due to embezzlement 


CELEBRATES 29TH BIRTHDAY 





Maryland Casualty Employes Join In 
Anniversary Exercises; Service Pins 


Awarded by President Burns 


March first was the twenty-ninth birth- 
day of the Maryland Casualty and it 
was celebrated appropriately at the home 
office in Baltimore. 

A luncheon was served in the cafe- 
teria of the club house to the home 
office employees. This was followed by 
the presentation of service pins in the 
auditorium by President F. Highlands 
Burns, after which came “movies” and 
dancing. The Maryland Casualty wo- 
men’s chorus sang at the auditorium ex- 
ercises. 

The council club of the company, com- 
posed of the members of its home office 
council, met at their annual banquet in 
the evening. After the repast, instruc- 
tive and humorous exercises were en- 
gaged in. 





RULES ON ACCIDENT 


The Pennsylvania Workmen’s Com- 
pensation Board decided recently that 
where an employe violates the provision 
of the mining law he is guilty of a mis- 
demeanor and when injury or death re- 
sults from such violation no right to re- 
cover compensation exists. 

This opinion was delivered in the case 
of Vincent Radici vs. the Hudson Coal 
Company, who claimed compensation for 
the death of his son, Eugene, an em- 
ploye of the defendant company. 








by collectors and stated that though the 
pre-war practice in regard to inspection 
had been resumed in 1921, the number 
of defalcations continued to increase. “Tt 
became evident that improvement in the 
svstem of control was desirable, and, fol- 
lowing a special inquiry instituted by the 
board of inland revenue, certain changes 
had been instituted. It would look as if 
the tightening up were accountable for 
many of the claims.” 


COMBATING ACCIDENTS 





New York Industrial Survey Praises 
Good Prevention Work Being 
Done by Carriers 
Praise for the accident prevention 
work being done by stock, mutuals and 
the state insurance fund was contained 
in a report of the New York Siate In- 
dustrial Survey Commission presented to 
legislature recently. The commission 
said: “In considering the cost of com- 
pensation insurance, we must not over- 
look the fact that both stock and mu- 
tual companies, as well as the state in- 


surance fund, render important service 
by way of accident prevention and in the 
procurement of expert medical service 
for workmen when they are injured. 

“By the merit rating plan and the ex- 
perience rating plan adopted bv the 
Compensation Inspection Rating Board, 
a tremendous incentive is offered to em- 
ployers to so arrange and operate their 
business and to so safeguard their ma- 
chinery as to reduce the number of ac- 
cidents and to minimize their severity 
when they do occur. 

“A continuous battle is going on for 
the elimination of the preventable acci- 
dent and for the reduction of serious loss 
after accidents have occurred. This work 
is directed along most humane lines and 
for the ultimate good of employes and 
it is highly to be commended.” 





$5 /$10,000 AUTO LIMITS PASSE 


In a communication to producers last 
week relative to the new automobile 
rates. Vice-President T. L. Purdum of 
the New Amsterdam Casualty in New 
York said: “The time when automobile 
liaiblity policy basic limits of $5,000/ 
$10,000 may have been adequate has 
long since passed. Such limits are prac- 
tically speaking ‘half-insurance,’” In his 
opinion it may prove costly for the pro- 
ducer to sell such limited amounts. 











Government Bonds 
State, County and Municipal Bonds 


Railroad Bonds 


Public Utility Bonds 


Miscellaneous Bonds 


Bank Stocks 


ASSETS 

$1,655,063.50 
2,707,821.26 
1,623,525.00 








1,813,070.00 
1,197,950.00 
1,250,930.00 











Railroad and Public Utility Stocks 
Unpaid Premiums, not Overdue 
Real Estate Mortgages 
Cash in Office and Banks 


Accrued Interest 


Other Assets 


673,650.00 
1,267,674.40 
12,333.34 
1,004,894.02 
125,947.02 
7,687.94 











ADMITTED ASSETS 


Automobile Liability, Automobile and Teams Property Damage, Collision, Public Liability, Golfer’s Liability, 
Elevator, Accident, Health, Burglary, Theft, Messenger Hold-Up, Robbery and Plate Glass Insurance. 


New York Office 
Wallace J. Falvey, Vice-Pres. 
140 William St. 








PE PASE ETE $13,340,546.48 


/ISSACHUSETTS 


Nineteenth Annual Statement — Dec. 31, 1926 


(per report filed with Massachusetts Insurance Dept.) 


Paid-Up Cash Capital . . . $3,000,000 


T. J. FALVEY, President 


LIABILITIES 


Premium Reserve 





Reserve for Claims 





Reserve for Accrued Taxes 
Reserve for Commissions .......... 
Special Voluntary Reserve .. 
Reserve for Reinsurance .......... 
Reserve for Other Liabilities 


Total Liabilities, Except Capital................. 


Surplus over Capital, 
Reserves and all 

Liabilities 

Cash Capital 


ld 





BONDING” INSURANCE COMPANY 


OFFICE, BOSTON, MASSACHUSETTS 


$3,207,917.76 
3,006,381.71 
206,233.59 
299,481.27 
100,000.00 
37,696.72 
25.22.28 





OSD) iE $3,457,712.66 
3,000,000.00 





Surplus to Policyh s 
TOTAL 


$6,882,833.82 







$6,457,712.66 





$13,340,546.48 





The Company Operates Throughout the United States, issuing: 
FIDELITY AND SURETY BONDS 


Brooklyn Office 
E. T. Warner, Res. Mgr. 
44 Court St. 


John Giblon, Gen. Agent 
608 Fireman’s Bldg. 
Newark, N. J. 
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Deming’s Refutation of 
Builders’ Resolution 
On Surety Bonding 


SCORES ALL ITS PROVISIONS 





Tells National Association of Builders’ 
Exchange How the Carriers Regard 
The Irresponsible Contractors 





Richard Deming, vice-president, Amer- 
ican Surety, came out strong in de- 
fense of the surety companies in their 
handling of contract bonding when he 
addressed National Association of Build- 
ers’ Exchange at Washington, D. C.,, a 
few weeks ago. Mr. Deming had been 
given a copy of a resolution which this 
association had adopted a year ago in 
which they resolved that the board of 
control take into serious consideration the 
whole subject of surety bonds and pre- 
miums thereon with a view to corrécting 
the above ‘evil. That he did not agree 
with its provisions is emphatically indi- 
cated by his comments which follow in 
part: 

The first paragraph of the resolution 
said: “Whereas, the conditions in re- 
gard to surety bonds are at the present 
time unsatisfactory, in that no discrimi- 
nation is made in the rates upon such 
bonds between a solvent contractor of 
ample means and a contractor of no cap- 
ital and uncertain financial risk.” 

Mr. response was: “Rates 
must be uniform for the same class of 
bonds. The anti-discrimination laws of 
the various states“prevent anything else. 
It must be remembered that surety com- 
panies are subject to very drastic stat- 
utes and regulations, and may not act 
with the same freedom as those engaged 
in the construction business, or in. mer- 
cantile lines. But even if this were not 
so, it is a mistaken idea that premium 
rates might vary according to the finan- 
cial responsibility alone of the applicant 
for a bond. 

Against Discrimination 

“Is a contractor of limited means not 
entitled to the same rate for a bond in 
connection with work within his class 
as a stronger contractor is entitled to 
in connection with a large undertaking? 
The financial responsibility of every con- 
tractor varies materially for better or 
worse as each new enterprise is com- 
pleted. If premium rates were to vary 
according to financial responsibility, they 
should also vary as the sizes of con- 
tracts increase or decrease for the same 
contractor. 

“A ‘contractor of no capital and un- 
certain financial risk’ should not be 
bonded at all. It would be folly for 
surety companies to bond such a man 
simply because they could get a rate of 
premium even higher than they are now 
charging. Good underwriters reject such 
applications altogether.” 

Premium Rates Standardized 

Paragraph two of the resolution read: 
“Whereas, such a condition greatly in- 
creases the rate. of premium which 
should be paid by a solvent contractor 
possessing sufficient capital.” 

Mr. Deming said that in his opinion 
this was wholly untrue. He followed up 
this opinion by saying: “Since 1917, or 
covering a period of about ten years, 
there has been no increase of contract 
bond premiums, and there have been 
some reductions. The increase prior to 
1917 was due partially to a change which 
standardized premiums on a basis of 
twenty-four months instead of twelve 
months, and was primarily due to the 
continual broadening and increasing of 
the coverage, or liability, of the surety 
on the contractor’s bond. 

“Generally speaking, construction con- 
tract bonds began as a mere indemnity 


Deming’s 


to the owner, without any protection to 
materialmen or laborers at all. During 
the ten years preceding 1917 legislation 
in. nearly all the states increased the lia- 
bility so as to make the surety guaran- 
tee payment of bills for labor and mate- 
rials on all public work; and today in a 
great many states this extends to private 
work as well, without the necessity of 
complying with the lien laws.” 

Loose Bidding Not Alone Confined 

To Irresponsible Contractors 

Likewise Mr. Deming disagreed with 
paragraph three which said: “Whereas, 
this condition encourages the disturb- 
ance of sound conditions in the building 
industry by bringing into competition 
ignorant and irresponsible bidders.” 

He refuted it by saying: “The build- 
ing industry is in better shape now and 
failures are less frequent than at any 
other time during the past ten years. 
There is still, however, a good deal of 
bad and loose bidding, but this is not 
confined to new, ignorant and irrespon- 
sible bidders. One has only to examine 
the list of bids for most any important 
piece of work, where old and presumably 
experienced and responsible contractors 
submit tenders, to satisfy himself as to 
this.” 

Urging his listeners to give closer 
study to the definition of a “irresponsible 
contractor,” he stated: “I should be 
obliged if someone would define for me 
just what an ‘irresponsible contractor’ is, 
and how he may be generally or conclu- 
sively singled out from the list of con- 
tractors doing business in this country 
before he ‘goes to the wall.’ Is he the 
one who submits the lowest. bid? 

“Strange, isn’t it, that some of the 
complainants can take a contract at a 
price from 20% to 25% below the bids 


of other responsible bidders, and com-- 


plain that their competitors doing this 
same thing are irresponsible, without any 
thought that this same line of reasoning 
puts them also in that class? I do not 
believe you may properly reason that a 
low bidder is of necessity an irresponsi- 
ble one, but that is the general complaint 
of the higher bidders. 


Spotting the Irresponsible Contractor 


“I would not have you think that I do 
not believe there is such a thing as an 
irresponsible contractor. There are such, 
of course, and surety underwriters have 
to do their best to eliminate them. It 
would be idle to deny that underwriters 
sometimes authorize bonds for contrac- 
tors who afterwards prove to be thor- 
oughly irresponsible and unworthy of 
suretyship, but the practical question is 
whether or not this happens in too large 
a proportion of cases; and it is my opin- 
ion that the modern experienced under- 
writer has found a way to discover most 
of such irresponsible contractors, as the 
surety experience tables easily demon- 
strate.” 

The thought contained in paragraph 
four of-the association’s resolution was: 
“Whereas, this condition encourages the 
organization of wildcat: Surety companies 
of insufficient financial means.” Mr. 
Deming had a lot to say in response to 
this, his invitation to the builders being 
that they consult the laws of the vari- 
ous states and find out just what has 
to be done to organize a company and 
what capital and surplus are required in 
any particular state. 

Why “Wildcat” Companies Can’t 
Operate 

He said: “In only three states may 
the capital be less than $100,000, and in 
the majority of the states it must be at 
least $250,000 or more, and as high in 
one instance as $1,000,000. In addition, 
every company must, of course, possess 
a surplus, the minimum of which varies 
in those states which specify any amount 
of surplus from $50,000 to $250,000; but 
in Kentucky, where the minimum capital 
requirement is $50,000, a company organ- 
ized in that state must, notwithstanding 
the small capital requirement, deposit 
securities with the insurance department 
or other ‘state authority, to the value of 
$200,000, before it can receive its license 
to do business.” 


APPOINT BAIR & McCLOSKEY 





Pittsburgh Agency Made General Agents 
of Great American Indemnity; Also 
Represent Parent Company 


Vice-President Elmer E. Johnson, Jr., 
of the Great American Indemnity, made 
known last week the appointment of 
Bair & McCloskey as general agents at 
Pittsburgh, Pa. 

The agency was originally organized at 
Greenburg, Pa., in 1883 by Freeman C. 
Gay and Edward H. Bair. In 1891, Win- 
field S. Lane joined the firm, and the 
name became Gay, Bair & Lane. Mr. 
Lane died in 1900, and the office con- 
tinued as Bair & Lane until 1925, when 
the business was transferred by con- 
tract of sale to Kenneth H. Bair, son of 
the founder, and A. E. McCloskey, who 
are now in control. 

During the war Mr. Bair served in the 
aviation service of the A. E. F, and 
upon his return became associated with 
the agency of which he is now part 
owner. He is a former president of the 
Pennsylvania Association of Insurance 
Agents and enjoys a wide aquaintance 
among insurance men. Mr. McCloskey 
first became associated with the agency 
in 1915 when the workmen’s compensa- 
tion law was enacted in Pennsylvania. 
He ranks among the leading casualty 
producers of his section of the country. 

The agency has represented the Great 
American Insurance Company (for fire) 
since 1891, and the arrangement just 
effected gives it complete representation 
of the two Great American companies. 





FAVORS MUNICIPAL LIABILITY 





New Jersey Mayor Says Municipalities 
Should Pay Own Liability Claims; 
Need Not Carry Liability Coverage 
The legislative committee of the State 


League of Municipalities of New Jersey ~ 


has received a communication from 
Mayor Kenah of Elizabeth, endorsing 
the legislation at Trenton, permitting 
municipalities to pay claims for liability 
instead of taking out liability insurance. 

The bill is known as Senate Bill No. 
172 and was introduced by Senator Wil- 
liams of Passaic County. Its enactment 
is favored by the league’s legislative 
committee, who have stated that some 
cities find it cheaper to pay claims than 
premiums. The committee expresses its 
belief that the interests of the public 
and taxpayers are as well protected in 
this manner. 

Elizabeth has been called upon to pay 
few liability claims, the mayor declared, 
and its experience indicates that this is 
less expensive than carrying insurance. 
He also added that the city government 
will make known its attitude after the bill 
has been given proper consideration. 





DEPARTMENTS CONSOLIDATE 


The Standard Accident has consoli- 
dated its burglary department with the 
plate glass and group department, this 
change taking place following the resig- 
nation of G. S. Hildebrandt as burglary 
superintendent. 

J. W. McLean is superintendent of the 
new burglary and plate glass department 
with Earl Fraidenburgh as assistant su- 
perintendent. 








He concluded by saying: 

“In. addition to the capital require- 
ments in the various states, special de- 
posits are required in a large number 
of them to be deposited with the insur- 
ance department or proper state officer 
by a company organized in another state, 
desiring to do business therein. 

“These conditions would make it nec- 
essary for any ‘wildcat company,’ desir- 
ing to do business outside of the single 
state in which it was incorporated, to 
make special deposits in various states 
of nearly $1,000,000. Furthermore, under 
federal and state regulations no com- 
pany may carry a liability on one bond 
exceeding 10% of its capital and admit- 
ted surplus, so that any company of ‘in- 
sufficient capital’ would hardly be a dis- 
turbing element in the field of contract 
suretyship.” 
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SUIT AGAINST STANDARD Se 





Virginia Finance Company Sa 

A. & H. Business Was Transferred” 

Without Protecting Commissions 

The Standard Accident is defendant; 
a suit in equity filed by the Southe 
Finance Co. of Bristol, Va., in the Cor 
poration court of that city, asking {y 
an accounting and judgment for item 
against the insurance company Approx, 
imating $55,000. 

The declaration alleges that the de 
fendant employed the Southern Finaned 
Co. in 1915 to obtain franchises from rail 
roads in the southeast to write healt 
and accident cover for their employe 
It is claimed that the business develope 
by co-operation of the parties to the cop 
tract has grown from a nominal begin: 
ning to a point where the premiun 
amount to more than $100,000 annualf 
_ The bill sets out that the Standard Ac 
cident transferred the railroad fran. 
chises, _business and agency working 
forces in May, 1926, to the Provider 
Life & Accident of Chattanooga withon 
protecting the complainant in its com 
missions On premiums and renewals, 





ADMITTED TO VIRGINIA 

The Century Indemnity. was admitted 

to Virginia this week. G. Gorden Long 

state agent of the Aetna Fire, will ten- 

porarily act in the same capacity fx 
the Century. 





Big Bill 

(Continued from Page 15) 
room in Philadelphia, handed his card to 
the clerk, and saying, “I’m Mr. Curtis 
Please send to my house a Pierce-Arroy 
car,” walked out, leaving the let 
in something of a daze. Now, here és 
the most interesting part of the stoy 
from a sales standpoint: There was: 
conference in-the Pierce-Arrow store # 
a result of which a representative wa 
sent out to find Mr. Curtis’ head chau 
feur. From him information was o- 
tained about the Curtis automobik 
whims, fancies and predilections; and the 
car which the publisher had in mial 
Was sent up. 
_ On another occasion Mr. Curtis walkel 
into a rug store, said he wanted mg 
for his yacht, gave its name, size speci: 
cations of the rugs; and departed with 
out examining any of the stock. Ups 
this occasion the rug people visited the 
yacht and decided to give the publisher 
his choice of three different sets of pat 
terns. These were taken to the boat 
and installed layer over layer. 

The publisher came later and made his 
choice. 

Once an insurance executive called 
upon Mr. Curtis on board this samt 
yacht and found him in conference wit 
some of the leading advertising men 0 
the country. It developed that “Tit 
Country Gentleman” had decided ‘o takt 
on some additional advertising. TM 
space buyers were invited in yacht pa 
ties and Mr. Curtis or his people sil 
$1,500,000 of this advertising in a coufl 
of weeks or so. ; 

All of which leads up to the questi! 
why newspaper publishers are so addit’ 
ed to yachting. In the case of Jam*s 
Gordon Bennett of the old “New Yot 
Herald,” he was never happy for |oté 
ii any one place and if en route © 
Vladivostok he might decide that ! 
really wanted to go to Java; and tl 
could not be arranged if traveling ® 
somebody else’s boat. With Joseph Py 
litzer of the New York “World,” he hi 
a horror of noise and wanted to be a 
of that irritation. He was also blind 
on his yacht was able to have « fleet? 
secretaries with him who could keep 
in touch with the latest book, play, pe 
political maneuver, war or other S 
heaval. Scripps of the United I’ress als 
didn’t want to be bothered with lat 
lovers. .. am 

I don’t know why Mr. Curtis oe 
yachtsman, but from the anecdote I ha’ 
told he probably can run an office 
ship as well as on shore. 
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_ REINSURANCE CORPORATION 
ealth 
o Home Office 
begin. ~ 
ni : 80 John Street, New York 
“ins 
vide 
ith STATEMENT OF CONDITION 
- December 31, 1926 
aid 
i : 
ty fr ASSETS LIABILITIES 
Bonds and Stocks Reserves for Losses and Loss 
U. S. Government _________- $1,130,581.00 ee ee $4,711,533.55 
State, County and Municipal 916,890.00 | Unearned Premium Reserve 2,597,401.65 
RARE Tiersen etme 2,219,460.00 Reserve for Commissions, 
Public Utilities_..._______.. 2,.735,730.00 Taxes and other Liabilities 417,997.17 
Miscellaneous _.........__. 350,107.02 Contingent Reserve -------- 300,000.00 
Capital Stock_. 1,469,550.00 _, 
: A ee $7,352,768.02 Surplus ____--- 1,088,490.64 
Real Estate Mortgages--__-__- 218,000.00 Surplus to Treatyholders._.. 2,558,040.64 
Collateral Loans ___-__----- 1,000,000.00 
Cash in Banks & Office_---_-- 831,702.06 
Prems. in course of collection 
(not over 90 days) -__.----- 1,046,129.26 
bls Accrued Interest on Bonds- - 89,244.07 
i= Other Admitted Assets------ 47,129.60 
ade his 
- TOTALADMITTED ASSETS $10,584,973.01 . TOTAL LIABILITIES- ----- $10,584,973.01 
ce vil 
th Dec. 31, 1925 Dec. 31, 1926 Gain 
J i ADMITTED ASSETS ...-.-.-..---:- $6,547,829.75 $10,584,973.01 $4,037,143.26 
le NET WRITTEN PREMIUMS..------ 3,161,509.66 5,168,553.06 2,007,043.40 
ee (12 Months) 7 
hee LOSS AND PREMIUM RESERVES  4,549,416.01 7,308,935.20 2,759,519.19 
For long 
at CASUALTY AND SURETY TREATY REINSURANCES 
sling 
"fe , EXCESS AND CATASTROPHE 
er J. G. WHITE 
eo Chairman of the Board 
ssa E. H BOLES | C. M. HANSEN 
th lant: President. Vice Pres.-General Manager. 
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Central Bureau’s Plan 
For Handling Renewals 


BECOMES EFFECTIVE JUNE 1 





Change in Date Necessary Because of 
Large Amount of Work Entailed 
In Distributing Forms 





the handling 
renewal policies under the 
earned 


A definite for 
of casualty 
central bureau plan for clearing 
premiums under “not taken” 
ed policies and binders was adopted this 
week with the approval of Superintend- 
ent of Insurance Beha. In announcing 
this program A. W. Whitney, 
Central Bureau, said that because of the 
amount of work involved in distributing 

a forms to the companies and to more than 

York State, it 

would be physically impossible to put it 


into effect prior to June 1. y 
He added: “Most companies. will 
probably undertake to get out their re- 


program 


and cancell- 


manager, 


35,000 producers in New 


newal lists about sixty days before ex- 

piration so that there will be ample op- 

portunity for the proper return of lists 

and the subsequent issuance of policies.” 
The Program In Detail 

The plan involves the use of renewal 
or expiration lists which are to be sent 
by the companies to producers within a 
reasonable time prior to the expiration 
of the policies affected. These lists will 
show -for each renewal risk the policy 
number, name of assured and kind of 
insurance. There will be a blank column 
on the form wherein the producer will 
designate those policies which he does 
not wish renewed and those which should 
be changed on renewal. Naturally where 
the changes are considerable, a memor- 
andum or letter could be attached by 
the producer to the expiration list setting 
forth the revised information upon which 
renewals are to be issued. 

On the front side of these expiration 
lists and near the top of the form, the 
following wording will appear: “The 
producer shall indicate hereon those pol- 
icies he desires renewed and shall sign 
and return this list to the company, 
whereupon the company will issue the 
policies ordered in accordance with the 
conditions set forth on the other side 
of this sheet.” 

On the other side of the form the 
conditions will be set forth as follows: 
“In consideration of the issuance by the 
company of the policies ordered and their 
acceptance by- the producer who submits 
the insurance order on the other side 
hereof, the producer agrees that he will 
be responsible for the payment of the 
earned premium from the respective ef- 
fective dates of said policies, 

unless 

“(a) An insurance order signed by an 
assured or accompanied by written au- 
thority from an assured shall be ob- 
tained on a policy, 

or unless 

“(b) A policy or a binder issued in 
place thereof is returned Not Taken or 
Cancelled within ten days of the effec- 
tive date of the insurance 

or unless 

“(c) An assured shall be adjudged a 
bankrupt or be placed in the hands of a 
receiver after the date upon which a 
policy or binder takes effect 

or unless 
“(d) An assured has indicated accept- 
ance of the insurance by written ac- 
knowledgment thereof or by payment of 
the initial premium, or by making a 
loss claim thereunder.” 
Will Relieve Carriers and Producers of 


or 


In explanation Mr. Whitney said: 
“You will observe from the foregoing 
that the expiration list will serve as 
a blanket order whereby the producer 
definitely orders his renewals of the 
company and whereby he indicates his 
subscription to the rules and procedure 
of the Central Bureau in connection with 




































such policies by signing his name at the 
bottom of the front side of the expira- 
tion list. 

“It is expected that this program will 
relieve both companies and producers of 
a great deal of work which is really not 
essential to the application of the rules 
on renewal business. At the same time, 
however, the producer by signing the 
expiration list definitely accepts the con- 
ditions upon which insurance is to be 
ordered. 

“So far as contract agents are con- 
cerned, the addendum to the agency con- 





CASH CAPITAL 
$2,500,000.00 


UNION INDEMNITY 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, 
Workmen’s Compensation Insurance 


Executive 
Union Indemnity Bidg. 
New Orleans 


COMPANY 
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Offices: Eastern Department: 
100 Maiden Lane 


New York 





tract set forth in bulletin No. 8 takes 


winter 





care of renewal business as well as new 
business. However, the companies may 
as a matter of service, nevertheless, send 
these expiration lists to contract agents. 

“The Central Bureau will prepare a 
uniform expiration list, for use by all 
member companies and will be glad to 
imprint these forms for those companies 
that desire us to do so. 

“As soon as possible a bulletin ex- 
plaining the renewal program in detail 
will be prepared and distributed to all 
brokers and agents throughout New 
York State. This will entail some ex- 
pense, but it is felt that it is absolutely 
essential to educate the field forces on 
the fundamentals of the Central Bureau 


W. E. Small, President 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 
Georgia 
Casualty Company 


AN AMERICAN COMPANY 


—e 


E. P. Amerine, Vice President 
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plan.” 





ZINC POISONING AMENDMENT 
Seabury C. Mastick, 


AGENT’S LICENSE REVOKED 

The license of Daniel Meyers, bail 
bond agent for the Equitable Surety in 
New York, was revoked this week by 
Superintendent of Insurance Beha. It 
was charged that Mr. Meyers made a 
material misstatement in his application 
for a license in that he failed to state 
that he had been convicted four times. 


ing or metal chills. 








JOINS NAT’L UNION 
45 AUTO BILLS IN N. J. 
Forty-five bills affecting automobiles 
are now pending in the New Jersey leg- 
islature. It is not believed that the one 
about compulsory automobile insurance 
has any show of passing. 


ager of 


ment of the company’s 


neapolis and St. Paul, Minnesota. 


introduced last 
week in the New York Senate, and Milan 
E. Goodrich in the New York Assembly 
a bill amending subdivision 2, section 3, 
workmen’s compensation law, relative to 
occupational disease from zinc poison- 


INDEMNITY 


The National Union Indemnity has ap- 
pointed Wm. C. Cullen as assistant man- 
its northwestern service office 
in charge of underwriting and develop- 
business in Min- 





Satisfactory 
Service 


TO 
AGENT AND 
ASSURED ALIKE 


it 46. an teat 
achieved by the men 
who direct the destinies 
of this institution —~ 





One of the Oldest and one of the Largest 
Casualty and Bonding Companies of America 











CONSISTENCE PLEA 





Henry Swift Ives Says American Bui 
ness Men May Find Approval of 
Social Tendencies Boomerang 

A plea for all American business met 
including those engaged in insurance, 
fight off all socialistic tendencics towatl 
government operation of industry wa 
made by Henry Swift Ives, vice-presidet 
of the Casualty Information Clearing 
House, Chicago, writing in the Februa 
issue of the “Clevelander.” 

Mr. Ives speaks of the present cry f 
government operation being raised } 
men who would strongly protest the go! 
ernment operation of their own busine 
The American business man, he 39 
must be consistent in his belicfs. 

“Speaking as an insurance man,” 
writes: “I actually know of insurant 
men who have supported governmel 
ownership schemes, but I have ned 
known of an insurance man who att 
cated the socialization of his own bus 
ness. 

“There are many men who are logic 
about these matters, but too many # 
not. The easiest way to fight gover 
ment aggression is to unite prope 
owners against it. Socialism can sl 
ceed only when those who would sufi 
most from it are lured into suppotlil 
some phase of the general program! 
confiscation and repression without fal 
understanding what it is all about’ 


surance 
uniforn 
tive Of 
Confers 
ficial pr 
Roun 
esirabi 
age—fo 
duratio 
of co-ir 
FL 
presidit 
Line [ 
Gustaf 
Cartinh 
McQua 
Co 






























gressm; 


v 


Repo 
Teport 


















Courses 
Manual 


























Conn. héstatianen Would Allow Mutu 

Compensation Ass’ns. To Be Fort 

An amendment was proposed to! 
Connecticut workmen’s  conipens@ 
act last week by Howell Cheney, ' 
South Manchester, before a /icaring! 
the general assembly’s insurance 
mittee which, if passed, would pet 
manufacturers in various lines of int 
try to organize a mutual ass: vciation 
insure their own liability. The actidl 
secure this amendment was interpr 
as evidence of intention to organize ™ 
an association. 

Action on Mr. Cheney’s amend 
was deferred in order to give it furl 
study and discussion. It wil! come’ 
at the next session of the insuram 
committee. 
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GETS CONTINENTAL CASUAL 


George Leiste, Inc., who 1 presets 
number of substantial companies a 
located in the uptown New York set 
has been made suburban gener 
for the Continental Casualty in ca 
and surety lines outside of Greater 
York, 
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Headliners to Talk 
® At A. & H. Conference 


OMPLETE PROGRAM RELEASED 








‘9 Give Plenty of Time to Round Table 
Discussion; Live Topics to Interest 
Big Crowd Expected 


we 





The Palmer House, Chicago, will be 
| he rendezvous of the country’s leading 
accident and health men on Tuesday and 
Wednesday of next week when the mid- 
— Winter meeting of the Health & Accident 
——BBEinderwriters’ Conference gets into full 
nt swing. Round table discussions will oc- 
cupy a large part of this convention 
which promises to be well attended. 
Headliners will talk at every session. 
With President W. T. Grant in the 
chair, the address of welcome Tuesday 
morning will be made by C. M. Cart- 
wright, editor, National Underwriter, fol- 


ge lowed by a response from E. J. Faulk- 
ner, president, Woodmen Accident. The 
a first speaker is W. F. Vivian, director of 


public relations, Middle West Utilities 
Co. of Chicago, whose subject is “Suc- 
cess Through Service.” Then will come 
the reports of the various committees. 
Tuesday P. M., March 15 


Address, “Some Accident and Health Prob- 
lems.” John E, Ahern, secretary, Travelers In- 
surance Co.; Report of special committee on 
uiform phraseology, C. O. Pauley; the Execu- 
CSS MelmMtive Offices, H. R. Gordon, executive secretary; 
i Conference Manual Rates, F. C. Crittenden, of- 
ance, (RM cial printer of the conference manual. 
> towarl Round table discussion: ‘Waiting Persons’— 
desirability of waiting periods for health cover- 
try WaHRare—for accident coverage—frequency of short 
resident duration claims—the agent’s attitude—the idea 
t of co-insurance—use of riders. 
Clearing F. L. Barnes, vice-president, Sentinel Life, 
Jeb presiding. Discussed by: H. O. Woodward, Old 
eDruaR Line Life; J. B. Munson, Union Indemnity; 
Gustaf. Lindquist, Travelers Equitable; W. C. 
. MeCatinhour, Provident Life & Accident; R. L. 
t cry 0 McQuat, Business Men’s Indemnity. 
aised b Conference Dinner, Tuesday evening, March 
‘ “BBS, 7:30 P.M. 
the gor Speakers: Claris Adams, secretary, American 
4 Life Convention; J. Adam Bede, former Con- 
busine 
he says 


in Busi 
al of 


ng 


































































gressman from Minnesota. 
Wednesday Morning, March 16 

fs. Report of credentials committee, F. L. Barnes; 

nan,” hgePort of auditing committee, B. H. Manning; 
' J ne report of resolutions committee, J. S. Irish. 

insural Address, ‘The Demand for Insurance,” R. W. 

vernmeliflim Faulkner, publicity director, Woodmen Accident. 

Address, “Some Aspects of Advertising,” A. 


ve neve : iy sag 

ho aft Gale, the Fred M. Randall Co., Chicago. 

no ar Round table discussion: ‘Instruction of Sales- 
ywn DusHimen"—Home office schools—correspondence 


Courses—field men—agency bulletins—instruction 
Manuals—ageney conventions—policy analysis. 
Chlo Peterson, Business Men’s Assurance, pre- 
‘iding. Discussed by: F. C. Bowley, Fidelity 
Health & Ac cident; H. Brown, Inter-State Busi- 
ness Men’s Accident; James F. Ramey, Wash- 
‘ngton Fidelity Nat’l; J. W. Blevins, Interstate 
Life & Acc dent. 

Round table discussion: “Agency Contests 
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upporiilg and Special Prizes”—their value to increase pro- 
ee Uction—result in good or bad business on the 
ogra oks—same agents ‘always win—cause of slumps 









hout fuljf—quota of basis and how determined. 

bout.” Ra. H. Manning, manager, accident and health 
“partment, Continental Life, presiding. Dis- 
tussed by: 1°. M. Feffer, Abraham Lincoln Life; 








y Mutu i W, Scherr, Inter-Ocean Casualty; R. M. Row- 
Form and, National Casualty; J. A. Keelan, Time In- 
e surance Company; Ted M. Simmons, Pan-Ameri- 


tan Life, 


age Wednesday Afternoon, March 16 
nee . Address, “Lapses,” C. N. Green, agency super- 
vearing ‘sor, Hoosier Casualty. 
ince com qeound table discussion: “Can the Nine Clas- 
id peri cations in the Manual be Reduced to_ Five 
f ind Small volume of Classes F and XX— 
0 : ing—selection against company—non- 
ciation § isiness—tendency toward combining 
action id A—weekly premium experience— 
nterpret agent—less applications written for 
anize 


ed to ¥ 


ipensall 



































Vewpoint of 
“orrection, 
Afirmative : 
ache “eee Great Northern Life; G. E. 
senda Negative: ral Savings & Insurance Co. 

it furtl® Whi W. McFall, Continental Casualty; M. C. 
1 come! €, Washington Fidelity National. 


insura™ Wednesday Afternoon, March 16 


R : 2 rs . 
cieg td table discussion: ‘Cancellation of Polli- 
recent | Ow best effected—waivers and riders— 
f <sislation—education of public—selection 










































































































Of risk 

SUAL Teste h ’ : ‘ : 

nts Life & igh Thompson, vice-president, National 
prese C. Ca Accident, presiding. Discussed by: S. 
nies al ME erie etUal, Benefit Health & Accident; 
wrk sect! Branch 2 tott, ysicians Casualty; G. 4 
jt hea oY Great American Casualty; E. C. Bud- 
reral 4% R ederal Life Insurance Co. 
in CaSUOE nee. “ of special committees; deferred busi- 
reater Meetne ,.business; date and place of next 





8; adjournment. 
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Sussest Holmes 
and protect 
both your clients 


and yourself 


HoLMEs 
ELECTRIC PROTECTIVE 
COMPANY 


NEW YORK - PHILADELPHIA - PITTSBURGH 


70 Years Experience in Burglary Protection 
















Excess Insurance Co. 
Licensed To Do Business 


CAPITAL GIVEN AS __— $1,000,000 





New Jersey’s Newest Company Will Do 
a Casualty Remsurance Business; 
James Gibbs Its President 






The Excess Insurance Co. of America, 
which was organized last November in 
New Jersey with a capital of $1,000,000, 
divided into 200,000 shares of a par value 
of $5 each, has received its license from 
Commissioner Maxson of the Depart- 
ment of Banking and Insurance. 

According to the incorporation papers 
filed in the County Clerk’s office in New- 
ark, the company will have the scope to 
insure against bodily injury or death, 
loss or damage to automobiles, property 
damage, burglary, horses and cattle. But 
it will confine itself to casualty reinsur- 
ance which has been the purpose of its 
president, James Gibbs. 

The company has opened permanent 
offices at 12 Washington Place, Newark. 
The incorporators include Joseph R. 
Kelly, Joseph R. B. Ulnacke, Paul Hart- 
well, M. E. Mahony, Arthur S. Gilroy, 
James Gibbs, Howard D. Ross, C. A. 
Fish, H. E. Brewster and Edwin Hen- 
derson. 

It is expected that within a month a 
meeting of the incorporators will be held 
and election of officers will take place. 
It was stated at the office of the Depart- 
ment of Banking and Insurance that the 
company would probably confine its busi- 
ness to the State of New Jersey for the 
present, but that it would eventually do 
business in other states. 

The Fidelity Union Trust Co. of New 
Jersey will act as co-transfer agent for 
the company. 





SHOWS SUBSTANTIAL PROFIT 





President Falvey of Massachusetts 
Bondmg Analyzes Company’s Earn- 
ings for. 1924-26; Results Satisfactory 


The Massachusetts Bonding & Insur- 
ance closed 1926 with net profits from 
operations of $837,664, which was equiv- 
alent to $27.92 per share on a capital of 
$3,000,000. This is taking into consider- 
ation a special voluntary reserve of 
$100,000. The 1925 earnings were $878,- 
450, equivalent to $43.92 per share on 
$2,000,000 and the results of 1924 showed 
$604,436 net earnings or $40.29 per share 
on $1,500,000. 

In explanation of these returns Presi- 
dent T. J. Falvey says in part: “From 
the exhibit of earnings for the years 
1923-1926 inclusive it will be noted that 
the earnings from operations, before de- 
ducting dividends, for the year 1925 ex- 
ceed the earnings from operations for 
the year 1926. In 1925, however, the 
company enjoyed a profit from the sale 
of real estate, as was shown in our re- 
port for that year, which, in amount, 
was several times in excess of the dif- 
ference shown in earnings between the 
two years. 

“While we did not enjoy so large an 
underwriting profit for the year as in 
1925—owing to an increase in loss pay- 
ments, reserves and unadmitted assets— 
we are pleased to report that the com- 
pany continues to show a substantial 
profit from underwriting, although the 
records show that the majority of com- 
panies engaged in the same lines of busi- 
ness—some of which write a much larger 
volume than is written by this company 
—have experienced an underwriting loss. 

“For the purpose of comparison be- 
tween the vears 1926 and 1925—if earn- 
ings per share for 1926 are computed 
on the capital as it was during 1925 and 
the earlier months of 1926. the earnings 
would be $41.88 per share.” 





TO HOLD ANNUAL BANQUET 

The twelfth annual banquet of the 
Casualty Underwriters’ Association of 
New Jersey will be held at the Down- 
town Club, Newark, on Thursday, March 
24. William J. Morcom, Aetna Life and 
Affiliated Companies in Newark, is chair- 
man of the banquet committee, 
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Chas. Niebling Feted 
By Bankers Indemnity 


DINNER GIVEN IN HIS HONOR 





Has Risen Rapidly to Position of Prom- 
inence in Newark’s Financial Affairs; 
A Popular Leader 





One of the events in Newark during 
the past month was the dinner given’ 
to Charles Niebling, president of the 
Bankers Indemnity and active in a score 
of other financial institutions, by the of- 
ficial staff of this company. This occa- 
sion was in effect the formal introduc- 
tion of Mr. Niebling to the members of 
the Bankers Indemnity and it gave them 
an opportunity to pay tribute to his abil- 
ity as a leader. 

The new head of the Bankers’ Indem- 
nity is first of all a banker of quite 
some repute. He was pointed out a few 
weeks ago by the Newark “Sunday Call” 
as being one of three men who serve 
on more boards of directors than any- 
one else in Newark. In fact, whenever a 
group of elder statesmen is discussing 
the younger men of Newark who will be 
the leaders of financial affairs after the 
mantle has been passed down, reference 
is invariably made to Mr. Niebling who 
is president of the American National 
Bank besides his Bankers’ Indemnity af- 
filiation. 

After graduating from New York Uni- 
versity Law school and being admitted 
to the bar in 1905, Mr. Niebling had 
every expectation of continuing his prac- 
tice of law. But due to some family af- 
fairs he made a contact with the Ameri- 
can Commercial Bank as the institution 
was then known. He poked around the 
affairs of the bank so much that in 1913 
he was made a director. Still, that did 
not give him much inside information as 
the board met only once a month. The 
next year he got himself appointed on 
the finance committee which met weekly. 
Soon he knew more about the bank than 
did anyone else connected with it. 

Made President of the Bank 


In 1915 when the office of president 
became vacant Mr. Niebling was given 
the task of finding someone for the job. 
He was so anxious: to get the right man 
that he had determined to pay some of 
the salary out of his own pocket. But 
as matters turned out, the directors per- 
suaded Mr. Niebling to take the posi- 
tion himself which he accepted after pro- 
testing that he didn’t feel as though he 
knew enough about banking to accept 
such a responsibility. 

His rise since then has been rapid. He 
started at once to read text books on 
banking. When he was graduated from 
the course he had the highest honors of 
his class. In part, he worked so hard 
for the first few years that he was com- 
pelled to spend one summer vacation at 
a sanitarium getting back in physical 
condition. 


A Popular Leader 


The progress of the American National 
under Mr. Niebling’s leadership has been 
most encouraging. In 1915 when he took 
the reins the assets were $2,886,000; 
today they are $18,810,712. It has 28,000 
accounts in its savings department, 4,000 
commercial accounts and 5,000 members 
of its Christmas Club. Mr. Niebling at 
45 years old is probably the oldest of 
the 82 employes in the bank. It is said 
that he is more interested in the bank’s 
employes than in its stockholders, and as 
the stockholders have fared very well, it 
is probable that the clerks are satisfied 
and willing workers. Due to his own 
progress in the American Institute of 
Banking courses Mr. Niebling urges his 
employes to take them and their ex- 
penses are paid by the bank when they 
complete the work. 

Has Many Activities 


Besides being president of both the 
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Manufacturers’ Liability Insurance Co. 


A General Line 
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Accident and Health 
Plate Glass 


United Agency, 280 Broadway, New York 
Ajax Underwriters, Inc., 26 Court St., Bklyn, N. Y. 


New York Office, 99 John Street 
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Bankers’ Indemnity and the American 
National Bank, Mr. Niebling is an active 
vice-president of the Liberty Trust, di- 
rector of the Fidelity Union Trust, the 
New Jersey Insurance Co., the Chamber 
of Commerce and the Titania Building 
& Loan Association. He is also treas- 
urer of the Essex County Chapter, 
American Institute of Bankers and was 
formerly president of the Essex County 
Bankers’ Association. 

An interesting sketch of his career 
which gave an interesting line-up of his 
many activities, appeared a few weeks 
ago in the financial section of the New- 
ark “Sunday Call.” 


1ST TO MAKE 1927 AUTO CLUB 

Holmes Meade, representing the Trav- 
elers in Topeka, Kansas, i is the first pro- 
ducer to qualify for the 1927 automobile 
producers club. His aim has been to sell 
at least $10,000 to $20,000 limits on lia- 
bility and $2,000 on property damage. 


TO TALK ON CROOKS 

E. M. Allen of the National Surety 
and New York Indemnity will broadcast 
for five minutes during the business 
men’s hour over station WRNY from 
the Roosevelt Hotel, a short talk on 
“The Panic in Crookdom,” on Sunday, 
March 13, at about 6 p. m. 
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NEWARK OFFICE: 
31 Clinton Street 
LINDSAY H. RUDD, Superintendent 








UNITED STATES BRANCH 






olin - 


2c 


ONE PARK AVENUE, NEW YORK, N. Y. 


CHARLES H. NEELY 
MANAGER AND ATTORNEY 





Financial Statement for the United States 


(As filed with New York Insurance Department) 


January 1,1927 © 





Det eh SRE OE a eee 

Rh gia ak gS ack tgs <, be Bs ee 16,359,793,71 

Voluntary Reserve for Contingencies . 5 1,000,000.00 

Surplus to Policyholders . . . . 4,342,569.97 
METROPOLITAN OFFICE: 


123 William Street 
JOHN C. BUNYAN, Resident Manager 
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BROOKLYN OFFICE: 
156 Montague Street 
DAVID P. REGAN, Supervisor 




































N. J. Public Service 
Welfare Helps 50,00 


PLAN INAUGURATED HIN 3s 





$4,000,000 Employes’ Insurance Paid | 
Sixteen Years, Vice-President Dudley 
Ferrand Reports 





In the March issue of the Public Sery. 
ice News issued by the Public Service 
Corporation of New Jersey, Vicc-Pres- 
dent Dudley Ferrand in charge of the 
industrial relations of the company, 
writes interestingly of what the welfare 
plan of the utility family has done iy 
16 years for its members. In part he 
states that, “taking into consideration all 
of the features of the company’s welfare 
activities, it may be said that Public 
Service employes are covered by health, 
accident, old age and life insurance , these 
will be fully realized when we consider 
that the coverage so far has called for 
an outlay in money close to $4,000.00 
and that nearly 50,000 persons have been 
the recipients of the plan.” 

Plan Inaugurated 

It was in 1911 that the plan was in- 
augurated when there was approximately 
10,000 employes. One of the first duties 
of the welfare department is to assist 
in the selection of new employes, “those 
of good physical condition and up to the 
company’s standard of personality. 


wenty- 


“The most important duty is the com- When 
pany’s plans of providing sick benefits, whe Uni 
pensions, death benefits and group in- Ming late 


surance, together with cases coming in 
the scope of Workmen’s Compensation 
which requires a force of 24 investigators 
and a large office staff, and last year 
required for disbursements and expenses 
nearly $600,000.” 


$472,694 In Sick Benefits 


Illness for more than seven days dura- 
tion among the employes, averaging 
more than 1,000 a year and since the in- 
ception of the plan have numbered 171; 
786, involving a payment of $472,69% in 
sick benefits. 
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In sixteen years 381 pensions have ithe per 
been granted, which represents an out: Mijments | 
lay of $824,102, and in addition to that Hijgoing < 
amount $415,868 has been paid to the @ijand cor 
families of 1,224 who have died in the HMjtons v 
service. BR int 

Group insurance was adopted on April Sijreducti 
1, 1925. Then 10,452 employes were cov- he put 
ered in The Prudential, under a blanket Sor 
policy. involving a coverage of $13.38, Sia, 
500. Individual mishaps to date number: Inade t 
ing 27,000, have amounted to about $+ itomm 

Missior 

GIVE DIGEST OF NEW BILLS hat ba 
overa 

Frizzell & Co. of Philadelphia Rendering and th 
Legislative Service to Clients latory 
During Present Session profit 

Frizzell & Co., automobile insurance Hj t 


specialists of Philadelphia, which is head- #iptte; 
ed by Charles F. Frizzell, Jr., son of surat 





Charles F. Frizzell, vice- -president and #enifor 
general manager, Indemnity Insurance Bithedy 
Co. of, North America, has inau curated BimPeduce 
a special legislative service and is giving late i 
its clients a digest of all new bills intro: Hyvid 
duced to the present session of the Pent- The 
sylvania legislature. It also reports the ‘rine 
progress of such bills. tins 
In the case of the proposed « ompul- 3 8 
sory automobile liability act in Pennsy- BaP 'dec 
vania, particularly, Frizzell & Co. has Fite 
seen to it that its clients understand its cle! 
provisions. This bill is similar to the Bits 
law now in effect in Massachusetts a! batt 
is arousing quite some interest ir Pent- head. 
sylvania. fairly 
States 

F. & D. APPOINTMENTS tally 

R. J. Magruder and R. W. Worthing Bie « 
ton were recently made assistant! malt end 


agers, public official and depository && tnd 


partment, Fidelity & Deposit. Mt gtr: 
Worthington has been connected with HPy 
the company for the past few years while Bone 
Mr. Magruder comes to the compally NV 


from the department of the comptroller In 
of currency at Washington. 





